


AN D rERA ANE 


THE WELLANSULATED UTILITIES: 
4 


a power in the land 4 











America strikes it rich! 


Natural gas worth more to the nation than the 


fabulous gold strikes of the early West 


Now our sixth largest industry a 12 billion dollar 
giant already supplying one quarter of America’s vast 
oie] 


energy requirements million customers 


Tennessee Gas plays a major role in the dramatic 
development of this new national asset has increased 
its capacity eight fold in the last ten years will nearly 


double in the next ten. Its 8000-mile pipeline system, 


dependable, economical supply of the world’s finest fuel 


Creating new wealth better heat more comfort, 


convenience, Tennessee Gas pipes progress! 


TENNESSEE GAS 


TRANSMISSION COMPANY, 


{hI HOUSTON, TEXAS 


AMERICA’S LEADING TRANSPORTER OF NATURAL GAS 


Long preferred for cooking 

a million new customers 
per year are turning to more 
: Gependabie natural 
America’s longest, assures the populous East a heating their homes 
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Natural gas is the superior 
fuel for industry. Cleaner 
hotter, precisely controlied 
economical and dependabie 
the year around 
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SHARING THE NEWS, as the William H. Zins family is doing here, is just one of the many uses of the telephone 


Its daily use 


is closely interwoven in our personal lives, health and safety and in the whole fabric of our social and business activities, 


More and More Families have TELEPHONES 


...and there are more and more 
families to want them! 


We are in a period of the greatest 
expansion telephone service has ever 
known. In the few years since the war 
the Bell System has grown about as 
much as it had during the whole 
previous 70 years of its existence. 


More and more families have tele- 
phones and there are more and more 
families to want them. We Americans 


are increasing tremendously in num- 


bers. We are building and living in 
more homes. We are spreading out to 
the suburbs and our suburbs are cover- 
ing much wider areas. Clearly our 
present-day kind of life steps up the 


need for communication services. 


Through the post-war years, the 
Bell System has added more than 
22,000,000 telephones, bringing the 
present total to over 44,000,000, 


Despite this tremendous increase 
in telephone service, we still have a 


great deal to do. It is our desire not 


only to keep abreast of the public "s 
telephone needs at all times, but also 
to anticipate those needs just as muc h 


as we can. 


We intend in every practical way to 
fit our services to the individual needs 


of each customer 


As we make our service better and 
faster—as we make it more attractive 
and even easier to use—that will stimu- 
late additional use of the telephone, 
In short, the better we do our job, the 


more of it we shall have to do. 


BELL TELEPHONE SYSTEM (By 
“een 





TWO WINNING TEAMS 
JOIN FORCES.... 


Two companies, each a leader in its own 
field, have now combined to form one 
organization that will benefit from the 
individual strength of each 


MID-CONTINENT PETROLEUM 
CORPORATION, refiners and marketers 
of D-X — the only Lubricating Gasoline 
— and D-X Motor Oils, joins SUNRAY 

OIL CORPORATION, 
engaged in exploration, 
producing and refining 
of crude oil and its 
products. The merged 
corporation, SUNRAY 
MiD-CONTINENT OIL 


O-K tt the © 


nd name of quality product 


COMPANY, becomes a fully integrated 
organization with complete facilities to 
handle oil from its discovery in the field to 
the distribution of high quality products to 
D-X service stations, bulk plants, distribu- 
rors and industrial accounts. 


This winning combination — with a con- 
stant endeavor to be Ahead of the Parade 
— will bring new efficiency, economy, and 
aggressiveness to the Company. Ie will 
afford better supply, products, and service 
to its thousands of D-X station, dealer, 
and distributor customers throughout the 
middle west and mid-south. 


W atch SUNRAY MiD-CONTINENT Grow! 


s manufactured 


by O-X Sunray Oi! Compony, o wholly-owned subsidiary. 


SUNRAY MID-CONTINENT OIL 


GENERAL OFFICES ” SUNRAY BUILDING . 


COMPANY 
TULSA, OKLAHOMA 
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FORBES GETS AN AIRING 


AccorpInG to some cynics, the 
average American is interested in 
what goes on around him only to 
the extent of the sports page and 
the comic strips. Forses has never 
subscribed to this patronizing view. 
We have always felt that the work- 
ings of our free enterprise system, 
told in clear, colorful English and 
stripped of the conventional gob- 
bledygook will strike a chord in 
most citizens. To accomplish this 
has always been the goal of Forses 
editors. 

Last month, this technique was 
adapted to a different medium of 
communication. 
Over radio sta- 
tion WOR in New 
York City and 
many of the oth- 
er 560-odd affil- 
iates of the 
Mutual Broad- 
casting System, 
thousands of lis- 
teners heard the 
debut of a new 
program: Forses 
REPORTS THE 
Story BexInD THE 
Ticker Tape. 

Into this pro- 
gram the editors 
have put much 
that readers will 
recognize as typ- 
ically Forpesian, but there is also 
a fundamental difference. Where- 
as Forses Magazine is aimed 
primarily at informing business- 
men and investors, Forses Re- 
PORTS speaks to an even broader 
audience. Its avowed goal: to 
tell the story of free enterprise 
in terms of the things that concern 
all Americans—their jobs, the 
things they buy in neighborhood 
stores, their savings. 

Fresh Approach. The editors of 
Forses, when first approached to 
do a radio program, made one 
thing clear: they had no intention 
of joining the already crowded 
ranks of conventional news broad- 
casters. Fores’ editors set them- 
selves a twofold objective: to tell 
the meaning of what goes on in 
industry and finance; and to intro- 
duce to a broad audience the voices 
of the important but little-known 
men who occupy the board rooms 
and executive suites of our com- 
petitive economic system 

For Forses roving editors this 


Assoc, Editor 


meant learning a skill: the 
handling of tape recorders to cap- 
ture the actual words (and to some 
extent, the personalities) of the 
executives they regularly inter- 
view. For the first few Forses 
Reports, they have recorded an 
impressive lists of guests: Standard 
Oil of Indiana Chairman Robert E 
Wilson (who had to slow down 
from his usual boom-voiced speak- 
ing pace of 200 words per minute); 
Minnesota Mining's President Her- 
bert Buetow; uranium 
Charles Augustus Steen 
Others coming up shortly will 
include Bell Air- 
craft President 
Lawrence Bell 
and Curtiss- 
Wright President 

Roy Hurley 
The Scissors. In 
all this, Forses 
editors have only 
one regret: “We 
have to slash,” 
Assaci- 
ate Editor James 
Michaels, “inter- 
views running 
from 10 to 20 
minutes down to 
four 
minutes, An aw- 
ful lot of inter- 
esting 


new 


magnate 


laments 


three or 


James Michaels 
material 


ends up in the sound studio waste 
basket.” Michaels, a Harvard grad- 
uate with honors in economics and 
former foreign correspondent for the 
United Press, heads up the staffers 
working on the new network pro- 
gram 
ence includes a stint as a stringer 
for CBS in New Delhi, India 

A few of the thought-provoking 
topics scheduled for coming weeks 
Can the independent auto-makers 
survive?; What does the atomic age 
mean to US. Govern- 
ment’s “annual report”; Should the 
common man buy common stocks? 

Fores 
send suggestions for program sub- 
jects to Radio Dept., Forses Maca- 
zine, 80 Fifth Ave., New York 11, 
N. Y 

Forses Reports—Tue Story Be- 
HIND THe Ticker Tare can be heard 
every Friday evening from 9:15 to 
9:30 over WOR (710 on 
your dial) in New York City, at 
10.15 p.m. on local Mutual network 
stations elsewhere 


His previous radio experi- 


you”; the 


readers are invited to 


station 














The \>,00¢e and the 


A sad story this one—about the 
farmer who was growing rich thanks 
to that unusually gifted goose who 
presented him with an egg of pure 
gold every day. Every day that is, 
until the farmer decided to get rich 
faster, carved up his goose to get at 
the gold—and of course, found 
nothing at all, 


“ee A silly way to lose a fortune, 
you'll agree, but we see much the same 
thing all the time in our business. 


A man comes into the office—a spec- 
ulator who wants to do some oii 
in stocks or commodities. And that's 
all right because he can afford it, and 
knows how it’s done. So on the basis 
of pretty careful study he decides what 





industry's gaudiest. 





TRENDS & TANGENTS 


Muted hues are ahead for Detroit's 
36 and '57 models. “We're going to 
back up a bit on our vivid colors .. . 
softer, darker ones are coming,” says 
Theodore C. Hobbs, supervisor of 
trim and color for Ford, one of the 
Ford has already 
dropped two shades of purple from its 
1955 line, will also eliminate a bright 
green and a blue. Chrysler reports 
light blue has fallen in popularity to 
a six-year low, while black is on the 
rise in customer favor. “New colors” 


| says a General Motors spokesman, 
| “will not be vivid at all .. . the two- 


toning is more subtle with no con- 
trasting colors.” 


Cure for big city decay, Realtor Bill 
Zeckendorf thinks, is “re-centraliza- 
tion.” The idea, he told financial 
analysts last month, is to kick out 
50c-a-foot industrial tenants, rent 
space to executive-type firms at $5. 
The New York result is impressive: 
20-million feet built or planned since 
1947, more office space than there is 


| in all of Chicago. 


| of Sanford, 


by the town 
laid waste when 


Wanted: an industry, 
Maine, 


| textiler Goodall-Sanford pulled out 


| last year 
politan newspaper space 


| 


he wants to buy and gives us an order. | 


As it turns out, he makes a good 
choice, really hits it, and on paper his 
profits pile up. Up, in fact, to a _ 
where he should really think of selling. 
But he doesn’t. He's grown greedy 
now, wants every penny he can get. 
Well, you can guess the rest of his story. 
Prices fall, but his hopes don’t. He 
hangs on and on as his profits dwindle 
and he finally winds up with a loss. 


Moral? A golden egg, even a little | 


one, is better than a gone goose. 


MERRILL LYNCH, 
PIERCE, FENNER & BEANE 


70 Pine Street, New York 5, N. Y. 
Offices in 106 Cities 
SS = = ——= SSS = 
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The town has taken metro- 
to advertise 
its 1.5 million feet of factory space, 
3,000 workers and community “free of 
all liabilities of urban existence” 

. . ° 


Atomic ocean liners are nearing re- 
ality and the U.S. is leading the way. 
The United States Lines is planning 
an atom-powered liner to replace 
the company’s aging America, built 
in 1940. If an atomic power plant 
becomes available for the new Amer- 
ica, the U.S. will beat Britain at her 
own game—ocean transport; already 
the United States is the fastest liner 
afloat. And after running second to 
England in the commercial jet air- 
craft race, the U.S. will probably turn 
out the first atomic airplane. It may 
come in three years or it may be thir- 
teen, says Air Force Secretary Harold 
Talbot, “but it will come.” 

> = .2 

Challenge to dacron comes from, of 
all people, the cotton makers, who, 
for the first time, are mass-marketing 
shirts and dresses made of specially 
finished cotton that dries rapidly after 
washing and requires no ironing. The 
new cottons will have a competitive 
advantage in generally lower retail 
prices than those of the still expen- 


| sive synthetic weaves. 


Hot coffee end cold facts are both 
served in the restaurant opened re- 
cently in New York’s financial dis- 
trict by the Chock Full O’ Nuts chain, 
which installed a Dow-Jones financial 
news ticker “to enable representatives 
of the stock exchanges and banking 
and brokerage firms to keep abreast 
of market developments while sipping 
their coffee.” 


Brave prediction came from the New 
York brokerage house of Harris, Up- 
ham and Co.: “The market will be at 
the 550 level when President Eisen- 
hower is sworn in for his second term. 
Until the time that Ike admits he is in 
the race, the market will continue to 
fluctuate in a healthy trading range.” 
Harris, Upham considers failure by 
Ike to run for re-election would be a 
“calamity” in its effect upon stock 
trading, along with, in order of im- 
portance, (2) war and (3) a big strike 
in the automobile industry. 

. . . 


Slackening bluejeans sales, down 15% 
in 1954, are attributed partly to an as- 
sociation in the public mind between 
bluejeans and juvenile hoodlums. 
Makers of the blue denims have 
banded together to issue a barrage of 
photographs showing model students 
wearing bluejeans. 

° ° 7 


The dollar's value has gone down 
0.4c since 1953, reports the National 
Industrial Conference Board. In terms 
of 1953 dollars, April, 1955 greenbacks 
were worth only 99.6c; in terms of 
1939 dollars, only 55.3c. 


Top three chemical developments of 
the past 35 years, as picked by a du 
Pont-appointed jury of nine execu- 
tives from science, publishing, and 
education: antibiotics, which have 
“helped lower the U.S. death rate by 
25% since 1920, combating tubercu- 
losis and pneumonia”; synthetic fib- 
ers, which “broaden the range, com- 
fort and convenience of fabrics”; and 
synthetic plastics, which “find their 
way into an enormous range of prod- 
ucts, making them more efficient and 
less expensive.” 


Higher airline fares are. in prospect 
if the CAB turns a favorabie ear to 
industry proposals now being readied. 
The airlines point out that their fed- 
eral income taxes are 24 times as great 
as they were in 1939, but that air fares 
have risen only 3.7%. 

(CONTINUED ON PAGE 8) 
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“No, it isn’t CANCER...” 


_ E are beginning to realize that there is much need- 
less worry about cancer. For example, the American Cancer’s Seven Warning Signals 
4 r Society reports that at a typical cano | 

Cancer Society reports that at a typical cancer clinic, $: Aap cme that — 
where large numbers of people are examined, only about 

one out of every 125 is found to have cancer. 2. A lump or thickening in the breast or elsewhere. 
3. Unusual bleeding or discharge. 

4. Any change in a wart or mole. 

5. Persistent indigestion or difficulty in swallowing. 





Thanks to medical progress, the spirit of hopelessness 
that once surrounded cancer has been replaced by rising 
optimism. This is based in part on the increased number . 
of lives now being saved. Records of the American Cancer 6. Persistent hoarsenses or cough. 
Society, for instance, show that skin cancer, discovered 7. Any change in normal bowel habits. 
early and treated promptly and properly, is curable in 
85 percent of the cases. 











While the sweeping search of science goes on against 


What developments hold great promise for the future? 
. cancer, everyone . . , especially those who are middle-aged 


For one thing, there are the advances achieved in both 
diagnosis and treatment. Cancer of certain internal organs, 
for example, can now be detected by searching under the 1. Learn the seven danger signals listed here that give 
microscope for cancerous cells cast off into body fluids. early warning of the possibility of cancer. Remem 
This yields clues to so-called “silent cancers,” or those ber, these signals are not sure signs of cancer 

which have not caused noticeable symptoms. It is in this 2. Have periodic medical examinations. 
stage that the disease is often curable 


and older should take these two wise safeguards 


These are 

especially important because about 50 percent of all 
One great hope of cancer research today is that drugs cancers occur in body sites that can be readily exam 

will be found to cure both localized and widely spread ined by the doctor. 

cancer. Already there are chemicals which can slow down Cancer still ranks second as a cause of death—but 

... and even stop for awhile . . . the growth of some types cancer is not hopeless. Even with today’s weapons, we are 

of cancer cells. Today, however, only surgery and radia- 


according to the American Cancer Society saving 
tion offer hope of cure or control. 


the lives of 70,000 people cach year from cancer f 
/ 


Metropolitan Life Insurance Co. 
1 Madison Ave., N.Y. 10, N.Y. 


Please mail me a free copy of 
your booklet on Cancer, 655-1 
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TRENDS & TANGENTS 


(CONTINUED From PAGE 6) 


Owners of stock in electrical appli- 
ance firms and in the firms that sup- 
ply parts to them may well question 
any management that fails to cash in 
during the next few years, if a West- 
inghouse market forecast holds true. 
An average of eight new electrical ap- 
pliances will be installed in every 
in America during the next 
five years, the report predicts—a total 
of 428 million appliances. 


home 


“Big business needs little business 
more than ever these days,” says one 
of the biggest, Westinghouse, which 
bought parts from 3,028 smaller com- 
panies while assembling the engine 
for the first atomic submarine, “Nau- 
tilus.” Westinghouse, in turn, sup- 
plied the engine to General Dynam- 
ics, which built the craft 

. . . 

Invest in America Week, designed to 
attract more buyers from the general 
public into the growing stock market, 
went over big in New York last month 
after successful tryouts in Los An- 
geles, Philadelphia and Atlanta. In 


‘Best For The Wheels 
Of Business, Too! 


VEEDOL 
10-30 


MOTOR OIL 


HIGHEST 
OCTANE 
PERFORMANCE 


- ++ GREATER GASOLINE MILEAGE! 


The extra gasoline mileage you can get with new VEEDOL 10-30 adds 
up to big savings in business transportation. The lower fluid friction that 
stretches gasoline mileage also means quicker starts, less warm-up 
stalling, longer battery and engine life. And you get highest octane 
performance because VEEDOL 10-30 is practically free of carbon- 
forming elements...keeps down to a minimum the octane-robbing 
carbon deposits which ordinary oils build up in the combustion cham- 
ber. Let us show you how you can cut gasoline and maintenance costs 


with new Veedo!l 10-30 Motor Oil. 


TIDE WATER 
a ASSOCIATED 
O1L COMPANY 


New ' 


of Prime 


Manhattan, the Young Men’s Board 
of Trade, sponsor, bought two shares 
of stock in U.S. Industries, Inc., and 
presented them to an immigrant from 
behind the iron curtain. 

. ° . 

Labor leaders, entrusted with multi- 
million dollar union funds, are even 
more cautious in putting money to 
work than universities and philan- 
thropic foundations, reports A. H. 
Raskin, labor writer, after a survey. 
Most unions invest traditionally in 
Government bonds; some buy wid- 
ows-and-orphans type common stock. 
The reason for the unions’ “financial 
orthodoxy,” Raskin concludes, is a de- 
termination to remain in a strong 
bargaining position for labor, as op- 
posed to ownership and management. 

. © + 

To strengthen American investments 
in India, governments of the two 
countries are working on a pact sim- 
ilar to agreements between the US. 
and 20 other countries, which would 
guarantee shareholders against ex- 
propriation of investments and assure 
exchange of rupee dividends for dol- 
lars. Such an understanding with In- 
dia is considered important because 
Minister Nehru’s noncom- 
mittal attitude toward the US. 

. . ° 

Many workers earn, in the form of 
benefits, 20°-30% more than their 
paychecks indicate, and management 


should do a better job of making this 


clear to them, says William Exton, 
Jr., president of the Institute of Hu- 
man Communications in New York. 
Benefits which some managements 
give outright or sponsor by splitting 
the cost with employees include pen- 
sions, profit sharing, stock purchase, 
sick leave, insurance (life and illness), 
vacations, education, free or bar- 
gain-rate meals, recreation facilities, 
housing and discounts on company 
products. “Management has a great 
opportunity, with relatively little cost 
and effort,” says Exton, “to give the 
employee a better appreciation of the 
true worth of the job he holds.” 
. ° ° 

Davy Crockett, “King of the Wild 
Frontier,” as revived on television by 
Walt Disney, has sparked a craze for 
artificial frontier clothing that may 
equal the one Hopalong Cassidy 
cashed in on. Buyers report that 
Davy Crockett leggings, T-shirts, 
ties and artificial coonskin caps may 
supply a substantial portion of the 
demand for historical eccentricity in 
wearing apparel among American 
juveniles—always an eager market 
for wild innovation in dress. With 
Crockett safely in the public domain, 
manufacturers need not buy rights to 


| make 1955-type Crockett clothes. 





They get paid to wreck Zenith’s products! 


THERE ARE MEN who actually spend 
all their working hours deliberately 
trying to wreck precision-built 
Zenith products. 

We have found these people pur- 
posely dropping packed radio and 
television sets three feet onto a con- 
crete floor. They put radios in a 
“steam bath’. They subject many 
defense products to extremes of tem- 
perature, humidity, and salt spray. 
Or they might put any Zenith prod- 
uct in a machine that shakes and 
punishes it mercilessly —the equiva- 
lent of 5000 miles of roughest travel. 

And we pay them to do it! We like 
to be sure that our products will take 


the worst that can happen to them, 
even though they’ll be pampered and 
treated with care by their ultimate 
owners. 

Sets must be transported by truck 
or train to their destinations, and 
that means a lot of shaking. A Zenith 
Trans-Oceanic” Portable Radio 
often turns up in a steaming jungle— 
or in the arctic. Defense products 
may turn up anywhere in the world. 

That’s why at Zenith some men 
spend their full time trying to wreck 
Zenith sets. If they succeed, and the 
sets don’t measure up to the highest 
standards of Zenith quality, even 
more protection is built in. 


This is an integral part of our 
“Quality Assurance’’ program 

The same care in manufacture, the 
same ‘Quality Assurance’ program, 
is carried through all Zenith produc- 
tion — both civilian and defense. This 
is one reason why Zenith is called on 
so often to help develop better weap- 
ons of defense for the Government. 


NITH 


The royalty of RADIO and TELEVISION’ 


ALSO MAKERS OF FINE HEARING AIDS 


Zenith Kadic Corporation « Chicago 39, Illinois 


ZENITH, backed by 36 years of specialization in radionics, serves America with a STRONGER DEFENSE AND A BETTER WAY OF LIVING 
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READERS SAY 





Calling A Spade 


Your editorial on Bob Young took 
great courage... . Mr. Young's reneging 
and now his newest proxy material and 
ad trying to starnp out a minority vote 
has shocked me deeply. ... Robert Young 
seemed born to a promise that comes once 
in a century and to be blindly, if deliber- 
ately, destroying that promise in a public 
confession of weakness of empire... . 

—Wirma Soss, 

President, 

Federation of Women Shareholders 
in American Business, Inc., 

New York, N.Y. 





Where There's A Will 


I see you too have fallen for the will of 
the late Charles Loundsbury (Fonses, 
May 15). It is a beautiful thing and well 
worth publicizing, but when I ran it in 
the KVP [Kalamazoo Vegetable Parch- 
ment] Philosopher some years ago, I got 
a letter from Senator Wharton Pepper 
asking if I could verify it. He said he had 
tried to do so without success. I tried to 
run it down, but received no answer 
from the court where it was allegedly 
probated. Maybe this rates with Menck- 
en's bathtub hoax or the one about Ann 
Rutledge being the sweetheart of Abe 


This announcement does not constitute an offer to sell nor a solu itation of an offer to buy 
any of said Debentures. The offering is made only by the Prospectus 


Cew seeus 


$40,950,600 


(Maximum Principe! Amount) 


Southern California Edison Company 


3%% Convertible Debentures 
Due July 15,1970 


(Convertible, subject to certain conditions and limitations, into 
Common Stock January 15, 1957 through July 17, 1967, unless 
rendered convertible by earlier call jor redemption) 


The Company will offer to holders of its outstanding Original Preferred Stock 
and Common Stock of record at the close of business May 17, 1955 


RIGHTS TO SUBSCRIBE FOR CONVERTIBLE DEBENTURES 


Twenty Rights and the subscription price of $100 will be required to 
subscribe for each $100 principal amount of Debentures. Warrants 
rights will be mailed May 23, 1955 and will expire 


June 14, 1955. 


Copies of the Prospectus may be obtained by writing to 


SOUTHERN CALIFORNIA EDISON COMPANY 
P. ©. BOX 351 + LOS ANGELES 53, CALIFORNIA 


Lincoln. But if it isn’t true, it ought to 
be! —G.ienn STEewaart, 
The KVP Co. 

Kalamazoo, Mich. 


Does anyone know the source of this 
“will”? —Ep. 


Fancy That 


This is a note of appreciation for the 
way Forses included a little article about 
Wm. White, of the Delaware and Hud- 
son, right in the midst of an article about 
Robert R. Young, of the New York Cen- 
tral, in its May list issue. Thank you 
very much for your kindly treatment .. . 
In addition, all that I will say is that I 
read your iead editorial (“Is Mr. Young 
Reneging?”] with much interest. 

—WiuiaAMm Wuire, 

President, 

The Delaware and Hudson Co., 
New York, N. Y. 


Solid Consolidated 


In reference to Measures of Manage- 
ment in your May Ist issue, the facts are 
as follows: If, on December 31, 1949, a 
man owned 100 shares of common stock 
in Consolidated Cigar Corp., which was 
the only stock outstanding at the time, he 
would have had an equity of $5,600 in 
the company, which had a market value 
of $3,400. Five years later, on December 
31, 1954, he would have had an equity of 
approximately $7,760 represented by 126 
shares of common and 24 shares of pre- 
ferred stock, with a total market value 
of $5,776. The additional 26 shares of 
common and the 24 shares of preferred 
were issued as dividends. During the five 
year period, therefore, stockholders’ 
equity increased by approximately 39% 
and market value by about 70%. 

—Samue. J. SILBERMAN, 
President, 
New York, N. Y. 

Forses, whose statistical yardstick was 
several feet short of the factual mark, is 
happy to set Consolidated’s record 
straight (see chart).—Eb. 





NEXT ISSUE: 


I enclose: 


Single Copy, Se 


in Canada, $6 @ year 





Crisis at the Crossroads, Has the aircraft industry come of age? Or are 


short-sighted government policies stunting its growth? 


swers in Forses’ “inside story” on Curtiss-Wright’s dynamic Roy Hurley. 
Fonnes, 80 Fifth Avenue, New York 11, N. Y. 6-4 


C) $5 for 1 year of Fores, (1) $10 for 3 years. 


Pan American, 47 a yeor 


Read the an- 


Zone 


Overseas, 810 @ year 























Latest 12~Montn Resutts: return on 
equity, 86%; equity growth, 54%. 


Forses, sune 1, 1955 








_neealliieiaantii ce 0 My 


inside story 


of the VISCOUNT 


Capital 


q 


» MOR Se tee Oe rTURBO-PROP ATELINER 


Forses, suNE 1, 1955 





12 























Baltimore, Philadelphia, St. Louis, 
Detroit, Chicago, Orlando, Bartow, 
Birminghom, Son Francisco, Los Angeles 


Chien Cxyands 


70 weet growmg demand: / 


PHILADELPHIA New metal litho- 


graphing plant nearing completion. Can 


ocd AM 


manufacturing facilities at Erie Ave. & H St, = 


~ being enlarged. 


BALTIMORE New can manufacturing 
plant here nearing completion. Wil! also pro- 
vide warehouse facilities for crowns and 
closures. 


BIRMINGHAM New crown manufac- 
turing plant opened early in 1955. This plant 
also supplies lithographed tin plate to the 
Company's plants at Orlando and Bartow, 
Fla. 


4 


4 


ORLANDO Enlargement of facilities for 
manufacture of cans for citrus and other 
food products recently completed. 


BARTOW New plant for manufacture of 
cans for citrus products opened late in 1954. 


LOS ANGELES Ground acquired for 


pa: future construction of ea manufacturing plant 


“for crowns, closures and cans. 


As the year 1955 progresses, Crown’s plans for expansion and progress are rapidly 


becoming realities. To the ever-growing family of Crown customers, these new 


CROWN CORK 


PRODUCTS BY 


Piants at... 


MILK BOTTLE CAPS 
CAPPING MACHINES 


BEVERAGE BOTTLE CAPS «+ 
* PACKERS’ CANS «+ 
BEER CANS «+ “SPRA-TAINERS” « “FREEZ-TAINERS” «+ MERITSEAL CAPS 


facilities mean better products and better service .. . for this year and for the years ahead. 


& SEAL COMPANY, INC. Baltimore 3, Maryland 


BEVERAGE BOTTLING MACHINERY 
MILK FILLERS + METAL CAPS AND CLOSURES 
GENERAL LINE CANS 
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“With all thy getting, get understanding” 


FACT AND COMMENT 





by MALCOLM S, FORBES 


PROFITS FROM PLOWING 


Many investors during postwar years expressed con- 
siderable irritation that an overwhelming percentage of 
corporate profits were being plowed back to pay for plant 
expansion, the development of new products, moderniza- 
tion of equipment, etc. Indeed many a blue chip paid 
niggardly dividends on soaring earnings. Their manage- 
ments pointed out that investors’ equity, of course, was 
increasing through the use of profits for capital expendi- 
tures, that the subsequent expansion would lead to a rise 
in value of their shares as well as increase potential 
dividend payouts. 

Today, to quite a degree, these promises are materializ- 
ing. Last year cash dividends exceeded $9 billion and to 
date in 1955 the dividends are running almost seven per 
cent ahead of the same period a year ago. The New York 
Stock Exchange points out some arresting statistics that 
seem to back up the managements who used their stock 
holders’ profits for expansion instead of dividends 

From 1944 to 1954 Bethlehem Steel plowed back 62% 
of its earnings; its stock gained 398.8% in price. Standard 
Oil of California retained 57° of its earnings during this 
period and its stock rose 364.4%. Goodyear reinvested 67% 
of its profits and the value of its common stock rose 355%. 
Standard Oil of New Jersey plowed back 57% of its 
earnings and its stock rose 321.4%. 

Those with a high degree of payout during this past ten- 
year span present quite a dramatic contrast. American 
Telephone and Telegraph plowed back only 17% of its 
earnings and its shares have risen only 7%. Loew's simi- 
larly paid out all but 17% and its shares have declined in 
value 18.8%. International Harvester kept 26° of net 
earnings and its stock rose 41.1%. Woolworth plowed back 
33% of profits and its shares have risen in the ten-year 
span only 23.2%. 

Says the Exchange: “Of the 30 common stocks, 20 rose 
100% or more in market price between the end of 1944 
and the close of 1954. Twelve of these 20 issues which 
scored such substantial market advances plowed back 
anywhere from 49% to 67% of the period’s earnings; 7 
plowed back from 36% to 48°,; and only one—du Pont— 
plowed back less than one-quarter of the decade's profits. 

“None of the 10 common stocks in the table which rose 
less than 100°, in market price during the 10 years plowed 
back as much as 50% of earnings for that period. How- 
ever, five did plow back more than 40% of the profits.” 
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Forses, then and now, still feels that by and large, 
managements have an obligation to pay out a reasonable 
percentage of earnings each year in dividends; that plow- 
ing back all but a small percentage of a year’s proceeds is 
forcing stockholders to increase their investment without 
a “by your leave.” It is indeed heartening to see how rich 
ly rewarded shareholders of “plow back” companies 
have been, but that method of financing capital expendi- 
tures should not be overdone 

Incidentally, despite the comforting rise in dividend dis- 
bursements, eorporate expansion still continues at a rapid 
pace, financed frequently from reinvested earnings. Many 
major companies that “completed” programs of vastly in- 
creased capacity find in our burgeoning economy that they 
must again engage in a bricks-and-mortar program, that 
they must, to cut costs and meet competition, lay out addi- 
tional millions for even more modern labor-saving, time- 
saving equipment. 

It is hoped managements are going to be alert in main- 
taining a fair ratio between plowing back and paying out 


a 
ra 


HELICOPTER FUTURE? 


In metropolitan areas helicopters unquestionably offe1 
the most convenient, time-saving transportation possible 
and on several occasions this writer has used them. From 
Trenton to Idlewild International Airport, for example, it 
takes almost three hours by car, and virtually the same 
by combination train and taxi, and only 25 minutes by 

helicopter. An increas- 

ing number of cor- 

porations are acquir- 

ing helicopters for use 

by executives with 

multiple calls to make 

over scattered, heavily 

congested areas, and a 

i modest beginning has 

——— : been made in sched- 

NATIONAL AIRLINES’ HELICOPTER uled helicopter service 
in Los Angeles, Chicago, and New York 

With the armed forces pre-empting 90 per cent of heli- 
copter production and expanding their uses and needs 
steadily, little production and/or design effort has been 


left among manufacturers for attention to commercial 
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commuter whirlybird needs. The Civil Aeronautics Ad- 
ministration foresees a future United States helicopter 
market for well over 100 million passengers a year but to 
date the three present scheduled operators require tre- 
mendous subsidies, direct and via carrying the mails 

Should the Government continue to support and en- 
courage the development? Said Time magazine in a suc- 
cinct roundup on the subject: “Truly economical, mass- 
produced helicopters are probably still years away. But 
neither the U.S. Government nor the industry itself can 
afford to sit back and wait for them to arrive. If the in- 
dustry is to grow as it should, the Post Office and CAB 
must promote more helicopter service with contracts and, 
if necessary, direct financial help. As for US. airlines, 
their cue comes from National Airlines, which proposes to 
go out hunting for some of the 133 million passengers the 
CAA promises are there.” 

Fonrses agrees. Helicopters presently are in a stage 
somewhat similar to the airlines thirty years ago. With 
properly sparked, properly directed, coordinated efforts 
by industry and Government, the helicopter’s future could 
become within the very next few years a prosperous pre- 
sent. Meantime, helicopter manufacturers are thriving on 
backlogs of military orders 

Would-be helicopter investors, however, may experi- 
ence ups and downs as frequent and rapid as those of the 
whirlybird itself, 


x 


WHY WAIT FOR A HEART ATTACK? 


Recently a 36-year-old colleague in the New Jersey 
Senate returned to the Trenton political wars after an 
absence of many weeks following a severe heart attack 
An able, busy lawyer, moderator of the Town Meeting of 
the Air, father of four children, Senator Murray com- 
mented that the long enforced rest had given him an 
opportunity to re-evaluate the things 
he felt were most worthwhile in this 
life; and that the enforced cutting 
down of multitudinous activities had 
made it necessary to decide which 
were the most important 

Several weeks ago, a long article 
appeared in Life Magazine about a 
successful young executive who had 
similarly suffered such a heart attack 
and who, likewise, found himself in the long period of 
convalescence, thoughtfully reassessing his previous sense 
of values. I remember vividly when my father, in the 
only serious illness of his long life, nearly died of pneu- 
monia in 1931 and had to have a long convalescence, 
coming to a similar cenclusion. He wrote: When 
reasonable provision has been made for the future of 
one’s self and one’s dependents, when the individual has 
earned an established position, he should begin to think 
along broader, more generous lines. One should give 
thought to getting something from life in addition to put- 
ting one’s best into life, one should have a wider horizon 
than mere money-making, one should strive to train one- 
self to find happiness in unselfish service and, in brief, 
one should, as his span of life lengthens, become more 


SEN. MURRAY 
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and more interested in ‘life more abundant’ than in cold 
accumulation, more interested in being a friend and in 
winning friends than in keeping one’s nose incessantly 
to the grindstone to the exclusion of everything—and 
everyone else.” 

Doctors and psychologists tell us that this is a normal 
reaction but one wonders why it is we must wait until the 
Grim Reaper has almost reaped or has narrowly missed 
an earlier harvest before taking time out for purposes of 
reassessment in the objectives and guiding principles that 
motivate our lives. One of Wordsworth’s more shopworn 
lines offers a summary too often applicable to most of us: 
“Getting and spending, we lay waste our powers... .” 

When you get down to it it seems rather silly that as 
sensible people we devote such intensity of mind and 
muscle to the minutia of everyday living and so few 
moments to the reflection that could lend gratifying point 
and purpose to it all. Why must we wait for a heart 
attack to subordinate the hurry and scurry to the possibly 
more fruitful pauses for thought? 

To ask the question is really to answer it. 


x 


MIP’S FAVORITE FIFTY 


The “favorite stocks” of various groups are always of 
interest to individual investors for purposes of compari- 
son or comment or conclusion. Portfolio changes of mu- 
tual funds are followed keenly by many. The common 
stock holdings of insurance companies, likewise, attract 
interest, and now that the “installment buying” of stocks is 
well launched via the Monthly Investment Plan, a new 
popularity yardstick is available. In examining the fol- 
lowing tabulation it is interesting to note that the new 
No. 1 on the individual investor’s Hit Parade, General 
Electric, is also held in substantial quantities by the major 
insurance companies, as is American Telephone and 
Telegraph and General Motors. 


FIFTY MOST POPULAR STOCKS 
Based on number of plans on March 25, 1955 





NUMBER NUMBER 

NAME OF STOCK OF PLANS NAME OF STOCK OF PLANS 
General Electric 1,930 Greyhound Corp 210 
Radio Corp 1,717 Columbia Gas System 203 
Dow Chemical 1,475 Detroit Edison 195 
General Motors 1,272 Lehman Corp 188 
American Tel. & Tel 1,106 Public Service Electric & Gas 185 

Phillips Petroleum 183 
Seater Se con ay oe Standard Oil of California 181i 
Motor Products 638 American Radiator or 
E. |. du Pont de Nemours 527 aver “ 1 
Union Carbide & Carbon 386 ryster Vorp 

Commonwealth Edison 172 
Long island Lighting 381 American Cyanamid 161 
Guif Oj 372 Aluminum Co 156 
Westinghouse Electric 366 American Can 136 
Nationa! Biscuit 365 international Harvester 135 
Carrier Corp 339 international Business 

Machines , iM 

U.S. Steel 331 
international Nickel 330 Anaconda Copper 133 
Pacific Gas & Electric 315 Scott Paper 133 
Socony-Vacuum Oi! 292 Toledo Edison 133 
Consolidated Edison 277 Minnesota Mining & Mtg 127 
Eastman Kodak 277 Sylvania Electric 124 
Canadian Pacific Ry 264 Atchinson, Topeka & Santa Fe 123 
Southern Co 241 Generali Telephone = 
Olin Mathieson Chemica! 231 Goodyear Tire 114 
American Airlines 214 Safeway Stores, inc 112 
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Svivana 


IS IN THE 


Supplying vital components that are the 
“heart” of hundreds of industrial, consumer, 
and defense products—this is Sylvania’s 
“heart business.” 


For lighting, television, electronics, radio 
and atomic energy, Sylvania makes the hearts 
... receiving tubes, lamps, TV picture tubes, 
electronic devices, photoflash bulbs, atomic 
fuels, chemical and metallurgical products, 
parts, and many others—all of them vital to 
a wide range of end products. 


That’s why Sylvania has become the fastest 
growing name in the rapidly expanding 
electrical-electronics industry. Sylvania has 
expanded into an organization of 45 plants 
and 16 laboratories in 11 states, with over 
25,000 employees. Much of this growth has 
come in the past few years. 


In the multibillion electrical-electronics 
industry, Sylvania today plays a vital part. 
But the company’s 2,000 scientists and 
engineers are also building for the future, 
finding new and better ways of doing things 
—assuring constant progress in the years ahead. 
SyLvaniA Evecrric Propuctrs Inc. + 1740 Broad- 
way, New York 19, N. Y. Jn Canada: Sylvania 


Electric (Canada) Ltd., University Tower Build- 
ing, Montreal, 


LIGHTING *« RADIO « ELECTRONICS © TELEVISION * ATOMIC ENERGY 
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Cities Service TRAN SPORTED more crude and Pasnea products than ever before ~by sea... by pipe line... by inland waterway ...by rail and highway 


ae 
— 


, wa 


of which hold promise 





Cities Service PRODUCTION of petroleum liquids in the first two months of 1955 was 125,000 barrels per day, a daily increase of 13,900 barrels 


A PICTURE STORY 


of 242,000 men and women 


. engaged in a joint enterprise to meet the petroleum and natural 
gas demands of millions of customers in 38 states and Canada. 


Tus BILLION DOLLAR activity is the hand-in-hand effort of share- these tasks were well done, Cities Service is able to report the follow 
holders, employees, dealers and distributors, working together under ing new records established in its 1954 operations 


the banner of the Expanding Circle Sales of petroleum products 98,283,000 b . 


As a result, Cities Service in 1954 reached the strongest position 


in its history Sales of natural gas. . 456 billion cubic feet 
These candid camera shots highlight a few of the 1954 activities, Revenues from sales of petroleum 
as the people of Cities Service went about their daily tasks per products and natural gas .. . . . $618, 786,662 
forming the multitude of skilled operations which are necessary before Working capital (including cash and Gov- 
the finished oi] and gas products are ready for use on the farm, in ernment securities of $228,353,323) $315,278,048 
the home, in the air, on the highway and in the factory.. Because Total assets ‘ $1,053,527,394 
Coptes of our 19054 Annual Report 
will be gladiy provided on request, 
< 4 i i E aS (Q) S E fy V i< -E by addressing Business Development 
Department (tttes Seretce He om 


70 Pine Street, New York &. 
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UTILITIES 


NIAGARA MOHAWK’S OSWECO POWER 


THE BIG BURN 


While the average businessman worries about how to 
keep sales up, the nation’s electrical utilities worry 
about how to keep pace with the ever-growing demand. 


The wilderness and the solitary place 
shall be glad for them, and the desert 
shall rejoice and blossom as the rose. 


Tue prophet Isaiah was a far-sighted 
man, but he was thinking of some- 
thing other than electric utilities 
when he uttered these words. Yet 
they are apt. In town, city, hamlet 
and isolated farmhouse the influence 
of the omnipotent spark on the lives 
of men has even utility 
themselves a little awed. 

New Connections. Let Albert F. 
Tegen, President of General Public 
Utilities, put it in his own words. 
Tegen has been in the utility business 
ever since he came out of the Uni- 
versity 1924, and is 
the author of two books on electric 
utilities. 

“Look around you,” he says. “Go 
around your own home and count up 
all the electrical appliances you have. 
Then count up all the others you 
want and intend to have as 
you can afford them, or as soon as 
you can have the wiring of your house 
stepped up to take care of them. Look 
at the in the papers—washers, 
dryers, dishwashers, mixers, blenders, 
toasters, fans, radio, television, vac- 
uum cleaners, even garage-door open- 
ers—there’s no end to the list 

“Then look at the ads for any other 
kind of appliances, and what will 
you find? Stoves, water heaters and 
maybe a refrigerator. No, as I see 
it there is no limit to the potential of 
our industry—not in the foreseeable 


executives 


of Wisconsin in 


s00n as 


ads 
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future 
want 


anyway. Aill 
more 


those people 
and more electrical ap- 
pliances, and they mean to have them, 
and that can’t help but mean more 
and more demand and more and 
more consumption of our product.” 

Not included in Al Tegen’s list were 
such fast-rising electrical appliances 
as the home air-conditioner, the heat 
pump and the electrical milking 
machine which, in its most advanced 
form can be seen at the Walker-Gor- 
don dairy outside Princeton, N. J 
and resembles nothing so much as a 
bovine merry-go-round 

Power & Light. Just about any US. 
utility man could be expected to echo 
Tegen’s description of his industry's 
situation. The figures put out by the 





STATION 


U:S.’s electrical 


stratospheri 


utilities, 
continue 
lessly and have 


already 
to soar relent- 
long since passed the 
point where they mean much to ordi- 
nary men not educated to think in bil- 
lions of anything 

Power production last year, for in- 
stance, was 471,609,000,000 kilowatt- 
this year it is expected to run 
perhaps 15% higher It 
power to take 
201,112,580 
dwelling units. Since 
or take half a 
about 50,000,000 in the 
the industrial 


hours 
would be 
enough care of the 
needs of average-size 
give 
million, only 
United States, 


commer: cial de - 


there are, 
about 


and 
mand comes as a bit of a shocker even 
to utility men 

Privately 
a whopping 
during 1954 
seem quite 


owned utilities 
$6.5 billion of 

That 
overwhelming if one re- 
that 
billion 


collected 
revenue 
figure may not 
members General 
$3.8 worth of 
trucks in the same 


Motors 
selling 


Motors alone 
sold and 


General 


cars 
period 
business of 


however, is in the 


massive machinery 
priced in the thousands of dollars per 


unit, 


pieces of 


while 


electrical utilities sell in 


GROWTH BLUEPRINT 


INVESTMENT IN ELECTRIC UTILITY INDUSTRY (PROJECTED TO 1975) | 





1955 $13 BILLION LONG TERM DEBT 
1975 M45 BILLION 





1955 $10 BILLION 
1975 $35 BILLION 


COMMON & PREFERRED STOCK 





1955 $6 BILLION 
1975 $21 BILLION 


DEPRECIATION RESERVES — 





1955053 BILLION 
$9 


~ SURPLUS 








TOTAL INVESTMENT 
_—$110 BILLION 











visible units of energy priced at only 
fractions of a cent. 

Electrical utility statistics usually 
are too big to generate much more 
than mental fog. But there is one 
very simple such which generates a 
light that throws the whole industry 
into a clear perspective: in years past, 
the industry has doubled its output. 
All the evidence indicates that it will 
go on doing so for years to come. 

But while kilowattages produced 
have constantly skyrocketed, the cost 
of producing them has just as steadily 
declined. In 1900, 5.2 pounds of coal 
were required to produce one kilo- 
watt-hour of electricity; by 1929, 1.2 
pounds would do the job; in the ef- 
ficient new generating plants being 
constructed today, less than % of a 
pound is consumed. In this process 
over the past 50 years steam tempera- 
tures have gone up from 350° F to 
1,150°, generator capacity from 50 to 
260,000 kilowatts per unit. 

The Big Buildup. The nation’s elec- 
trical utilities spent $2.8 billion for 
construction in 1954 alone and have 
budgeted an equally massive amount 
for 1955, a sum which will buy 8,000,- 
000 kilowatts of new generating capa- 
city. By year's end, the utilities’ capi- 
tal outlays since the war will total 
more than $21 billion. 

But in comparison with the stake 
investors already have in the indus- 
try, even such huge sums are com- 
paratively peanuts. Today the total 
investment in utility plant runs close 
to $32 billion, $9 billion of it repre- 
sented by depreciation reserves and 
surplus and $23 billion of it by equity 
securities and long term debt. But 
if such figures seem imposing, con- 
sider these: by 1975 the total figure 
will probably reach $110 billion, of 
which $80 billion represent invest- 
ments of private capital. In other 
words, in order to provide the service 
demands in prospect, the utility in- 
dustry will need to obtain almost $3 
billion of new outside capital every 
year for the next 20 years 

Beyond that the forecasters are not 
willing to forecast. Last year, $1.8 
billion of securities were issued-—$1.2 
billion in bonds, the rest in preferred 
and common stock. But in spite of 
this heavy financing, and the cost of 
servicing it, so far this year 22 US. 
utilities have increased their divi- 
dends. That indicates two important 
things: 1) the utilities’ ability to pay 
them, thanks to the fast-growing de- 
mand for their product; and 2) their 
urgent need to maintain themselves 
as attractive places for investment 

Basic Patterns, What is happening 
to utilities all across the nation is 
happening in microcosm to New Jer- 
sey'’s Public Service Electric and Gas 
Company. Its territory includes the 
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most industrialized and thickly set- 
tled counties in the state, and since 
1945 its electric revenues have in- 
creased from $99 million to $175 mil- 
lion, with never a break in the rise. 
Gas revenues have increased at an 
even faster clip—from $34.7-million in 
1945 to $74.4-million in 1954, a 144% 
increase. Earnings have kept pace 
with the trend, rising from $19 million 
to $27.5 million. Thus despite rising 
costs, larger taxes and higher main- 
tenance charges, Public Service has 
stretched its string of unbroken divi- 
dend payments to some 48 years. 
But what makes these increases 
particularly significant is that in 1945 
New Jersey was already a highly in- 
dustrialized state. For many another 


utility, the starting point was lower 
and the climb faster. Yet like practi- 
cally any other utility in the nation, 
Public Service has been hard put to 
keep its plant up to the needs of its 
fast-growing area In the 
past three years alone, it has spent 


service 


$247 million for new and improved 


$87 of which 
was expended last year alone. This 
year Public Service will invest still 
another $90 million, the highest out- 
lay in any single year of the com- 
pany'’s history, and another $110 mil- 
lion are tabbed for new facilities in 
later 

Plans & Strategy. In order to main- 
tain their rapid pace, utility manage- 
ments are developing a shrewdness 
and resource not notable in the in- 
dustry in past years. Thus, for ex- 
ample, Public Service has entered into 
an ingenious agreement with Esso 
huge Bayway refinery, 
whereby it will cease manufacturing 
its own electricity and steam, instead 
take it from a new 450,000-kilowatt 
generating station now abuilding. 


plant, almost million 


years 


Standard’'s 


Under terms of the deal, steam from 
Public Service’s turbines, which or- 
dinarily would be cooled and flushed 
out, will instead be piped to Esso’s 
refinery, for which Esso will repay 
the utility by pumping oil to its 
boilers. 

The beauty of this scheme is that 
not only will Public Service be able 
to obtain a large part of its oil re- 
quirements by barter, but, in the 
process, the efficiency of its plant will 
be so improved that it will surpass 
even the most advanced high-temper- 
ature, super-critical installations now 
being designed. 

Similar things are happening all 
over the country. And well they 
might be with the surging growth of 


U.S.’s population. Everywhere, peo- 
ple are marrying younger, are having 
more babies and are moving into their 
own homes far earlier in life than 
was the case only a few short years 
ago. Every new house built (over 
1,000,000 each year) means 2,540 more 
kilowatt-hours of electricity consumed 
each year 

Rising Pressure. How great this pres- 
sure of demand for electricity has 
become is indicated by the experience 
of huge Consolidated Edison, a prime 
example of a thoroughly urban utili- 
ty with a territory as consolidated as 
any. Consolidated Edison’s revenues 
have risen during the 1945-54 years 
from $297.8 million to $473.7 million, 
or 59%—this despite the fact that a 
large part of Con Ed’s bailiwick has 
long since been built up. Earnings 
over the same period have increased 
some 62%. Yet Con Ed’s roster of 
customers has increased only a little 
more than 20% in this time, far less 
than in many another area of the 
nation. Thus Con Ed’s growth has 
been primarily intensive, reflecting an 
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INSTALLING A BUTTERFLY VALVE: 
the pattern is constant 


insatiable public appetite for more and 
more gadgets electrical, a demand that 
has put an enormous strain on the 
company’s capacity to multiply its 
power output. 

Across the country Pacific Gas & 
Electric, with a territory that fans 
out of San Francisco as far north as 
Redding and as far south as Babers- 
field, has boosted its revenues 225.9% 
to $386.2 million since 1945. Its service 
area has shown one of the fastest rises 
in population of any area in the coun- 
try. 

But there are other factors in utility 
growth besides sheer surge of popu- 
lation. Up in Minnesota, Northern 
States Power has sped ahead on a 
boom in industrial activity and multi- 
plying farm uses of electricity as well. 
Northern States’ district is a mixture 


of industrial outfits (e.g., like Minne- 
sota Mining & Manufacturing), do- 
mestic and rural accounts. Electric 
power sales have soared 112% from $53 
million to $117 million since 1945, a 
growth that has produced an eye-pop- 
ping 179% increase in profits 

Much the same hectic pace, but even 
a little faster one, has characterized 
Texas Utilities, which has piled up a 
189% increase in revenues from $40 
million to $117 million, increased net 
earnings 339°. 

TVA & After. Despite their com- 
parative prosperity, and their com- 
parative insulation against violent ups 
and downs, utilities always have 
something cropping up to plague them. 
First and most obviously, they always 
have the regulatory agencies breath- 
ing hotly down their necks. What this 
means is an inability to adjust prices 
of their product to take account of 
changing conditions. 

If the supply of coal were ever to 
become scarce, the price of coal would 
go up. But if the supply of electricity 
were to become scarce, the price of 
electricity would not go up. The 
utilities would have to go out and 
scratch for more money to build more 
generators to make more electricity. 

Then there is the question of pub- 
lic power. Ever since TVA, there has 
been carefully nurtured in the public 
mind the idea that a government 
agency, unbothered by selfish thoughts 
of profits (in this fraternity one is 
expected to blush at the word), could 
produce electricity at a “fairer” price 
than private utilities. These con- 
troversies the public and 
private power factions have been go- 
ing on for years. But the issue really 
hit the headlines when Messrs, Dixon 
and Yates, who up to then had been 


between 











quietly minding their own business, 
and their stockholders’, found them- 
selves national figures, and that prac- 
tically thei: 

Yet very 
the 
power! 
hot 


ove! dead 
at the 


furor 


own bodies. 
same time that all 
about public vs. private 
in the East has been blowing 


a far less publicized minor revo- 


lution in public thinking has been 
going on in the West. The state of 
Washington, for long and long, has 


not been a comfortable place for a 
utility to do business because of the 
local Public Utility 
Districts. These were set up to dis- 
tribute the produced by the 


Bonneville Dam, and the state legis- 


encroachment by 
power 
lature gave them power to cut into the 


the 
a significant thing happened. 


business of 


Then 


private utilities 


It turned out that Bonneville Dam 
could not supply anything like all the 
power needed for the region. In fact, 
Bonneville has been short of power 
for some time. That fact sank into 
the people's minds, and they realized 


that public power was not a panacea. 


Utility companies in those parts 
have not been slow to realize that 
something drastic (ie, expensive) 


had to be done to alleviate the power 
shortage. Four of them—Washington 
Water Power, Portland General Elec- 
tric, Pacific Light, and 
Montana together and 
formed a company, 
which is planning two dams on the 
Snake River. At present estimates, 
Mountain Sheep Dam will be 223 feet 
high, the Valley Dam 492 
feet. Between them they would drop 
the water a total of 538 feet and would 
probably 1,000,000 kilowatt 
capacity. The $200 million cost would 


and 
got 
generating 


Power 
Powel! 


new 


Pleasant 


have a 


be absorbed entirely by the four par- 
ent companies 





UTILITIES 


WHEELS WITHIN WHEELS 


Utilities are not usually the fastest growing or 
highest earning companies in industry, but in 






Ficures are cold things, and charts, 
based on figures, are cold too—and 
sometimes deceptive. If chart A, for 
instance, demonstrates beyond a per- 
adventure of a doubt that X com- 
pany’s stockholders have had a better 
deal than Y company’s, that is that. 
If chart B shows that X company has 
a better growth and earnings record 
than Y company, that too is that. Yet 
quite often that is anything but that. 
In the utility business particularly, it 
is necessary to go behind the chart to 
find the full truth of the matter 
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both respects they are among the steadiest. 





In compiling yardsticks for the util- 
ities industry, any statistician would 
find himself up against several fac- 
tors that are not inherent in any other 
kind of security. For instance, if the 
management of the Amalgamated 
Curlicue Company decided that costs 
were too high in the North it could 
try moving to the South. If, on the 
other hand, a utility company thought 
its costs were too high, it could do 
nothing but try to cut them, and, if 
that was not possible, go to the local 


regulatory body and ask for a rate 
























































DAM CONSTRUCTION: 
hot breath from behind 
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equity. Figures ebove bers ore for lotest 
reported 12-month period. 












SERVICE CALIFORNIA ELECTRIC MOHAWK EDISON 
E&G EDISON POWER 
(a.J.) 


WIAGARA DETROIT 






© estimated 





GENERAL CONSUMERS MIDDLE TEXAS UNION 
PUBLIC POWER SOUTH UTILITIES ELECTRIC 
UTILITIES UTILITIES OF MO 








increase, a move utility men make 
only after long and prayerful thought. 

Then the wheels would begin to 
grind, but slowly, slowly. Months can 
go by between the application for a 
rate increase and the granting of the 
increase itself—if it is granted at all. 
In the meantime, the company could 
be living on bread and water. And in 
the long run the increase might not 
come through at all. 

Paper Competition. Electric utility 
companies, in the main, compete with 
each other not in the usual sense of 
the word—shall I buy my electricity 
from X company or from Y company? 

but on paper. Their territories are 
fairly well delimited; the price they 
can charge for their product is pre- 
scribed; and the character of their 
clientele is only partly in their hands 

Competition on paper leaves a lot 
of things out of account. X company, 
for instance, may be catering almost 
exclusively to industrial customers; 
Y company to households and farms. 
If things are tough in X's territory, 
revenues are going to go down. If 
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things are tough in Y's area, revenues 
may go down, but not so precipitately 
as X company’s. Once a man has elec- 
tric lighting in his house he cannot 
All he 


can do is decide to what degree he 


decide not to use electricity 


will cut down on its use. 

Again, utilities cannot decide how 
much of their product they will sell. 
They can promote sales. But if de- 
mand supply, they cannot 
raise their prices. They must supply. 

How Much Common Stock? Forses’ 
Yardsticks are compiled on the basis 


exe eeds 


of a common stockholder’s equity. A 
in the 
utility business is considered far from 
bad, while in industry in general it 
would be considered far from good. 
leverage. But the 
fact is that only five of the utilities 
listed managed to better the 
average set by the 100 largest manu- 
facturers in growth power and should 
be considered in that light. 

This leverage business could bear 
examination. Take two com- 

each capitalized at $1,000. 


common stock equity of 30% 


This means high 


here 


more 


panies, 
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Company X owes $400 in long term 
debt at 5%, has 400 shares of pre- 
ferred stock paying 5% and 200 com- 
mon shares outstanding. Company Y 
owes $200 of long term debt, preferred 
stock also stands at 200 shares paying 
5% and there are 600 outstanding 
shares of common stock. Both com- 
panies are mythical. 
Company X 


SSS TEAL AEE $100.00 
on 20.00 
Preferred dividend ....... 20.00 
Common dividend ........ 20.00 


Retained in the business.. $ 40.00 
Common equity at yearend $140.00 


Company Y 


ON ernie 05.6 $100.00 
Pe POD os. sis os 0a ee 10.00 
Preferred dividend........ 10.00 
Common dividend ........ 60.00 


Retained in the business.. $ 20.00 

Common equity at yearend $120.00 

At the end of the first year the pay- 
out goes like this: 





Black bar: average of 100 top mfg. firms. 
Colored bers: S-yr. increase in equity. 
Figures above bers are for latest report - 
ed 12-month period. 
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Black ber: average of 100 top mfg. firms. 
Colored bers: 5-yr. average return on 
equity. Figures above bers are for latest 
reported 12-month period. 
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Company X shows an equity growth 
therefore of 40% and Company Y 20% 
yet both earned the same amount of 
money on the same amount of capital. 

West Penn Electric, for instance. 
At the end of 1954, only 27% of its 
invested capital was represented by 
common stock. The rest was debt and 
senior securities. The interest on debt 
and the dividends on preferred stock 
are stable factors. So as earnings in- 
crease, the amount available for com- 
mon stock dividends and retention in 
the business increases at a faster pace. 
So it has been with West Penn Elec- 
tric, which has a high degree of so- 
called leverage (high ratio of pre- 
ferred and debt to common). As the 
charts show, its common shares have 
risen faster than the average utility's, 
as has its common equity per share. 

Baltimore Gas and Electric, on the 
other hand, is 40% financed by com- 
mon stock, so obviously whatever is 
left over after the interest and pre- 
ferred dividend are paid must be 
shared by a larger number of share- 
holders, and the common equity must 





Black ber: average of 100 top mfg. firms. 
Colored bers: 5-yr. increase in equity. 
Figures above bars are for latest report. 
ed 12-month period. 





9.3% 


be calculated on the basis of a larger 
number of shares, This 40% is a 9.1% 
increase over 1953 due to the conver- 
sion of preferred stock. Thus although 
Baltimore’s growth figure for 12 
months reflects a 1.5% drop because 
of the new shares outstanding, a rise 
in earning power from the 9.6% five- 
year average to the 9.9% 12-month 
average more than offsets it 

In this same twelve-month period, 
Boston Edison shows up with a growth 
power of exactly zero. The 
figure is 2/10 of 1% increase. But in 
the same period, funded debt in- 
creased 18°; Boston Edison’s common 
equity ratio, 52.5%, is unusually high. 

The case of Duquesne Light is also 
interesting. Late in 1953 the Pennsyl- 
vania PUC refused to grant a rate in- 
crease to the company, and in fact 
ordered a decrease in industrial rates, 
which was quite a blow, considering 
that Duquesne serves the super-in- 
dustrialized Pittsburgh area. The 
PUC's decision was reserved by the 
Pennsylvania Supreme Court, so at 
least the company is not going to have 


actual 


‘GROWTH POWER 


to forego any of its industrial revenue. 
But the rate rise is still in the blue 
yonder. If it had been granted, it 
would have meant a 5% increase in 
revenue 

Utility companies, by their very na- 
ture, are not prone to produce any- 
thing startling in the way of either 
growth o1 they are 
perpetually going to the public for 
new money to pay for their 
construction, maintenance 
and rehabilitation needs. If they de- 
cide on more debt or more preferred 
stock, their fixed charges become 
greater and the common stockholder 
must rely on greatly increased earn- 
ings for any increase in either divi- 
dends or equity. If common stock is 
sold, his holdings are often diluted. 

All listed utility securities tend to 
maintain a practically uniform price- 
earnings ratio at any given time. In 
boomtime, prices of utilities tend to 
slowly than industrials; 
leveraged or not, earnings seldom soar 


earnings, since 


ever- 
increasing 


rise more 


ove! night jut as dep! ession-time 


cushions, the record is impressive 
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ATOMIC ENERGY 





NO PIE IN THE SKY 


It may scom that the utilities are throwing money 
down the drain on atomic projects which admittedly 


cannot be profitable. 


An Oxford undergraduate, the story 
goes, was seen one evening walking 
along High Street with a very large, 
very dead codfish under his arm. He 
was soon challenged by a proctor: 

“Sir, are you a member of this uni- 
versity?” 

“Yes, sir, I am.” 

“Sir, why are you carrying that fish 
under your arm?” 

“Well, sir, I don’t really know. It 
just seemed such a nice thing to have.” 

Money Over the Dam? No investor 


BIKINI MUSHROOM: 
a long way from this... 


can escape noticing that not one utility 
alone but whole groups are making 
plans to build nuclear reactors. And 
if he knows there is virtually no 
chance at all that they will earn any 
profit, he might be justified in think- 
ing that this is a codfish deal—a case 
of utilities just thinking nuclear re- 
actors might be “a nice thing to have.” 
It is perfectly true that nuclear en- 
ergy will not produce electric power 
as cheaply as “fossil fuels” (as the 
atomic scientists like to call coal and 
oil). It is equally true that coal and 
oil are plentiful and easily obtained. 
So why should the utilities spend good 
money on admittedly unprofitable 
ventures’ Three reasons, says Robert 
W. Hartwell, Director of Detroit Edi- 
son's nuclear power department. 
First, Hartwell says, it is the Amer- 
ican habit, or tradition, if that word 
is not overworked, to attack a new 


Actually, it’s tuition money. 


idea head-on and pursue it to its con- 
clusion. The first reactor cannot pos- 
sibly be expected to make money. 
From the second, it may be possible 
to develop a third that will be eco- 
nomically successful. 

Hartwell also notes that the US. 
has enough of the fossil fuels to last 
at least 25 years. There may be enough 
for 50. But sooner or later those fuels 
will give out, and something else wi" 
be needed to take their place. 

The third reason, he says, is a com- 
bination of the first and the second. 
As coal and oil become harder to find, 
their cost is bound to go up. As ex- 
perience with the use of fissionable 
material becomes greater and we 
know more abeut designing reactors, 
sometime, maybe ten years from now, 
maybe twenty (nobody has any con- 
crete idea when), the cost curves will 
cross and it will be cheaper to use 
nuclear power than coal, oil or gas. 

Deep Plunge. That the industry is 
approaching nuclear power develop- 
ment with great seriousness, and with 
large outlays of stockholders’ cash, 
there is no doubt. Duquesne Light, in 
a joint venture with Westinghouse has 
already broken ground at Shipping- 
port, Pa. for a $45-million atomic 
power plant. Westinghouse will install 
the pressurized water reactor used to 
generate steam. Duquesne will build 
the conventional part of the generat- 
ing plant costing $5 million. 

New York's Consolidated Edison 
will also build an advanced type pres- 
surized water reactor plant. Its plant, 
which will have a capacity of about 
200,000 kilowatts, will be built near 
Poughkeepsie, N.Y. This project is 
particularly interesting in that the 
reactor will be bought as a complete 
unit from Babcock & Wilcox, following 
more or less the same practice as is 
customary with purchases of conven- 
tional steam boilers. 

A group of six utilities, most of them 
midwestern, have also banded together 
to build another nuclear power plant. 
The six— Commonwealth Edison, 
American Gas and Electric, Central 
Illinois Light, Illinois Power, Pacific 
Gas and Electric and Union Electric 
of Missouri—will form, with Bechtel 
Corporation, a nonprofit research 
company to be known as Nuclear 
Power Group, Inc. If their proposal is 
accepted by the AEC, Bechtel will act 


as engineer-constructor for the plant 
and General Electric will be the prime 
contractor. GE has contracted to build 
the plant for $45 million and will 
throw in substantial research. 

The Nuclear Power Group plant will 
have a capacity of 180,000 kilowatts 
and will be owned and operated by 
Commonwealth Edison, which will 
ante up $30 million for the privilege. 
The remaining $15 million will be paid, 
over a period of five years, by the 
other members of Nuclear Power 
Group into the new research outfit, 
which in turn will pay up the remain- 
ing $15 million of the contract price. 
In the meantime, though it will be 
Commonwealth Edison’s plant, the 
other members of the group will be 
gaining technical information, experi- 
ence and training in the designing and 
running of a nuclear power plant at a 
cost of about $500,000 a year each. 


Pt Beale 
Be YD 
MARCHING POWER LINES: 
. to this ultimate reality 


They think the educative results will 
be cheap at the price. 

Growing Club. A comparatively ecu- 
menical project is also underway un- 
der the leadership of Walker Cisler, 
Hartwell’s boss and President of De- 
troit Edison. This started as a joint 
venture of Detroit Edison and Dow 
Chemical, but gradually more and 
more companies, both utility and en- 
gineering, wanted to join in. Today 
Atomic Power Development Associ- 
ates, Inc., the nonprofit organization 
formed to carry on the research, has 
33 member companies, including 25 
utilities. Dow bowed out last year be- 
cause the general tenor of the research 
was getting further and further from 
its line of interest. 

Cisler, who has had long experience 
in problems atomic (among other 
things he was a first-string consultant 
to the AEC), has been an outspoken 
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advocate of research in nuclear energy 
for industrial purposes, particularly 
utilities. Cisler has great hopes for 
nuclear power plants, particularly in 
such places as Europe, where fossil 
fuels are not in such abundance as 
they are in the U.S. Speaking last Sep- 
tember at the International Congress 
of Industrial Chemists in Brussels, 
Cisler had this to say: 

“It is important to agree that, in 
spite of the widespread feeling that 
economic atomic power is many years 
away, the research and development 
must continue at an increased rather 
than decreased rate. It is obvious that 
because of the very limited experience 
in designing, construction and opera- 
tion which we now have, tremendous 
advances will be made in the future. 
Some of these will involve better and 
less costly ways of building reactors, 
while others undoubtedly will bring 
new concepts to the development. Out 
of this will come a better and more 
factual understanding of the entire 
problem.” 

The plant that Cisler’s group plans 
to build will cost $45 million (of which 
Detroit Edison will ante up $5 mil- 
lion) and the turbine generator $9 
million. Detroit will undertake the cost 
of the generator, since the plan as- 
sumes that the plant will be built on 
its system. The reactor will be of the 
breeder type in which more fissionable 
atoms are created in the operation 
than are destroyed. 

The idea is that the uranium would 
be used to produce steam to produce 
electricity, and on the side would be 
producing plutonium which could be 
sold back to the Government, from 
which uranium will have been bought 
in the first place. Theoretically such a 
reactor could increase rather than de- 
crease the world’s supply of fissionable 
atoms, and at the same time bring us 
closer to the day when atomically pro- 
duced power will be economically 
feasible. 

Cold figures. While all this dream- 
ing and planning is going on, however, 


DETROIT EDISON’S SCOTT: 
old equities are still safe 


other more mundane planning goes 
with it. For the utilities, atomic energy 
offers no pie in the sky. Cost account- 
ants and financial bird dogs are in on 
the planning all the time, the evidence 
at their fingertips. 

Walker Cisler’s own money man is 
gentle, easy-going Eldred Scott, De- 
troit Edison's Vice President and Con- 
troller. Scott is quite willing to sail 
into the speculative stratosphere with 
his mentor, but he reserves the right to 
keep his feet firmly on the ground at 
the same time. “I am of course for this 
atomic energy project,” says Scott, 
“but I might as well tell you that only 
a few days ago I was in the state capi- 
tal asking permission to issue $60 mil 
lion in new stock to build a new coal 
plant.” Detroit’s construction outlays 
this year for normal purposes will be 
about $85 million, of which $60 million 
must come from the public. 

And the Investor? Inevitably, share- 
holders in electrical utilities are bound 
to ask what will happen to their in- 
vestment if and when atomic energy 
realiy takes a foothold in the utility 


business. Says Scott: “They will be 
in wonderful shape. In fact all fore- 
casts have become so bullish that Mr. 
Roosevelt's old expression has ap- 
peared with a new slant-—The only 
thing we have to fear is lack of fear.’ 

“The thing to remember is that 
atomic fuel produces heat, and only 
heat. It is not electricity and does not 
substitute for electricity. In other 
words, it is not power. 

“Suppose everybody had an atomic 
reactor in his basement. It would heat 
his house but there would still be the 
problem of generating electricity to 
turn the lights on and run the dish 
washer. If this utopian situation ever 
came to pass, it might be a worse com- 
petitive problem for the oil and gas 
industries than to us.” 

Adds Scott 
tric utility 


“If the investor in elec- 
securities has any doubt 
about the future economic importance 
and value of his holdings, he can take 
solace from these figures. In the aver- 
age 30% of the electrical bill 
goes for lighting and another 30% to 
run his motors 


home 


So today’s customer, 
even if he had a reactor in his home, 
would still have to generate electricity 
for 60° 
ments 


of his present day require- 
the reactor alone would pro- 
duce only heat. If he had an all-elec- 
tric home he would have to generate 
4,350 kwh for his motors and lighting 
alone, or almost twice the average 
home usage for his total daily require- 
ments today.” 

Futures. Atomic generation of elec- 
trical energy may yet, however, be ex- 
pected in the lifetime of the average 
American, This is borne out by Gen 
eral Electric, which now claims to 
designs for a reactor which 
“eventually” will generate electricity 
as cheaply as modern steam plants do 
(The new design eliminates a step in 
the generating process.) In the mean- 
time, however, the industry is still 
budgeting almost $3 billion for the 
old-fashioned generator. The 
customer's mixmaster cannot be kept 
waiting 


have 


steam 





CIGARETTES 





BACK IN THE SWIM 


A parade of profits and beefed up ad budg- 
ets signal the passing of the big scare. 


Variety, the bible of show business, 
last month reported a heartening sign 
that the big cigarette-cancer scare of 
1954 may have run its course. The 
sign: cigarette companies, which 
slashed millions from their TV budgets 
over ‘the past year, are back in a 
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spending mood. Liggett & Myers’ 
Chesterfield signed on for the new 
“Warner Bros. Presents” program on 
ABC-TV while Camels’ R. J. Rey- 
nolds not only bought up the forth- 
coming Phil Silvers show on CBS-TV, 
but began dickering as well for the 


Mickey 
Variety 


Spillane 
“The cigarette boys are in 
again for the big swim.” 


series. Observed 


The cigarette boys were also keep- 
ing their financial heads above water 
In the first quarter, Liggett & Myers’ 
sales were up by 3°, P. Lorillard’s 
2%. American's sales were ahead of 
1954's first quarter by $1.4 
while its net perked up by almost 
$500,000. Reynolds earned almost $2 
million more than last year, a boost 
of 16.8 Only Philip Morris’ sales 
($57.4 million) and earnings ($1.8 mil- 
lion) failed to improve upon the 1954 
showings 


million 






















































































































































































































































































FOREIGN INVESTMENT 





BOWATER’S ARROW 


With an alert eye on the booming U.S. market, Britain’s 
Bowater Paper Corp. is spending millions to regain 







Tue trademark of Great Britain’s big 
($222.6 million assets) Bowater Paper 
Corp., Ltd.,” is a winged arrow seem- 
ingly flying over water. Last month 
Bowater’s hard-driving Chairman Sir 
Eric Vansittart Bowater shot the ar- 
row straight to the heart of the boom- 
ing U.S. and world-wide newsprint 
market 

In London he announced a multi- 
million dollar, five-year expansion 
program that he hopes will once again 
make Bowater the world’s biggest 
maker of the homely sheets of paper 
on which newspapers are printed, 
(Now number one newsprint maker: 
the U.S.’s giant, $549.4 million assets 
International Paper Co.) To top Inter- 
national’s record-breaking production 
of 845,000 tons of newsprint last year, 
Sir Eric will build new paper-making 
machines and speed up old ones on 
the North American and European 
continents. He will also launch his 
own fleet of ships to carry at least 
half the 1.5 tons of newsprint that will 
pour from Bewater machines every 
minute of every day. As a result, Bo- 
water production this year alone will 
jump no less than 20%. “It will be,” 
says Sir Eric, “the biggest undertak- 
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its crown as the biggest newsprint maker in the world. 


CALHOUN STORAGE POND: coming, a new champion 


ing to which the organization—or per- 
haps any other in the paper industry— 
has ever set its hand, whether in the 
United States or elsewhere.” 

Paper & Profits. This statement may 
sound somewhat grandiose, but so is 
3owater’s past. Badly wounded at 
Ypres, France, in World War I, Sir 
Eric returned to what was a family 
firm selling paper made by other com- 
With newsprint bringing $135 
a ton in the golden 1920s (present 
$126), Sir Eric saw that the 
fat profits lay in both manufacturing 
and Two years after 
becoming president, he built his first 
newsprint mill 


panies 
price 


selling paper 
followed it up with a 
partnership with London’s 
famed publisher, Lord Beaverbrook 
Through the bleak 1930s, while U.S 
newsprint dropped to $40 a ton, the 
Bowater bought the 
Kemsley newsprint 
in Europe 


second in 


Corp famed 


mills, the largest 
timber rights in 
Newfoundland and pulpwood mills in 


Norway 


cutting 


and Sweden 


After World War II, Sir Eric’s rov- 
ing eye for opportunity landed on 
the U.S., where shipments from his 


Newfoundland mill already were 
cashing in on climbing newspaper 
circulation. But would dollar-short 


Britain let funds out of the country 
for the mill Bowater wanted to build 
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BOWATER’S SIR ERIC: 
the aim was sure 


in Calhoun, Tennessee? Sir Eric solved 
the problem in characteristic fashion 
He sold the output of the proposed 
mill to 100 Southern publishers on 15- 
year contracts, thus persuaded a wide- 
eyed Chancellor of the Exchequer to 
loosen the national purse strings 
The mill opened last year. Built at 
a cost of $60 million, it already is pro- 
ducing 145,000 tons of newsprint and 
60,000 tons of kraft pulp a year. By 
the end of 1956, its newsprint output 
will climb to 175,000 tons annually 
Sales Scramble? This program, of 
course, will mean sharp competition 
for such other papermakers as Inter- 
national Paper, 21% of whose produc- 
tion is newsprint, Crown Zellerbach, 
31.9% of whose output is in this field, 
and Great Northern, virtually all of 
whose production goes to 
papers. The newsprint market, how- 
ever, is in one of the headiest booms 
in its history. In the first quarter of 
this year, consumption was an esti- 
mated 7.1% higher than in the same 
period of last year (total 1954 con- 
sumption: 6,163,000 tons). Although 
most newspapers use Canadian news- 
print, by 1958 American mills prob- 
ably will be turning out nearly a third 
more than their capacity of 1,881,000 
tons Northern, for 
one, is adding a second giant paper- 
making machine to its facilities. 
Bowater itself, of course, is not rest- 
ing on its oars. Eventually, the Ten- 
nessee mill will double its 1954 capac- 
ity. Such high tonnage naturally 
means a more strategic profit position 
for Bowater. In the fifteen months 
ended in January, Bowater’s profit 
hit a record $13.3 million. Most of it 
came from Bowater operations outside 
England. Sir Eric’s latest arrow is 
carrying $8 to $10 million in improve- 
ments to the Canadian subsidiary. 


news- 


last year. Great 
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INDIANA’S 


INDIANA STANDARD'S WILSON 


INCREASE 


Despite stiff competition in refining, big In- 
diana Standard has boosted its oil production 
and opened a big bag of new chemical tricks. 


FRAMED prominently on the wall of his 
Chicago office, Dr. Robert E. Wilson, 
62, chairman of the big ($2,187 million 
assets) Standard Qil Co. of Indiana,” 
has placed some advice given by the 
Greek philosopher Isocrates in 373 
B.c. Remember, it reads, that there 
is nothing stable in human affairs; 
therefore avoid elation in prosperity 
and undue depression in adversity 
But last month Wilson might well 
have been tempted to ignore this ad- 
vice. From all fronts of Indiana Stand- 
ard’s inland oil empire, as Dr. Wilson 
himself cautiously admitted, the news 
had never been better: 

@ Indiana’s backlog of proven but 
undeveloped oil locations was the 
greatest in its history. “This will be,” 
the good doctor prophesied, “our big- 
gest year for drilling.” 

e With Sinclair Oil, Standard of In- 
diana last month began construction 
of a 300-ton-a-day anhydrous am- 
monia plant, the first in farm-filled 
Indiana. “There may be a year or two,” 
says Wilson, “of rugged competition 
in anhydrous ammonia, but good prof- 
its will come as demand catches up 
with supply.” 

e After a 33-cent-a-share drop in 
1954 earnings, first-quarter profits 
topped $1.08, vs. 90c for the same 
period of 1954. Commented Indiana 


*Traded NYSE high 


pilus 
$1.40 


Price renge (1955 
49'5; low, 43. Dividend (1954): $1.25 
Jersey stock. Indicated 1955 payout 
plus Jersey stock 
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Standard’s boss 
ness 


“Our chemical busi- 
alone in the first quarter ran 
double what it was a year ago.” 

Dollars & Doldrums. The grass was 
not nearly so green on Indiana Stand- 
ard’s side of the fence when forceful, 
fast-moving Robert Erastus Wilson 
emerged from his company’s research 
laboratories (he holds 90 patents in 
oil chemical processes) and a 10-year 
stint in administration to take 
the chairmanship in 1945. Cautious 
management had scrimped on spend- 
ing while all around Indiana Standard 
its competitors were expanding rapid- 
ly. Moreover, when a tariff went on 
oil imports in the 1930s, Indiana 
Standard has pulled- out of high- 
profit foreign production, _ selling 
its overseas holdings to Standard 
Oil Co. of New Jersey (no relation- 
ship) for $47.9 million and 1,778,973 
shares of Jersey common, then worth 
around $90 million 

Shunning the “undue depression in 
adversity” that Isocrates warned 
of, Indiana met the unprecendented 
postwar demand for oil by stepping up 
its refinery capacity more sharply 
than did the rest of the industry (see 
chart). Although the most substantial 
profit in oil comes from production 
not refining, the need was there and 
Wilson determined to fill it 
that take instance 
while ranking behind Indiana Stand- 
ard and Socony 
theless 


over 


Thus it is 


Texaco, to one 


Mobil in size, never- 


makes more money than 


either; 
second only to Humble’s supply 

Wilson however, that if 
Indiana Standard did not supply its 
customers with products, it 
would undoubtedly lose their business 
to competitors. By stepping up its 
refining, Standard Oil of Indiana 
was indeed able to hold its position as 
the midwest’s No. 1 “You 
must,” Wilson “have re- 
finery capacity equal to your market- 
ing demand or you will assuredly lose 
ig 


its huge U.S. reserves of oil are 


reasoned, 


refined 


marketer 
points out, 


In all, Wilson has spent $1,850 mil- 
lion to boost natural gas 
production 321 169% and 
its earnings 133°) in the 10 years since 
the war. Roughly 38% of the seed cash 
for the job came from earnings. Stock- 
holders, however, did not 
equivalent burden. In 1948, 
cannily cash 
payment 
sey stock 


Indiana’s 


its sales 


bear an 
Indiana 
dividend 
of Jer - 
a practice it has continued 
Thus last year stockholders got $1.25 
per share [adjusted], plus one share 
of Jersey fe 


bolstered its 


with a distribution 


60 shares of In- 
they held 
either sell the 
stock (now worth 112%) or 
hold it, Wilson that it is fully 
equivalent to a cash payment, and also 


every 
Standard 
holders 


diana 


Since 


common 
could 
around 
feels 


enables him to conserve from earnings 
the money he needs to pay for 
“This says, 


“we not only have been able to keep 


con- 
tinued growth way, he 
but we avoid 

that would 
have to be paid if we sold the stock 
ourselves.’ 


This year 


our stockholders happy 


the capital gains taxes 


stockholders are even 


STANDARD SCOREBOARD 


Production and refining trends, 
1945-1954 
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WHILE INDIANA STANDARD has kept 
pace with the industry in production, 
its less profitable refinery runs have 


heen boosted jar beyond the average 











Fatuer Time (circa 1955) is push- 
ing middle age, and though he has 
only half a beard and half a limp, 
he has already surpassed his pred- 
ecessor in the ignoble arena of in- 
dustrial strife. And by the time 
he’s ready to make way for that 
cherubic tot, New Year ‘56, his 
reign might well set something of 
a record in the “hit-the-bricks” 
columns 

For workers are showing a rath- 
er unseasonal propensity to back 
up their demands for “more” by 
heeding their unions’ strike calls 
This is a rather unexpected devel- 
opment because things are going 
contrary to the pompous pro- 
nouncements of labor experts who 
have been assuring management, 
the government and the public that 
this would be a quiet year on the 
labor front. In fact, those who toil 
at writing about the labor scene 
would like to bury some of their 
earlier assurances before some alert 
management man with plenty of 
time to contemplate (because his 
employees are busy picketing) 
brings up an unpleasant memory 
Having just cremated several pre- 
spring pieces of his very undeath- 
less prose on the subject, this re- 
porter would now like to do some 
penance and explain away some of 
his diagnostic errors of earlier this 
year 

Union leaders feel that they 
missed the boat in 1954. Business 
was in the doldrums. Steel produc- 
tion was down to 70% of capacity 
The textile industry was in a sorry 
squeeze between few customers 
and competitive pricing. Unem- 
ployment was beginning to move 
upward. So when negotiations 
came due, the employer had some 
cause to come to the bargaining 
table with his crying towel show- 
ing. Union officials, most of them 
realistic men, could read the eco- 
nomic barometers and tempered 
their demands. As a regult, over 
30% of the contracts signed in 1954 
called for “no wage increase.” An- 
other 50% of the pacts inked dur- 
ing that year racked up a nickel or 
less an hour, peanuts in relation to 
previous gains 

But things have changed. Busi- 
ness is booming again. Steel pro- 
duction is way up. Textile weavers 
can see a customer here and there, 
and auto purchases are pushing the 
all-time high. In such a cozy cli- 


LABOR RELATIONS 


Postmortem for Pundits 





mate, unions 
feel that they 
should make up 
for lost oppor- 
tunities 

So if 
ness is good, 
why doesn't 
management do 
what it did in 
the past—give 
raises? Here's where the conflict 
arises. Management wants a 
breathing spell—a period of no ris- 
ing labor costs. It is spending more 
money getting customers than ever 
before 


busi- 


Lawrence Stessin 


Distribution costs are 
mounting. Better servicing of peo- 
ple who buy products is paramount 
With all this, price increases can- 
not be passed on to the consume! 
Strikes result 

There is another reason for the 
rise in walkouts. A brand new idea, 
a new type of demand has become 
a big item on the bargaining table 
of big companies. The Guaranteed 
Annual Wage is that big thing. On 
the part of union leaders this indi- 
cates an inner feeling of strength 
Otherwise, they 
would not have the temerity to 


and security 


tackle such an undertaking at this 
time. The fact that the unions are 
serious about the GAW shows that 
they feel they have enough power 
and worker-support to push ahead 
on the issue 

This exuberance trickles down to 
lesser leaders—those who are not 
negotiating GAW with employers 
These lower-echelon men feel they 
have to come up with something to 
impress their membership. As a 
result, the demands being made in 
terms of across-the-board wages 
and fringes are in the “whopper” 
category 

Then there is the merger be- 
tween the AFL and CIO, which will 
probably be a fait accompli in De- 
cember. Organizers in both camps 
have taken heart from this consoli- 
dation fighting 
themselves and are 


stopped among 
redirecting 
their energies in organizing drives. 
The South has recently become 
very aware of this development, for 
never before—except in the '30s— 
has this area been on the receiving 
end of such powerful union forces 
attempting to enlist workers into 
the fold. Success in the South, of 
course, would make the unions an 
even more confident force 








more content. For one thing, Indiana 
Standard jumped its cash dividend in 
the first quarter to 35c a share, vs. 
31%c last year and it came right on 
top of a 100% stock dividend at the 
windup of last year. Moreover, In- 
diana’s increasing strength as an oil 
producer is steadily improving its 
prospects. “We're pretty well set on 
refining capacity for about four 
years,” says Dr. Wilson. “Now we're 
shooting for as much production as we 
can get with the money we have to 
spend. Right now, we could produce 
about 105,000 barrels more a day—if 
we were allowed to.” 

Test Tube Trickery. As befits a re- 
search man, Dr. Wilson also has sev- 
eral money-making tricks tucked 
away in his test tubes. Last year, for 
instance, Indiana Standard took over 


MANDAN TANK FARM: 
the customer is always right 


the $17-million Carthage Hydrocol 
plant in Texas, which was built to 
turn out synthetic gasoline but never 
did. Wilson is confident that the 
process can be made to work 

The plant may well make Indiana 
the US.’s biggest manufacturer of 
high-profit petrochemicals. Still an- 
other test tube trick: the raw ma- 
terial for Indiana Standard’s new 
anhydrous ammonia plant will be 
hydrogen produced as a byproduct of 
Standard and Sinclair refineries 

Wilson believes the company will 
also cash in handsomely on the first 
full year of production from its new 
30,000-barrel-a-day refinery at Man- 
dan, North Dakota, which taps the 
huge reserves of the famed Williston 
Basin. “We hope,” he declares, “to 
keep up our first-quarter performance 
for the rest of the year. Our pro- 
duction and sales should increase by 
about 5% in 1955.” 
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AIRLINES 


Never before have the nation’s skycarriers found 


their operations so profitable. 


Their new-found 


prosperity may not last forever, but for the 


rest of the year, 


FLYING HIGH 


Wuen Britain's T. S. Eliot began his 
poem The Waste Land with the line 
‘April is the cruelest month " he 
had no intention of penning a slogan 
for the U.S. airline industry. These 
five words, nevertheless, have always 
been devastatingly appropriate. For 
April is a time when most skycarriers 
take a breather to survey grimly the 
damage that winter has done to their 
first quarter profits. Year after year, 
the big, sprawling transcontinental 
airlines and the snowbound Northern 
carriers have found, more often than 
not, that they had been fighting a los- 
ing battle against the cold. Only 
Eastern National, their planes 
crammed with Miami-bound sunseek- 
ers, have consistently managed to keep 
their operations profitable 

Happy Days. But when the nation's 
10 biggest domestic trunks tallied up 
their revenues and expenses for this 
year’s first quarter, they did so with 
a kind of head-in-the-clouds enthu- 
siasm rarely seen this time of year. By 
last month, one after another reported 
either what were, for airlines, almost 
unprecedentedly fine profits, or at 
worst smaller losses. The score: 

¢ Total revenues for 10 trunk lines 
(see table) had soared some 19°) to 
a record $278 million, thereby break- 
ing a long-standing bogey by topping 
1954’s fourth quarter revenues as well 
Every carrier shared in the gain, led 
by United with a 34% and 
Western with 30%. 


and 


increase 
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at least, they will still be... 


@ All but two lines, TWA and Capi- 
tal, also succeeded in jacking up oper- 
ating (net before 
loss from 


income taxes 
the sale of 
often a big item in the 
Where in 1954’s first quar- 
ter the 10 carriers combined managed 
to eke out only a $980,000 operating 
income (only .04% of revenues), this 
they held $17 mil- 
lion (6 of a whopping 
1,650 gain 

© Profits 


handsome 


and 
any profit or 
equipment 


industry) 


year onto over 


revenues) 
after taxes were no less 
Last year four trunks 
wound up their first quarters in the 
red and two others came dangerously 
close to doing so. This year all but 
two, Northwest and TWA, were solid- 
ly in the black. Not only did the trunks 
turn a total net loss of $3.8 million into 
a $4.7 million profit, but even hard- 
pressed Northwest Airlines trimmed 
its losses by almost two-thirds 

Clear Skies. All this was more than 
enough last month to encourage the 
airlines’ bosses everywhere to launch 
a cheery barrage of fair-weather fore- 
casts. Western's Terrell Drinkwater 
flying high with a 30°, rise in April 
revenues, confidently proclaimed that 
he was “enthusiastic the 
look for the balance of the 
United’s W.A (“Pat”) Patterson, 
whose modern airfleet clocked 36, 
more revenue passenger miles during 
April than a year ago that 
United's 1955 revenues might climb as 
high as $237 million (vs. $200 million 


about out- 


year 


claimed 


last year). He guessed that United's 
profits for the year conceivably might 
hit $12.2 million (compared with $9.6 
1954). Even TWA's Ralph 


faced with the problem of 


million in 
Damon 
overcoming a big early-season deficit, 
predic ted a good 
year.” And his optimism appeared to 
ranted. In 1954, he pointed 
TWA had overcome an even big 
ger (almost $4 mil 
lion) to with a record $10.3- 
million profit for the yea 
The Big Pay-Off. Since 1951 
trunk 
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year, a very good 
be well war 
out 
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the yea! 
many o! the 
their cond 
the 


between rev 
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plane-buying 


splurge normally small spread 
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characteristically or 
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traffic 


reaping 


needed at moment, thus 
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mY 
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gains are 
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Delta's rev 
only 11 National's 
26 on 19 Western's 30% on 18% 
and Braniff 13% on 4° 
The airling 
joy substantial 
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that howeve! 


believe that 
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freater expenses 


seem certain to en 
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Beyond 
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profits for 
year at least 
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record 


the 
some 
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individual 
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To date, 
10 airlines (the sole excep 


somew nat potty as cal 


riers once again begin to 


large new-plane expenses 
nine of the 
tion: National) have placed orders 
for some 210 planes costing more than 
$250 miilior 
for 1956 


then 


most of which are tabbed 
But 
few clouds on the 
Civil Aeronautics Board 
Ross Rizley characterized 

fortune "1955 
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URANIUM 





“IT’S A CRAP GAME”’ 


Should you buy uranium stocks? Here’s the 
advice of America’s first uranium millionaire. 


Cuartes Aucustus Sreen is, of course, 
the first and biggest uranium million- 
aire of an age which, for better or for 
worse, has found atomic uses for that 
element; his ore discoveries on the 
Colorado Plateau are valued at $60 
million at least, and may run as high 
as $200 million, Steen, at 35, is one 
of the nation’s youngest self-made 
millionaires and one of the very few 
who habitually wears a khaki shirt, 
khaki trousers and moccasins—a garb 
Steen adheres to even at cocktail par- 
ties in his futuristic mansion on a hill 
in Moab, Utah 


Steen refuses to countenance the 
word “investment” applied to ura- 


nium stock. “It’s rank speculation,” 
he snorts. “It's a crap game.” 

if You Can’t, Don’t. “The Colorado 
Plateau,” Steen allows, “is an area of 
over 100,000 square miles, and we 
have only scratched the surface of it. 
About 50 per cent has been explored 
by Geiger counter and scintillometer 
from cars, jeeps and planes, but only 
a fraction has been explored by deep 
diamond drilling, which takes a lot 
of money and know-how.” Steen 
believes that major deposits of ura- 
nium are still to be discovered. “But,” 
says he, “the chances of the week-end 
prospector are damned remote.” 

“The chances of the ordinary in- 
vestor,” he adds, “are even worse. If 
he can afford to play with uranium 
stocks, fine. If he can't, he shoulin’t 
be in there playing.” 

“A great percentage of investors in 
uranium stock,” says Steen, “have 
been misled by unscrupulous brokers 
and promoters [who] omit certain 
essential facts, spread false rumors 
of mergers and new strikes, and as- 
sociate their companies’ names with 
producing mines, I can think of many 
instances where rumors have been 
spread by insiders—company officers 
and directors. Then when the price 
of the stock goes up, the insiders 
dump their shares on the market and 
get out with a fat killing.” 

The Only Way. Steen's own name 
and the name of his Mi Vida mine 
are favorite subjects for these planted 
rumors, One company alluringly ad- 
vertises its claims as “adjacent” to 
Steen’s; actually, many worthless 
properties are. A group of well- 
known investors in another company 
planted the rumor that their firm 
was about to merge with his. 

“The only way to fight this thing,” 


28 










says Steen, “is publicity. Yet people 
continue to buy worthless stocks, even 
after they have been warned. 

“The fever is increasing every day. 
It is even worse now that spring has 
come to the Plateau. Promoters are 
out beating the bush, crews are out 
drilling and rumors will be spread- 
ing. But 90% of the money invested 
in uranium stocks is invested in com- 
panies who are merely looking for 


uranium. Most of the companies pro- 





CHARLES STEEN: 
“if I were investing . 


” 


moted last year are mining the pub- 
lic instead of ore. I can’t help but 
feel that the public is taking a licking. 
When the bubble bursts, as it surely 
will, legitimate companies that need 
capital for expansion will suffer.” 

Not to Anyone. “I receive letters al- 
most every day asking for advice on 
what uranium stocks to invest in,” 
Steen observes. “I have an answer 
for all of them: I know of no company 
I can recommend to anyone. I also 
receive letters from people who want 
to invest in my company, Utex Ex- 
plorations. We are a closed company 
and always have been.” 

Says Steen, “If I were investing in 
uranium today, I would invest in two 
or three qualified prospectors. I'd 
form a syndicate, get $15,000 or $20,000 
together and grubstake them.” 

Steen’s chief metallurgist, Clement 
K. Chase, takes almost as dim a view 
of uranium stocks as his boss. “You 
can't tell by reading the prospectus 
whether to buy or not,” says Chase, 





one of the young, well-trained men 
Steen has placed in Utex and Mi Vida. 
“Ninety-eight times out of a hundred, 
you're wrong to buy. I say that in all 
seriousness.” 

Mighty Slim. The attitude of brokers 
varies, but it is generally, and under- 
standably, less censorious than 
Steen’s. They admit that uranium is 
by far the riskiest security on the 
market, but feel that once an in- 
vestor has accepted this fact, he might 
well take a flyer or two or even ten, 
on the chance that one of his com- 
panies might actually strike uranium 
some day. 

James E. Hogle, a respected broker 
in an old, well-established Salt Lake 
City firm, has this to say: “Mr. Steen 
is absolutely correct when he says 
that people should not invest in ura- 
nium stocks unless they can afford to 
lose every penny.” 

“There is no question,” says Hogle, 
“that the stocks are the most specu- 
lative of any we know of. Many 
companies have offered stock in 
which the chance of return was 
mighty slim, because their property 
turned out to have very little or no 
merit whatsoever.” But Hogle is 
convinced that the uranium industry 
“is going to be a great industry in the 
years to come 

Like Gold. Hogle feels that the in- 
dustry is following the pattern of the 
gold and oil rushes of the past. Ura- 
nium, he says, is about to leave the 
first wild stage of landrush and sense- 
less paper speculation and enter a 
more stable period. Companies with- 
out merit, he predicts, will fall by the 
wayside; companies with proven 
properties will acquire capital from 
more careful investors; big compan- 
ies will amalgamate promising small 
ones, supplying the money and know- 
how for eventual profitable produc- 
tion. 

Payne Kibbe, another Salt Lake 
City broker, likewise notices that 
“we're getting a different class of in- 
vestor now—much more substantial. 
Their hopes are based on the peace- 
time uses of uranium. It appears that 
uranium will be our energy-produc- 
ing medium before many years.” To- 
day it would cost 8% mills to produce 
one kilowatt-hour by uranium; con- 
ventional fuels can produce a kilo- 
watt-hour for 7% mills. But when 
the milling costs of uranium are cut 
even slightly, it probably will be able 
to compete with other fuels in pro- 
ducing electric power. 

Still, some scientists think lithium, 
not uranium, has the biggest future 
as atomic age fuel. “If I were in 
uranium,” says one, “I would make 
my money now, because it looks as 
though uranium may be used as the 
primer, not the fuel.” 
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A SWITCH IN TIME 


In “a period of basic transition,” Baldwin-Lima-Hamil- 
ton is steaming ahead full throttle into diversification. 


Wuen Baldwin Locomotive Works 
merged with Lima-Hamilton Corp. five 
years ago, the rail equipment industry 
quite understandably expected the 
couple to settle down and raise a 
family of diesel locomotives. It was a 
natural assumption, especially since 
Baldwin had sold 515,000 shares of its 
common stock (at $15.11 a share) to 
Westinghouse Electric in 1948 specifi- 
cally to raise the capital to finance its 
changeover from steam to diesels. But 
Baldwin-Lima-Hamilton,* which be- 
came (and indeed still is) the third 
largest producer of diesel locomotives, 
had other plans. 

De-emphasizing Diesels. Last month, 
at its annual meeting in Eddystone, 
Pa., where B-L-H has 381 acres of 
property, Chairman George A. Rent- 
schler described just how far dcwn the 
diversification path B-L-H has come 
in five years. The shocker: diesels, 
synonymous with the company’s name, 
brought in only 20% of sales in 1953 
and are consistently accounting for a 
diminishing slice of the company’s 
business. Instead, Baldwin-Lima’s 
biggest effort now goes into building, 
earthmoving and construction ma- 
chinery which, along with such di- 
versified products as ship propellers, 
water wheels and sugar cane milling 
machinery, has grown so large that 
80% of B-L-H’s business now has 
nothing whatever to do with railroads. 

The determined de-emphasis of 
diesels and the huge capital outlays 
involved in diversification have neces- 
sarily taken some of the steam out of 
B-L-H's financial boiler. Its sales of 
$155 million and net of $4 million last 
year were sharply below the $276 

*Traded NYSE. Price range (1955) 


24'5; low, 11%. Dividend (1954): 80c 
cated 1955 payout: 80c 


high, 
Indi- 
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million it grossed and the $7 million it 
netted in 1953. But Chairman Rent- 
schler also pointed out that, in its 
concerted diversification push, B-L-H 
has been shrewdly acquiring useful 
properties. In little more than a year, 
it has gobbled up Loewy Construction 
Co., Hydropress, Inc., O. S. Peters Co. 
(electronic instruments), Madsen Iron 
Works and Ruge de Forest, Inc. (elec- 
tronic testing equipment). 

“All this,” Rentschler cautioned, 
“takes time. However, we believe that 
national and local roadbuilding pro- 
grams, together with our new activ- 
ities in transportation, electronics and 
machinery fields speak well for to- 
morrow.” To help prepare for tomor- 
row, B-L-H President (since 1949) 
Marvin W. Smith stepped up to be- 
come chairman of the executive com- 
mittee “with special duties and re- 





BALDWIN-LIMA’S RENTSCHLER: 
patience and fortitude 





- 


B-L-H’s NEW LIGHTWEIGHT GERMAN DIESEL 


sponsibilities,” and McClure Kelley, 
who was president of Austin-Western 
(roadbuilding equipment) when Bald- 
win-Lima purchased it in 1951, moved 
in as B-L-H’s new president 

Bustling Backlog. With most of its 
growing pains past, the giant engine 
maker believes it can begin to recap- 
ture investment." 
Since Hydropress and Madsen Iron 
joined the family in mid-1954, B-L-H’s 


orders have soared 


some of its huge 


Currently Baldwin-Lima’s ten plants 
across the U.S. are bending under the 
pleasant strain of a hefty backlog 
Among the orders: 50 steam 
motives for India; a $3.5-million order 
Merritt-Chapman & Scott for 
6,900 feet of double-wall steel casing 


loco- 


from 


for a tunnel-bridge in Virginia; a 
$2.8 million contract for 14 diesel- 


electric, 1,600-h.p. locomotives to help 

modernize Spain's antiquated rails, 
Last month 

showed off the 


German -designed 


also 
of a new 
Maybach-Morto- 
which, by 
eliminating heavy motors and gener- 
ators 


Baldwin-Lima 
prototype 
renbau diesel locomotive 
is half the weight of ordinary 


diesels and uses a mechanical drive 


“not unlike the Buick’s Dynaflow.” 
Baldwin-Lima, which holds exclusive 
U.S. license to the German engine, 


will build three of them (of 1,000-h.p. 
each) for the New York Central and 
New Haven railroads 

Exuding a quiet kind of confidence, 
Chairman Rentschler nevertheless 
cautioned shareholders not to expect 
too much too soon from B-L-H’s con- 
tract with the Atomic Energy Com- 
mission to try and perfect a workable 
nuclear-powered locomotive. Said he 
“Naturally 


ment, 


this is a serious commit- 
that will vig- 
jut a great amount of time 


one we pursue 
orously 
is required, first to solve the problem 
and secondly, if the work is successful, 


to profitably manufacture. We have 


no illusions 


* Just one year ago it bought back from 


Westinghouse the 515,000 shares of com- 
mon it had sold the company six years 
before. Paying $9 a share, B-L-H there- 
by added $180 a share to its share- 
holders’ equity 


































































































































































































































































































































































































GENERAL 


METAL FABRICATORS 





CLAY AND CONTINENTAL'S CANS 


READY FOR ACTION 


Starting its 51st year, Continental Can sees bright 
days ahead with its products used for packing 
beer, coffee, deodorants, and even baby’s formula. 


“Genera,” the lady was saying, and 
she was very earnest, “we have been 
reading those terrible stories about 
the way people are buying up stock 
and taking over companies before the 
stockholders’ very eyes. If this reso- 
lution goes through, can you give us 
any assurance that we won't lose our 
company?” 

What was bothering the ledy was a 
resolution put to the stockholders at 
Continental Can Company’s* annual 
meeting recently which would in- 
crease the authorized shares from 
5,000,000 to 10,000,000. She could see 
those extra shares thrown on the mar- 
ket and gobbled up by some hungry 
pirate, and the management booted. 
The general—Gen. Lucius D. Clay, 
Continental's Chairman—replied that 
the lady had little to fear, even if the 
shares were to be dumped on the 
market—which of course, he said, 
would not happen 

Something to Celebrate. Soft-spoken 
Gen. Clay, who assumed the chair- 
manship in 1949, was able to re- 
port a banner year in 1954, Continen- 
50th anniversary. But he had 
even better news to report of Conti- 
nental's first quarter, when it earned 
$3.2-million, the highest first-quarter 
net in the company’s history. Even 
Clay himself was surprised, he con- 
fessed, at this record first-quarter 


tal’s 


*Traded NYSE. Price range (1955): high, 
83; low 72%. Dividend (1954): 75c quarterly 
Indicated 1955 payout 
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showing, since people traditiorally do 


not do much canning in the winter. 
Continenta! has come a long way in 
its half century. Last year’s record 
sales of $616-million—almost 
times the $688,000 it reported at the 
end of its first year in business—did 
not quite match those of its arch-rival 
American Can ($652-million), but 
the gap was closing fast. The year’s 
earnings—$40-million before taxes 
and $20.7-million after—ran some 
30% 32% 


and 


1953. Another sign of healthy prog- 


" 





470% 











1,000 


respectively ahead of 














Latest 12-Montu Resvutts: return on 
equity, 9.8%; equity growth, 4.7%. 








ress: In 1910, five years after its 
founding, Continental’s plants num- 
bered exactly five. Today Continental 
can claim 85 plants in just about every 
state and in Canada and Cuba. 

New Fields. Ever since 1942, Con- 
tinental has been spreading itself by 
leaps and bounds. That year it en- 
tered the paper business in a sizable 
way. Later it bought two companies 
that were making fiber drums and, 
one by one, it expanded into manufac- 
turing decorated kitchenware, paper 
and laminated coffee bags, cellophane 
and polyethylene products, squeeze 
bottles, plastic pipe, disposable baby 
bottles and collapsible tubing. Today 
it is the largest maker of fiberboard 
barrels and crown caps, second in 
squeeze bottles, and third in paper 
cups. And to keep the ball rolling 
Continental is spending some $9-mil- 
lion a year on research. 

Continental, however, has by no 
means been neglecting its cans. But, 
says Clay, his company won't feel 
content until it has a stake in the en- 
tire packaging field. Already, he says, 
Continental is ahead of the pack in 
can production and, he notes, Con- 
tinental accounted for all of last 
year’s sales increase in the can in- 
dustry. Sales this year, he says, 
should be at least 5% ahead of 1954’s, 
assuming the weather is all right. 
Weather, indeed, has a great effect 
on the canmakers’ fortunes. Bad 
weather means poor crops, and sta- 
tistics show that it induces low beer 
consumption (6.7-billion cans last 
year) and less soft drinks too (almost 
a billion cans) 

One item Clay believes has real 
prospects is a can for packaging in- 
stant coffee, which nowadays is main- 
ly packed in glass jars. Says Clay, 
“one of the bigger coffee companies” 
is shortly going to try it out. 

Wrap Up. Clay’s 550 scientists came 
up with two completed projects last 
year that the general found particu- 
larly pleasing: a solderless can for 
frozen juices, which will permit food 
manufacturers to use the entire sur- 
face for their labels and help Con- 
tinental cut down on tin use; and a 
new can-closing machine which can 
handle 1,200 cans a minute, a figure 
Clay characterizes as “fantastic.” Not 
only is this machine super-fast (Con- 
tinental’s old machines can close only 
25 cans a minute), but it operates with 
uncanny precision. 

As for the future, General Clay is 
quite emphatic. “There is no way we 
can go but up,” he says. “Our kind 
of business depends for its success on 
the nation’s standard of living. And 
since I am convinced the standard of 
living is going to get better year by 
year, I can’t see any other future for 
Continental than continued growth.” 
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AIRCRAFT 


FALLEN IDOLS 


Aircraft sales and earnings continue their heady altitude. 
But the planemakers hear rumblings on Capitol Hill. 


In Wall Street, just as on the baseball 
diamond, the old ballplayer’s credo 
still applies: “One day you're a hero, 
the next day you're a bum.” Take the 
aircraft equities. In 1954 investors 
scrambled so avidly for popular air- 
craft stocks, that they led the Bull 
Market rise. Since then, however, air- 
craft equities have fallen far from 
their one time eminence. United Air- 
craft, which sold as high as 94, top- 
pled to 73; Douglas dropped from 91 
to 68. Boeing’s shares fell 30% to 61, 
Lockheed’s 30% to 45, and North 
American 17% to 52. 

Painful Paradox. But far from be- 
ing in a tailspin, the aircraft industry 
as a whole is flying as high today as 
it was a year ago. In some individual 
cases, much higher. At last count 
(see box) the 14 biggest aircraft com- 
panies had boosted sales 10% to near- 
ly $2 billion. Only three planemakers 
reported lower volume during the 
first quarter; eight others reported in- 
creases. North American and Nor- 
throp, moreover, posted big gains at 
the half-year mark, McDonnell a fat 
increase after nine months. 

Earnings were also up some 27%. 
Last year at this time these compan- 
ies netted $56 million; this year it was 
$72 million. Moreover, order backlogs 
still assure two, and possibly three, 
more near-record years. 

Undercurrents. The rub is evident in 
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ominous rumblings coming from 
Washington, where the government's 
Renegotiation Board has only recent- 
ly billed both Grumman and McDon- 
nell for making too much profit on 
military business in 1951. The same 
might well happen when the Board 
gets around to examining the even 
lusher profits planemakers have been 
piling up since then. 

No less a figure than the President 
himself has called for extension of the 
Renegotiation Act (which expired last 
December). Congressional commit- 
tees are also poring over earnings 
sheets and contracts covering the past 
few years. “To put it bluntly,” says 
one Congressman, “we want to find 
out why the Government is paying 
too much.” Comments still another: 
“When manufacturers are dependent 
on huge Government contracts—and 
declaring huge dividends, it certainly 
bears looking into. They can’t be both 
a government-subsidized industry and 
operate like a completely private en- 
terprise.” 

Rebuttal. The planemakers have lost 
no time gathering up evidence in 
their own defense. Taken as a per- 
centage of sales, their net profits, they 
note, have consistently been less than 
half the average for all U.S. manufac- 
turers. Currently they range between 
a low of 2.8% (General Dynamics) to 
46% (Grumman). Totally misleading 


PLANEMAKERS 
PARADOX 


LOCKHEED PRODUCTION LINE: 
too good to last? 


is Curtiss-Wright’s unusually high 
5.5% margin; 40% of Curtiss-Wright’s 
$6.8 million first-quarter earnings 
came from non-military business. 

As for dividends, the records show 
that last year 19 leading aircraft com- 
panies paid out only an average 30.3% 
of their profits in dividends, as com- 
pared with a 55.6% payout by all US 
corporations. In the year previous, 
the planemakers paid out 34.7%, com- 
pared with the 51.4% industrial aver- 
age. 

Where the counter-arguments about 
aircraft profits will lead is still un- 
known. But for the moment, at least, 
investors are wary. “When a man 
fights City Hall,” said one Wall Street- 
er last month, “his best friends are 
usually on the sidelines.” 











AUTOS 





CAN KAISER COME BACK? 


Rocked by seven deficits in ten 
years, Kaiser Motors is struggling 
valiantly to climb out of the cellar. 


Amonc major-league automakers, 
Kaiser Motors* is about as much of a 
threat as the Pittsburgh Pirates are 
to the National League. It always 
seems to wind up in the cellar. Last 
month, Kaiser Motors stoically trotted 
out its annual report for 1954 and re- 
vealed, to nobody's surprise, that it 
had ended up last again. 

This time Kaiser staggered through 
with a walloping loss of $35-million, 
$8-million more than it dropped in 
1953, and the most money it has ever 
lost in a single year. It brought the 
total loss since Shipbuilding Scion 
Henry J. Kaiser teamed up with Au- 
toman Joseph W. Frazer in 1945 to 
form the ill-advised Kaiser-Frazer 
Corp. to $113.8-million 

What had made Kaiser's efforts go 
for naught in 1954 was a long and 
familiar list of setbacks. Sales tobog- 
ganed from $359-million to $212.4- 
million and defense business slumped 
from $216.5-million to $66.7-million 
No one had to point out that the 
weakest sister in the Kaiser Motors 
family was Willys, the auto-end of the 
operation, which Kaiser picked up in 
1953 (when Willys made a net profit 
of $1.7-million), Last year it showed 
a net loss of close to $20-million 
Kaiser's own Manhattan passenger car 
gave up the ghost at the midyear 


mark after only 5,818 had been 
produced 
Purpose & Direction. Yet, in 1954, 


Kaiser Motors at last found a clear 
purpose and direction. Under Presi- 
dent Edgar Kaiser, now assuming 
more and more of his illustrious 
father’s mantle, Kaiser Motors gave 
up the folly of trying to compete with 
the other independent automakers on 
even terms, instead laid plans for 
specializing in utility (Jeeps) and 
four-wheel-drive vehicles. It an- 
nounced that the 1955 line of autos 
would be stripped down from ten 
models to three, and that it was 
further consolidating its manufactur- 
ing facilities in Toledo, selling off its 
deserted properties in Detroit. With 
part of the sale money, Kaiser also 
continued to nibble away diligently at 
its hobbling long-term debt, reducing 
its indebtedness to the RFC (once 
$75-million) from $18-million to $15- 


*Traded American SE. Price range (1955) 
high, 4%: low, 2%. Dividend (1954): nil. Indi- 
cated 1955 payout: nil 
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EDGAR KAISER: off the hook? 


million, and cutting its total debt down 
to $70-million, a $2-million reduction 

Then, last September, Henry J. 
Kaiser exhibited the kind of indus- 
trial imagination that had helped him 
build his immense empire, which in- 
cludes some 116 operations (from 
aluminum, autos and steel to cement, 
sand and gravel) in 15 states and 14 
countries. On a tour of South Amer- 
ica, he struck a deal with Argen- 
tine Strongman Juan Peron that will 





JEEP PRODUCTION LINE: 
goodbye civilians 


enable Kaiser to put the expensive 
equipment once used for building 
Henry J's, and now gathering rust 
and dust in Willow Run, back to 
work. The deal: Kaiser will build 
a $25-million plant in Argentina, 
eventually turn out 40,000 cars, Jeeps 
and trucks a year. Kaiser’s share: 
31% of Industrias Kaiser Argentina, 
S.A. stock and the right to send 8% 
of the profits home each year (after 
ten years, he can take home his en- 


tire original investment in install- 
ments) 
Last month Kaiser also stopped 


manufacture of Willys cars for U.S 
consumption in order to concentrate 
on building 1,000 cars from old Kaiser 
auto shells expressly for export to 
Argentina, which is starved for autos. 
Edgar Kaiser believes this operation 
should produce a good profit. These 
days Kaiser Motors can also see other 
silver linings in the cloud of deficits 
that hangs over it: factory sales of 
Willys utility vehicles thus far this 
year are running 108% ahead of 1953 
(totaling 20,426 units in the first 
quarter), and export sales (as an ex- 
porter of motor vehicles, Kaiser ranks 
third in the nation, accounting for 
18% of the export market) are al- 
ready topping the all-time high set 
in 1953. 

A Place in The Sun. To hard-driving 
Edgar Kaiser, whose company has not 
basked in the sun of a profit since 
1948, these signs suggested that 1955 
may at last be the year in which 
Kaiser Motors gets out of the shade 
He went so far as to tell Kaiser stock- 
holders that on the basis of current 
operations, which show a first quar- 
ter profit of $1,207,113 vs. a $7.5 million 
loss a year ago, Kaiser will show a 
profit by year’s end. 

The most significant indication of 
where Kaiser is going came from a 
company official who quite frankly ad- 
mitted that Kaiser is not “a factor in 
the auto business any more.” Having 
“discovered a gold mine at our front 
door in the Jeep and utility vehicles,” 
Kaiser will hold down its passenger 
car production to a trickle. Last month 
it began turning out its first Kaiser 
ears in almost a year (50 in the first 
week), may not exceed more than 25 
a week from now on. As for Willys, 
Kaiser will have to decide this sum- 
mer, on the basis of orders, whether 
to resume making them at all. 

To a worried shareholder, Edgar 
Kaiser put the matter plainly: “Every- 
one is saying Kaiser Motors is fin- 
ished. Well, we're not being run out 
of the country!” Meanwhile Kaiser 
could take additional heart from an 
other quarter. In the National League 
last month, even the lowly Pittsburgh 
Pirates managed to struggle out of 
the cellar into seventh place. 
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Steady customer gain brings 


Northern States Power Company 
21 straight years of revenue growth 
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Since 1933, NSP has added 280,915 new cus- 
tomers—-every year showing a gain—to play a 
major part in NSP’s 21 years of steady growth in 
operating revenues, which in 1954 reached a new 
high of $117,739,000. Long range business forecasts 
indicate that this customer growth will continue. 
In fact, building estimates point to more than 
15,000 new homes in our service area in 1955. 

This, plus the fact that our average residential 
customer uses about 90 more kilowatt hours per 





year than the national average, leads us to expect 
a 100% increase in electric sales within the next 
ten years. 

More than 42% of our electric revenues comes 
from our ever-growing residential-rural sales —the 
least sensitive to business fluctuations. The re- 
mainder of our income shows a healthy diversifica- 
tion: industrial, commercial and other sales. 

Have your secretary write for a copy of our 
Annual Report. 


Northern States —§sSP Power Company 


Minneapolis 2, Minnesota 
Serving a thriving area in Minnesota, Wisconsin and the Dakotas with electricity and gas 
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LARGEST PAWNBROKERS IN THE 
MIDOLE WEST 


MEMBER BETTER BUSINESS BUREAU 


FIDELITY 
LOAN BANK 


5 SOUTH CLARK STREET 
CHICAGO 3, ILLINOIS 


GROUND FLOOR, MORKRIBON HOTEL 
OPEN 06:30 to 6:30 


LICENSED BONDED PAWNBROKERS 


LIQUIDATING 
OUT OF PAWN 


Diamonds 


OF QUALITY THAT DEFY 
COMPETITION 
We will submit any article for 
appraisal before purchase 
All Prices Include 10% Vederai Tax 
PARTIAL LISTINGS 


QUALITY GEMS 


LADY'S DIAMOND BOLITAIRE. 6.18 car 
ate Finest American cut gem, extraorda 


FANCY CUT DIAMONDS 
MERALDO CUT DIAMOND. WT, 3.06 car 
* Finest cut (perfect), top biue-white 
olor, Utmoert brilllance 


t 


i 

ring with 2 tapered baguette-shaped dia 

mondsa eet in shank 

I’ to liquidate loan $2,950.00 

MAKRQUISN SHAPED DIAMOND wit 

17% carats Hive-white ger (flawless) 

Fine cut lady's exquisite all-platinum ring 

with baguette shaped diamonde 

iy to liquidate lear $1,276.00 
MISCELLANEOUS 

LADY'S DIAMOND PLATINUM WRIST 

WATCH Klaborate square modern 4 

sign, wet with large diat ; 


carat each diamonde about 
och, and 18 baguette shaped div 
Ver fine All diamonda of top blue 
quality 17- jewel fully guaranteed Hamil 
ton movement 

price to liquidate loan $976.00 
LADY'S OPATI AND DIAMOND RING 
e fiery oval shaped. Finest Hungariar 
approx, 20 carats, set it 
yellow gold, circled with 24 
large matched full eut white dia 
mondsa 


blue 

approx. total weight f diamonds 
caratea 

Bale price to liquidate | 


PROMPT ATTENTION 
TO MAIL ORDERS 


$950.00 


harry brilliance Attractive ali-platinum 
ring wet with 2 large tapered baguett« 
shaped diamonda 

Bale price to liquidate loan $9,500.00 
MAN'S DIAMOND BOLITAIRE,. WT. 2.48 
arate Finest Americar eut high biue 
gen Utmost brilliance. Hand-crafted al 
platinum ring with 2 extra large baguette 
shaped diamonds 

Price to liquidate loan $2,060.00 
LADY'S DIAMOND BOLITAIRE., WT. .006 
carat Finest American cut blue-white 
perfect gen High brilliance Attractive 
“ platinum ring with tapered baguette 
Jiamonda | 
i ce to liquidate loan $5456.00 


sli-piatinum ring with 2 baguette dia 

monds 

rice to liquidate loan $3,750.00 

HEART-SHAPED DIAMOND 2-72/100 
iyat. Unusual cut, top blue-white quality. | 
most brilliance, exquisite all-platinum 





You can tnepect any piece from our 
stock without coset or obligation 
drop uae a tine and tell oe what you 
would particularly like to ee It will 
went t your bank or Railway Ex 
Agency or direct t you 
references for your tnepection 


Just 


press upon 





austinenteatentadanaemmniianiil 


§ SOUTH CLARK STREET 
CHICAGO +4. ILLINOIS 
PHONES ANdover 1.6032 


ALI 


Katabliahed 148 


FIDELITY 
LOAN BANK 





Lady's attractive | 














WATCHES 


BROADENING THE BASE 


Elgin National Watch, master of the oblique ap- 
proach, looks westward to an electronics front'er 
in bold bid for share of a fabulous new industry. 


In recent years many a U.S. corpora- 
tion, helplessly watching a market slip 
away learned that it is not al- 
ways necessary to expire like a bug- 
gywhip maker. Diversification is the 
word, and sharp eyes, ready cash and 
courage the tools. Last month, 
Elgin National,* the nation’s largest 
domestic of watches, 
diversification program 
begin to pay off smack in the center 
of California's $750-mil- 
lion-a-year electronics industry 
Uptick. It was a three-way bid for 


has 


are 


producer saw 


just such a 


fabulous, 





SHENNAN;: 


ELGIN MOVEMENTS: 


men’s jewelry. Elgin is also working 
away at a $20-million backlog of de- 
fense orders, which it won by highly 
aggressive bidding. Shennan’s aim: 
to boost Elgin’s non-watch business, 
which now represents only 20% of 
its gross, to 50% 

The Brave Bull. Shennan is no 
stranger to the if-you-can’t-lick-’em- 
join-'em school. Long undersold by 
inexpensive Swiss-made jewelled 


watch movements, Elgin went into the 
import business in 1950, paid $2.7-mil- 
lion for the Wadsworth Watch Case 





no time for an old-fashioned attitude 


profits. At Los Angeles, Elgin-Neo- 
matic, acquired last October, was 
grinding away at a fat Defense De- 


guided missile 
researching new applica- 
tions in the field of “miniatures.” At 


Pasadena 


partment contract for 


components 
Ameri- 


recently acquired 


can Microphone Company was put- 
phonograph pi kups, 
related items in the 
And Elgin has 
just bought Advance Electric & Re- 
lay Co., Burbank, Calif., 40-year-old 
producer of high precision electric 
aircraft and radio. The 
Elgin’s President James G. Shen- 
nan explained, was to balance off gov- 
ernment work by pushing into the 
commercial side of the business, turn 
out tape recorders, dictating machines 
and parts for the booming home music 
system hi-fi market 

Meanwhile, other of Elgin’s divi- 
sions have diversified into production 
of diamond abrasives, carbide rotary 


ting together 


cartridges and 


communications field 


switches for 


idea 


tools, lubricants, watch bands and 

*Traded NYS; Price range (1955 high 
22‘, vw, 15'4. Dividend (10954 Se quarter 
ly plus 40c. Indicated 1955 payout: $1.40 


Co., popped Swiss innards into Wads- 
worth cases and put its own low- 
priced (under $33.75) line of time- 
into jewelry store windows 
Wadsworth’s sales have climbed 
steadily ever since, and last year in- 
creased 21% despite a 20% price cut 
A special Val- 
entine’s Day promotion boosted Jan- 
uary-February sales $1.5-mil- 
lion 

When optimist Jim Shennan pre- 
dicted that fiscal 1954 (ended in Feb- 
ruary) sales and earnings would top 
the $56.7 million and $2.25 a share 
reached in 1953, and passed out a 40c 
extra dividend in January, investors 
responded by paying up to 22% for 
common, highest price in eight years 
Last month Shennan found that he 
had been only half right. Sales hit 
$60 million, but earnings, because of 
the price cuts, fell to $1.71. *< 
less, Shennan announced ina: Ligin’s 
regular 15c quarterly dividend would 
be boosted to 25c. Then he promised 
stockholders “additional diversifica- 
tion” by Elgin National before year’s 
end 


pieces 


to reduce inventories 


some 


1 
the- 
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I WO CENTURIES ago Voltaire said, “He who 
makes two blades of grass grow in place of 


one renders a service to the State.” The job 
of Standard Oil Company (New Jersey) and 
its affiliates is something like that — to pro- 
duce oil where none was produced before and, 
by so doing, to create wealth for everybody. 


How well have we been doing this job? 
Our Annual Report for 1954, which has just 
been sent to the 300,000 shareholders who 
own Jersey Standard, tells about it, 

It tells how wealth was created by extend- 
ing known oil fields . . . And by discovery of 
new ones . . . By converting crude oil, itself 
of little value, into hundreds of useful prod- 
ucts... By moving petroleum products from 
where they were made to where they were 
needed. 

All these things helped the people and 
strengthened the nations where we do 
business. 


Some highlights of these activities, drawn 
from the Annual Report, are set forth here 
as a matter of public information. 


STANDARD OIL COMPANY 
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1. During 1954, the free world used 
more oil than ever before. And oil is 
energy, which is basic to the world’s 
progress. 


2. To meet these needs, our affiliates 
produced and refined more oil than 
ever before in the Company's history 
But additions to oil reserves were 
greater than the oil used. 


3. We had vigorous competition every- 
where. There is nothing like competi- 
tion to bring you better products and 
service. 


4. 1954 was our top year in sales, 
earnings, and dividends paid to owners 


5. During the year, we spent 764 mil- 
lion dollars for new equipment and 
for exploration. Since World War II, 
we have spent 5 billion dollars for the 
means to meet your future oil needs. 


6. Research was productive Our re- 
search affiliate obtained more patents 
on products and processes than any 
other oil company. In Linden, N. J., 
the first atomic laboratory in the oil 
industry is being built to study the uses 
of radiation in oil refining. 


7. Current developments in atomic 
energy will mean greater availability 
of electric power: increased mechan- 
ization, expanded industry, and greater 
use of petroleum products, The oil 
business will gain, and you will have 
the benefits of both kinds of energy 


8. We played an important part in 
arranging to return Iran's oil to world 
markets 


9. A world’s safety record for major 
refineries was set by Esso employees 
at Baton Rouge, La 7,911,769 man- 
hours with no disabling injury. This 
passed the previous record by more 
than a million man-hours 


10. We have long supported education 
through our taxes. We have also felt 
an obligation to aid privately supported 
colleges and universities, which are an 
important source of new employees 
and of informed citizens. During 1954, 
we contributed about a million dollars 
to such institutions, 


If you wish a copy of the full Report 
for 1954, write to Standard Oil Com- 
pany (New Jersey), Room 1626, 30 
Rockefeller Plaza, New York 20, N.Y. 


(NEW JERSEY) 


AND AFFILIATED COMPANIES 





Subsidiary Loan Compar Benrrrcat Prvance Co PERSONAI 


CoMMONWFRALTH Loan Comrany WorRKINGME? 








(FORMERLY BENEFICIAL LOAN SYSTEM) 


Open 5 tls 


With the recent opening of an office in Albany, Georgia, 
—the %$7th new office this year—the Beneficial Finance 
System now has 900 subsidiary ofhices throughout the 
United States and Canada, including an oflice in 


Hawaii. Ten years ago there were 397 offices 


Beneficial has grown steadily over the past 41 years in 
response to the continuing need for the helpful service 
it provides—realistic financial assistance to families 
for such purposes as paying bills and easing the 


burden of unexpected demands on the family pocketbook. 


Last year the Beneficial Finance System made nearly 
1,750,000 loans, totaling more than $550,000,000 
and averaging $524 


.@ BENEFICIAL loan is for a beneficial purpose. 


“tance : 
formerly Beneficial Loan Corporation ) 


BENEFICIAL BUILDING, WILMINGTON, DELAWARE 


Finance Company 


s LOAN Association, Ine 
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30 


THE FORBES INDEX 


Solid line is computed monthly, gives equal weight to five factors: 
. How much are we produci production index) 


. Hew mony people are rhing Nural em- 
ployment) 


. How intensively are we working? (BLS overage weekly hours 
in menutacture) 
Are people spending or saving? (FRB deportment store sales) 
How much money is circulating? (FRE bank debits, 141 key 
centers) 
Factors 4 and 5 are adjusted for vaive of the dollar (1947-49 = 
100), factors 1, 4 and 5 for seasonal voriation 
Dotted line is an 8-day estimate based on tentative figures for five 
components, all of which are subject to later revision * 














*Fina! figures for the five components (1947-49 « 100) 


Mar. April May 
123.0 123.0 124.0 
108.2 110.1 109.6 
98.7 97.7 98.5 
102.1 105.7 103.6 
150.0 147.5 143.0 


June 
124.0 
110.1 

99.2 
108.6 
146.7 


July 
124.0 
109.4 

98.7 
107.7 
150.0 


Aug. 
124.0 
109.8 
99.5 
108.0 
148.3 


Sept. 
124.0 
110.9 
99.5 
103.5 
144.2 


Oct. 
126.0 
111.2 
100.0 
108.0 
135.8 


Dec. 

130.0 
113.3 
101.8 
111.9 
150.0 


Nov. 
129.0 
111.7 
100.8 
109.9 
144.7 


Jan. (55) 
131.0 
109.4 
100.8 
114.2 
149.4 


Feb. 
133.0 
110.9 
101.3 
108.4 
150.0 


Mar. 
135.0 
111.4 
102.0 
108.3 
150.0 


Production 
Employment 
Hours 

Sales 


Bank Debits 





THE MARKET OUTLOOK 


development. Now the point is at hand 
where the informed 
will intencify 

the 
premise, it is a 
for 


topics 


buying interest 


not lessen 





by SIDNEY B. LURIE 


Granted of this 
to look 
The 


has set 


soundness 
little 
for the 
which the 

for discussion the ex- 
the <« Matter of fact, 
much of the popular board room con- 
reached the 

the fact that 
some months ago the popular 
for in the Far 
now it is constructive 
world How 
of the same coin? 
this 


Perspective 
absurd 
“reasons decline 
Perspective is vitally important for of a new 
success—whether it be in life, in busi- 
the stock market. This be- 
cause once the nature of the environ- 
ment in which one lives and operates 
is properly understood, half the battle ertheless 

is won. Thus, the fact that May can _ self-evident 
be characterized as a “hair-pulling 1. This is not 

match”—between the informed but 1929, 1937 or 1946. Rather, 
selective optimist and the uninformed the decline stemmed from the simple 
and _ indiscriminate fact that stocks were too high 
speculator—is not too significant. 2. In turn, this background led to a 


and 
widespread specu- 
lative interest. 
But two basic 
conclusions nev- 
seem 


on public 


its sights are 
ness, or cuse-——not ause 


versation has ridiculous 


stage—witness whereas 
cause 


East, 
turn 


concern was 
the 
affair i 


about two 


wal 


another in 


can one worry 


nouveau’ riche sides 


Support for philosophic view 


True, the May correction represent- 


ed a new technical experience in that 
it was in the form of a slow but per- 
sistent erosion of prices. In contrast, 
the January and March declines were 
swift and sure—with result that the 
automatic recovery almost became 
self-evident. There is no question, 
too, but that the 70% margin reguia- 
tion will tend to limit the development 
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lagging buying interest not evident to 
the neophyte speculator flushed with 
his elusive profits, but obvious to the 
professional and the sophisticated se- 
curity buyer. Their interest—and it 
is their interest which is the backbone 
of the market—could only be revived 
by new ammunition in the form of 
lower prices which encouraged a cal- 
culated risk, or an outstanding news 


can be found in the selective strength 
which has manifested itself 
weeks Even a limited 
new 


in recent 


of 


at- 


number 


highs could not have been 


tained if a major liquidating phase 
the fact that the 
business indices have approached the 
1953 peak incidentally, with 
less employment, which means great- 


er productivity 


were in force. True 
levels 


does not necessarily 


37 





mean a new business boom. A good 
portion of the gain in the production 
index reflects a changed seasonal pat- 
tern in the automobile industry. But, 
as was evidenced in past years, a busi- 
ness boom does not necessarily spell 
a fertile field for speculation. All that 
is required is generally good business 

and this is in prospect. Sure, 1955 





is a year of a highly competitive 
economy—and the race is only going 
to the swift and the efficient. But in- 
dustry’s own attempts to create new 
markets by developing new products 
are helping mightily 

One easily argue that this 
generation of security buyers has 
never known the respectability com- 


can 





MOVIE STOCKS 
for Capital Appreciation 


OVIE stocks are one of the few groups in which Value Line Survey analysts 
still find worthwhile opportunities for capital appreciation. Investors able 


to assume the market risk of stocks of B 
ciation potentialities over the 3 to 5-year pull 


or C+ quality will find wide appre- 


Dividend yields go as high as 8%. 


Moreover, despite the wide price gains in the past year, some of these stocks still 


sell below book value. 


The waning novelty of television and the reawakening of public interest in 
motion pictures in response to bigger and better pictures and wide screen processes 
have boosted theater attendance, as forecast in the Value Line Survey two years 
ago. Earnings are in a strong uptrend, but the stocks ure available at conservative 
capitalization rates. The latest edition of Value Line Ratings & Reports presents 


a full-page analysis of each motion picture stock 
pending dividend increases, shows which 


calls attention to several im- 
stocks are currently underpriced and 


which are overpriced according to the Value Line Survey's objective measurements. 


SPECIAL: 


You are invited to receive this 64-page issue covering Motion 


Picture, Steel and Finance stocks at no extra charge under this Special 


introductory Offer. in addition, you will receive in the next 4 weeks new 
reports on over 200 major stocks, and 14 industries te quide you to sefer and 
more profitable investing in 1955. This issue analyzes 41 stocks, including: 


ABC Paramount 
tntand Steel 
CIT Financial 


Paramount Pictures 


Universal Pictures 
Youngstown Sh & T. 
Jones & Laughtin 


Nat’! Theatres 
20th Century-Fox 
Eastman Kodak 
Bethiehem 


Commercial Credit 
and 18 others 


$5 INTRODUCTORY OFFER* 


Includes 4 weekly editions of the Value Line Survey 
& Report on each 200 stocks and 14 industries 


with a full-page Rating 
It includes also a new Special 


Situation Recommendation, Supervised Account Report, 2 Fortnightly Commen- 
taries, and 4 Weekly Supplements. (Annual subscription $120.) 


BONUS: You will also receive under this Special Offer at 


no extra charge 


the new 12-page Summary-Index giving the Value Line Survey's objective measure- 


ments of value 
on all 700 stocks under supervision. 


Name 
Address 


City 


The Value Line Survey is now used by 


and institutional 
banks, trust 


subscribers 
companies, 


Zone 


throughout the 
msurance 


as well as current yields, future price expectancies and advices 


*New subscribers only. 


State 


13,000 individual 
world, including 
and universities 


over 


com panies 


Send $5 to Dept. F8-38 


THE VALUE LINE 
INVESTMENT SURVEY 
Published by ARNOLD BERNHARD & Co., Inc. 


THE VALUE LINE SURVEY BUILDING 
5 wast 447TH STREET, NEW YORK 17, WN. ¥. 


mon stocks command in other coun- 
tries—and “respectability” of course 
means high price times earnings ratios 
—low yields. One can also argue that 
adequate recognition never has been 
given to the fact that America is the 
No. 1 country in the world—in pow- 
er, prestige and resources. Nor has 
sufficient consideration been given to 
the fact that Great Britain—our chief 
ally in a free world—today is greatly 
prospering. All of which should at 
some point help unleash a tremendous 
boom in foreign trade. 

There are two sound 
believe June is a month in which 
the uptrend probably will resume. 
For one thing, the half year point is 
the time when pension funds and 
other professional investors usually 
have an aggregation of funds pressing 
for investment. Secondly, the strong- 
est of all seasonal market patterns is 
that of rallying tendencies during the 
summer months. For example, in 28 
of the past 29 years the August high 
was above the May low—and in 26 
of the past 29 years the September 
high was above the May low. Matter 
of fact, in 23 of the past 29 years the 
May 3lst average closing price was 
exceeded at some point in the third 
quarter. In 17 of the past 29 years 
the June low was higher than the May 
low—and in 6 other years the pene- 
tration was comparatively unim- 
portant. Furthermore, in each of the 
past 29 years the June low was ex- 
ceeded at some point during the third 
quarter. 

This prospect does not mean that 
selection will become a lost art, as it 
was a few months ago. If anything, 
selectivity today is more important 
than it has ever been before. For one 
thing, the prospect of later dividend 
increases—once the major labor nego- 
tiations are settled—is an individual 
prospect which will excite individual 
interest Secondly, fact that the 
sophisticated buyer once again has 
become the dominant factor in the 
market place means more selective as 
well as sounder markets. Thirdly, our 
economy is not one where every day 
is New Year's Eve for every company 

every industry. Witness the sharp 
difference between the current earn- 
ings showing of General Electric vs 
Westinghouse; ACF vs. Pullman. In 
a word, the prospect is one of private 
bull markets perhaps more than a 
violent, all-inclusive upswing. 

Which stocks? Again, there are 
many which tempt the informed se- 
curity buyer. Here are a few, some 
old, with the building 
stocks particularly singled out for at- 
tention: American Radiator; Ameri- 
Certain-teed Products, 
National Steel; Sprague 
U.S. Rubber Ventures. 


reasons to 


some new 


can Viscose: 
DuMont; 
Elect ric; 
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dnnouncing anew open-end Mutual Fund 


Investors Group Canadian Fund Ltd., is a Canadian open-end management type 


mutual fund whose objectives are to participate in the development of the resources and 
economy of Canada through diversified investments principally among common stocks of 
Canadian enterprises, and to obtain tax advantages for its shareholders under Canadian law. 
For information, write to: 


Kovestors DIVERSIFIED SERVICES, INC. 


Minneapolis 2, Minnesota 


ALSO DISTRIBUTORS OF: 


INVESTORS STOCK FUND, INC. An open-end INVESTORS MUTUAL, INC. An open-end man- 
management type mutual fund diversifying its invest- agement type mutual fund diversifying its investments 
ments among common stocks and other equity among common stocks, preferred stocks and bonds 
securities, 


INVESTORS SYNDICATE OF AMERICA, INC. 
INVESTORS SELECTIVE FUND, INC. An open- A face amount certificate compan 
end management type mutual fund diversifying its in- certihcates having 6, 10, 15 and 20 year maturity 
vestments among bonds, preferred stocks, and other values and fully paid face amount in 
senior securities, cates. 


issuing instaliment 


tment certuh- 


* 


This is not an offer to sell these securities. They are subject to the registration and prosp 
ments of the Federal Securities Act. Information about the issuer, the securities and the ¢ 
offering is contained in the prospectus which must be given to the buyer 

Prospectuses relating to the shares of capital stock or certificates of the above 
obtained from the national distributor and investment manager: 


INVESTORS DIVERSIFIED SERVICES, INC., 873 INVESTORS BUILDING, 8th & Marquetic, Minneapolis 2, Minn. 
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INVESTORS! 


An Unusual 
and Valuable 
Opportunity 


FREE! 


Here is the opportunity of a life- 
time to check your securities at a 
time when holding the right stocks 
is allimportant. You can have the 
opinion of a 60-year old Company— 
leader in the investment advisory 
fieid-—without cost to you. Getting 
thie check will coast you nothing 
and may save you thousands of 
dollars 


All that is necessary is to list in 
the Coupon below 7 securities you 
own or are planning to buy. You 
will be told immediately whether 
Babson clients are being advised to 
HOLD these securities or SWITCH 
out of them into more favorable 
situations, 


Isn't an opinion based on 60 
years’ experience and continuing 
research worth a few minutes 
time and a postage stamp? There 
should be no question of this, so 
mail your list today. We will have 
thousands of requests. Write now 
to get an early reply. No obligation 


MAIL COUPON BELOW TODAY! 


(BABSON’ S$ REPORTS, INC. | 
| Dept. F- 32 Wellesley Hills 82, Mass. | 


1 hawe teted below 7 stocks whieh | own ort 
jan te buy, Please tell me promptly, at me cost | 

gf whether Gabson's clients have; 

advised te HOLD of SWITCH them. 
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INVESTMENT POINTERS 


by JOSEPH D. GOODMAN 





Some cheerful prospects 


I cALt special attention to the stock 
of the Bryn Mawr Trust Co. (Pa.) a 
66-year-old institution, now about 43, 
yielding around 3.5% on its $1.50 divi- 


| dend. Earnings for the first quarter of 


this year were 8c a share. Deposits 
are around $32,000,000 and there are 
92,000 shares of stock. I believe this 
company has exceptional growth pros- 
pects. It is located in the Main Line 
section (of the Pennsylvania Rail- 
road)—the leading Philadelp!.ia sub- 
urban district. A new express hichway 


connecting the Quaker City with the 


Pennsylvania Turnpike will result in 
further growth in the Bryn Mawr 
Being a lifetime resident of 
Philadelphia, I am well acquainted 
with the banks in that area. I am con- 
fident that patient investors will do 
well with this stock 

I also call special attention to Pitts- 
burgh & Lake Erie Railroad Co.., listed 
on the American Stock Exchange now 
at 95. It operates about 221 miles of 
line connecting the West Virginia 


| soft-coal fields with Pittsburgh and 


Youngstown. From Pittsburgh south- 
ward, the road operates over the 
Pittsburgh McKeesport & 
Youghiogheny lines and, jointly with 
B&O and Pennsylvania, 


Monongahela Railway 


leased 
controls the 
Main lines run from Pittsburgh 
northwest to Youngstown, Ohio, pro- 
viding N.Y. Central, the controlling 
road, an entrance into the heaviest 
tonnage-producing center in the 
United States. Some of the richest 
coal deposits and largest iron, steel 
and coke plants are served 

Coal, iron and steel contribute more 
than half the freight revenues. Traffic 
is favorably balanced, with coal mov- 
ing northward and iron ore southward 
from lake ports, thus permitting full 
use of equipment facilities. The N.Y 
Central tie-in assures a strategic hold 
on territorial traffic 

The company has practically no 
debt other than equipment obligations 
There are 863,650 shares of stock, of 
which more than 50% is owned by 
New York Central. The present divi- 
dend is at the rate of $6 a year. Aver- 
age earnings during the last 15 years 
were $7.40 a share, with an average 
annual dividend of $5. The dividend 
payout has averaged around 70% of 
earnings. Earnings last year amounted 
to $9.86 a share, compared with $14.37 
the preceding year. For the first 
four months of this year, earnings 
amounted to $3.84 a share. I think 
there is an excellent possibility of the 


dividend this year 
being not less than 
$8, and it might 
be more. There is 
also the possibility 
that N.Y. Central 
might offer to buy 
the stock itself. 

Reading Company’s stock has done 
little for a long time. It is now around 
35 and has paid $2 annual dividends 
since 1948. Finances and earnings have 
been good. Earnings last year were 
$4.56 a share, and are being estimated 
at around $5 a share this year. I would 
not be surprised if the dividend were 
increased this year and the stock ad- 
vanced to the middle 40s. 

Reading's 1,324 miles of road oper- 
ated provide intensive coverage of 
that highly developed region within 
a 100-mile radius of Reading, Pa. The 
principal terminal is Philadenhia, but 
control of Jersey Central affords har- 
bor and terminal facilities in the New 
York City area. 

Allentown, Bethlehem and other 
important steel producing and manu- 
facturing centers are served directly, 
as well as the anthracite mining region 
northwest of Reading. Connections are 
made with the B&O, Western Mary- 
land, Pennsylvania, N.Y. Central and 
Jersey Central 

I have been recommending Ford 
Motor of Canada “A” for the last few 
years, begirining around 58. It is now 
116, traded on the American Stock 
Exchange. For the last 6 years the 
earnings have been very good, al- 
though hurt by a strike during the 
last quarter of last year. The recent 
quarterly dividend was $1.25. The 
company has exclusive manufacturing 
and selling rights for Ford passenger 
ears and trucks, and for spare parts 
in Canada and virtually all the British 
Empire except the British Isles. Mon- 
arch, Mercury and Meteor cars also 
are made. Fordson tractors, Dearborn 
farm equipment, Lincoln cars and 
units made by the British Ford Com- 
pany are imported and resold. Parts 
and service revenues are important 
Because of the great popularity of the 
Ford car, I believe the outlook for the 
stock continues bright, with a possible 
split-up ahead 

Fire Association of Philadelphia is 
one of the oldest fire insurance com- 
panies in the United States (135 
years). It entered the casualty under- 
writing field in 1949. Earnings in 1954 
from all sources amounted to $5.71 a 
share. The present dividend is $2.40 
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and the present price of the stock 
around $58. Book value is around $85 
a share. The company has a large 
portfolio of excellent securities. I re- 
gard this stock as a high-grade invest- 
ment. 

Advance release by air mail of this regu- 
lar article will be sent to interested read- 
ers on the day of its writing. Rates on 
request 





HIGH FINANCE 


BILLION $ BABIES 





Industry’s most exclusive 
club has become even more 
so. But there are some 
waiting. 


new candidates 


THE most exclusive fraternity in U.S. 


corporate affairs is the Billion Dollar 
Club, composed of companies with 
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sales of $1 billion or over. In 1953, 
there were only 33 members. Last 
year, the membership shrank to 29 
(see table) 

Off the list last year were Inter- 


Still top-dog among the exclusive 
crew was General Motors, with sales 
of $9.8 billion: Standard Oil (N.J.) 
was next with $5.8 billion Altogether 
the 29 giants rang up combined sales 


national Harvester Co., Republic Steel of more than $65 billion, or almost 
Corp., Pennsylvania Railroad, Fire- 
stone Tire & Rubber Co., 
bide & Carbon Co. and Humble Oil 
Co.—all of whose sales fell below the 
magic mark. There were two addi- 
tions: 
$935 million to $1.02 billion) and Boe- $256 million. Said RCA’s chairman, 
ing Aircraft (sales up from $918 mil- 
lion to $1.03 billion) 


Union Car- the US 


Sinclair Oil (sales up from posted record first-quarter sales 


$1 billion sales 














Special Situations for 
EXTRAORDINARY 
CAPITAL GAIN! 


You are invited to join a small group of investors now profiting from THE OVER 
THE-COUNTER SPECIAL SITUATIONS SERVICE, designed expressly for 
capital apprecietion 

This unique service—whose subscription list is limited to 2,000——selects and 
recommends unusual Over-the-Counter stocks that are candidates for extraor 
dinary capital gain over a period of time. Once a Special Situation has been 
recommended, continuous year ‘round supervision is maintained 
Investors in Capital Growth will note that: 


OFF All 99 Special Situations recommended to date have resulted in 
total profits of 1084.7 points against total loss of only 23.0 points 
more than 47 dollars of gain for every dollar of loss! 
OF Of the 27 Specials recommended in the last 12 months, 26 made 
gains—as high as 125%. The single exception went down 8% 
gee A typical example of an Over-the-Counter Special Situation is 
Riverside Cement, Class B, recommended on July 5, 1954 at 
32. Since recommendation, this stock has appreciated 117%. 


SPECIAL Yow are invited to accept a 3-month Introductory Subscription to 

OFFER: THE OVER-THE-COUNTER SPECIAL SITUATIONS SERVICE. You 
would receive a Summary of ali 99 Special Situations recommended 
to date, latest Supervisory Reviews and all 6 new recommenda- 
tions during the 3-month period; in addition, at no extra charge, a 
complete binder containing original analyses of 36 selected Specials 
previously recommended, including 7 Especially Recommended for 
purchase now. 

Backed by The Value Line Research Organization—one of America's largest 
investment research groups--THE OVER-THE-COUNTER SPECIAL SITU- 
ATIONS SERVICE searches out the special “work-out” values, abnormally high 
yields or unusualiy strong growth situations that offer possibility of extraordinary 
capital gain. To reduce risk to the minimum, the Service selects only securities that 
appear markedly undervalued relative to current or prospective earning power and 
dividend paying apflity. These soundly managed and adequately financed com- 
panies, as they gain seasoning, can advance widely in price regardless of the trend 
of the general market. 

To take advantage of this offer, send $25 with your name and address to 
Dept. F-6, or mail coupon below 


THE OVER-THE-COUNTER 
SPECIAL SITUATIONS SERVICE 


Published By Arnold Bernhard and Co., Inc. 
The Valve Line Survey Building, § East 44th $1., New York 17, N.Y. 
§ THE OVER-THE-COUNTER SPECIAL 
SITUATIONS SERVICE 
Dept. F-6, 5 East 44th Street 
New York 17, New York 


Please enter my 3-month Introductory subseri 
tion. | enclose check for $25. Send me ef once the 
complete binder with currently recommended spe- 
clots already filed. 


NOTE: It you would preter * 
to receive a short-term trial ' 
of one month including two ' 
previous recommendations, ' 
two new recommendations, ' 
and all new supervisory re- ' 
views over the 4-week pe ' 
riod, enclose $5 with your : 
name and address 5 





$400 for each man, woman and child in 
This year there will be at least one 


new candidate for membership: Radio 
Corp. of America, which last month 


David Sarnoff, “Our target in 1955 is 


i 


’ Which Low-Priced Stocks 


Before You Take Paper Profits or Com- 
mit New Funds—We Urge You to Send 
for These 2 New Dow Theory Reports 


22 LOW PRICED STOCKS TO BUY NOW! 


Our staff analysts have carefully sifted this handful of prom- 
ising stocks from hundreds of low-priced stocks after months 
of painstaking research work. We believe that these selections 
represent truly outstanding candidates for rewarding capital 
gains. This diversified list of twenty-two low-priced stocks, in 
our opinion, should enable you to carefully reappraise your 
present holdings and take a position to benefit handsomely in 
the period ahead 





Renewed activity in selected low vane issues indicates that 
the most exciting profit phase of the current long-term bull 
market may lie just ahead! Market history repeatedly shows 


This special list plus the important study “THE BOOM EX- 
that sound, low-priced stocks become highly active on the up 


PANDS” will be rushed to you at no extra cost under our 


side during the last year or two of a boom. Our latest Dow 
Theory research study gives our technical predictions and sets 
forth our reasons why we believe selected low-priced stocks 
may score dynamic gains between now and 1956. In our con- 
sidered opinion tremendous profit opportunities are within 
reach of the informed investor! 


7 Reasons why 


generous get-acquainted offer which includes four full weeks 
of our complete service for just $1. These two important 
reports can be obtained from no other source, they are not 
for sale, but will be sent FREE of extra cost to new subscribers 
taking advantage of our special offer. WE URGE YOUR 
PROMPT ACTION! 


A Dow Theory Service with a New 


Concept Weighted and Geared 
for Today's Market! 

Few people really 

Theory ! 


we are Confident that 
an Expanding Boom 


will Continue! 


e Speculation is not excessive at this 
stage of the bull market. Indications 
point to a gradual increase in specu- 
lation during the year or two ahead. 


understand the Dow 
know about 
advancements and improve- 
in gauging the primary trend. 
Too many cling to an obsolete inter- 
pretation gained from some out-of-date 
book! Most go astray by not studying 
all the factors influencing the market 
They fail that calculations 
and forecasts should not rest upon the 
pattern of the averages 
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to spark EXPANDING BOOM? | 





include; our 200 Day Investment Line, Dow's 50% 
Concept, Yield Cycle, Short-Interest Volume Ratio, Odd- 
Lot Index, 3-Phase Studies, and Consensus Opinion. 
It is only from such complete and exhaustive scientific 
knowledge that this conclusion has been reached; 
SELECT DIVERSIFIED GROWTH ISSUES 
WHILE THE MARKET IS IN A PRIMARY UP 
TREND AND STAY FULLY INVESTED IN 
THESE ISSUES UNTIL THERE IS BASIC EVI- 
DENCE OF A CHANGE! 


p——-PROOF of any Service——— 
Lies in Its PROFITS! 


Claims are one thing, but hard-headed investors demand 
FACTS! A unique and popular feature of our weekly 
service is the performance record of our two continuously 
supervised model accounts (Speculative and Investment 
types). In addition, our investment procedure under the 
Dow Theory is fully outlined. This complete accounting 
shows our procedure from 1949 to date. Here are the 
actual GAIN records for our accounts (as of 5/21/55) 
* NO. | MODEL INVESTMENT ACCOUNT 
(16 diversified investment-grade issues) 
Market Value: $207,000.00 
INDICATED GAIN (profits 
and reinvested divs.).. 
NO. 2 MODEL SPECUL ATIVE ACCOUNT 
(32 diversified growth-speculation issues) 
Market Value: $183,000.00 
INDICATED GAIN (profits 
and reinvested divs.)...... 
NOTE: Both funds were started in 
capital each. 
WE BELIEVE THE RECORD SPEAKS FOR ITSELF 
AND OUR DOW THEORY METHODS! 





$142,415.71 


$115,310.21 
1949 with $50,000 











Time and again—the Primary Trend 
proves best, most Dependable Guide 


stock 
market is perhaps the greatest problem for all investors. 
The Dow Theory offers such guidance in that it is a meth- 
od of determining the major or primary trend direction, 


To find and to follow the road to success in the 


Under the Dow Theory the primary trend is 
affair, requiring more than the 
man can find within himself. For example, the 
1921-29 primary bull market lasted 8 years, the 1932-37 
bull trend went 4 years, the 1942-46 market progressed 
4 years. AND this one, which our service correctly diag- 
nosed as beginning in 1949 may last seven to eight years! 
Any investor who realized this in 1949—and who stayed 
fully invested in diversified growth stocks—all the way up 
(as we have staunchly advocated since 1949) 
road to success under the Dow Theory. And, as our model 
accounts clearly prove, has handsome profits, thanks to 
this time tested guidance. 

Make no mistake about it—if you allow surface market 
reactions to influence your judgment- as an amazing 
number of investors did—even during the sensational 
bull market boom of 1928-1929—you will take losses! 


generally 
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Benefit NOW from this MODERN 
DOW THEORY SERVICE... 
Accept our MONEY-BACK Trial Offer! 


YES! You don’t risk a penny when you accept our invitation 
to examine our complete service for 4 full weeks! In addition 
to the special reports already high-lighted, your trial sub- 
scription includes all of the following 


1) THE DOW THEORY TRADER—our weekly 
viding unhedged advice as to market 
under the Dow Theory. 


2) TREND OF THE AVERAGES 


portant trends. 


3) SUPERVISED MODEL ACCOUNTS —the 
el accounts (Investment and 
ance under our Dow 


market 
poli y 


letter pro- 
and conc lusions 


vital weekly charts showing im- 


records of our two mod- 
»peculative) showing periorm- 
Theory investment procedure 

4) COMMENT ON INVESTMENT PROCEDURE 
tion of our model account procedure 

5) SELECTED SITUATIONS—stocks « “best 
These include five important groups: “Low-Priced 
tions,” “Better-Quality Investment Grou; 
tive Cats and Dogs,” “Selected Growth 
“Delected Speculative (High-Velocity) 
Special Situations Earmarked fo: 
6) TECHNICAL SUPPLEMENTS — special 
sented in graphic form) correlated 
7) CONSENSUS OPINION—combined 
of 15 leading market analysts, plus 
dividual issues most favored 

8) THE BUSINESS OUTLOOK—an 
study on future business 

9) QUESTIONS AND ANSWERS—important in 
posed by readers are answered periodically 
10) CASE HISTORY NOTES—A page giving in 
vestment thoughts, principles, p es and records of sub- 


scribers. Our staff analysts’ comments will 
case study. 
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E. GEORGE SCHAEFER 
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Indianapolis, Indiana 
Enclosed is $1 covering your special introductory offer, [) $1.25 Air 
mail, Please rush me your 2 


spe i 
plete service for four full weeks 


start sending com- 
(FP -6-1-66) 


reports and 


Address 


City ; State 


MONEY-BACK GUARANTEE! If I'm not entirely satisfied 


understand you will refund my money upon notifi 


“THE DOW THEORY TRADER” 


a 


ition, 


‘HMTVTVIVIVTUAURURUAUUUUUURURUULUEUIUOUOUNUUIEUUUIOUDUE00000000000000000 000000000000 


! 
l 
l 
! 
! 
! 
! 
I 
l 
! 
! 
! 
i 
L 


> 
— 








We factually measure the effect 


ss 


Nothing te more valuable to the 
investor, the trader and manager 
of « large investment fund than 
accurate knowledge of the mar- 
ket'’s undertone condition. We 
provide that knowledge through 
our hange-volume sabule- 
tiene of ALL round-lot iseucs 
traded on the N. Y. Stock Ex- 
change. 
Ask for Report F -10 
Covering Present Situation 


Send $1 to cover costs or $5 for 
month's trial on prompt refund 
basis if not satisfied 
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Original Publishers 
Price-Change-Volume Tabulations 
Daily reteases from 
New Vork, Chicago, Los Angetes 


Do You Want This Valuable 
Aid Professionals Use? 
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WG SHLING 


ing trends! 


LOWRY’S REPORTS, Ine. 
250 Park Ave., New York 17, N.Y. 


| Rice 
| stocks are thinking about the next 18 
| days more than the next 18 months. 








GRAIN TRADING 
COURSE 


For beginners or experienced traders. C 


factors, open interest, spreads, seaso 


trends, trading analyses, charts, 
treding, etc. 


One chapter deals with the trading p 


the grain market. 


Send for free information. 


Dept. 5-25 
710 &. Federai 


SUCCESS 


on- 


tains chapters on trading in futures, price 


volume 


of one of the most important grain traders 
of ovr time-—a mon who made millions in 


SUCCESS PUBLISHERS, Inc. 


Chicago 5, Hlinols 
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STOCK TRADERS... 
TAKE ADVANTAGE OF 
PROFITABLE MOVES 
IN GRAIN FUTURES! 


Our subscribers make money 
Bear and Bull Markets, year after y 
They successfully follow our Spec 


Points 
Free te all new subscribers 
1. Reber? Moody's sew boot 
2. Bookiet—Tradin 


ful Grain Specw 
3. tet 





Wheet-Corn-Oats-Rye-Soybeans 
PF. O. Box 1821 Sen Diego 12, Call? 


The Successful Trader is the 
Well Informed Trader 





in both 


ear 
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Advices and use prescribed Stop Loss 

"You 

Futures 

Rules of Success- 
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a) The Short Side of Securitics & 
Commodities 
b) How Te Use Stop Less Orders 
Profitably 


The Robert Moody Grain Analysis 


3 mos. $25.00 6 mos. $45.00 1 year $60.00 








MARKET COMMENT 


By LUCIEN O, HOOPER 





The next 18 months 


now most people who own 


The market has had a big reaction in 
the aircraft and “atomic suspect” di- 
vision, and a very mild setback from 
the standpoint of owners of diversi- 
fied portfolios of well-selected issues. 


| The experience has been a bit tough 


on the Johnny-come-lately, get-rich- 
in-a-hurry speculator, but not at all 
bad for the longer-term investor in 
good equities. The DJ Industrials as 
this is written (May 19) never has 
been down as much as 5% from the 
extreme but some of the late 
winter and early spring “favorites” 
have been off from 20% to 50%. 
There have been few margin calls, 
and practically no forced sellouts of 
margin accounts; but a lot of people 
have been “scared” into selling. The 
more venturesome hit-and-run 
lows, especially those who have begun 
their operations during the past few 
months, have bad-tasting mouths. 
Some of the froth has been blown off 
the beer, and it seems a little flat. 
Corrections have been rare in re- 
cent years, and often they have not 
far enough to scare out the 


top, 


fel- 


does the real investor no good. As this 


| column said before it all happened, 


the setback is a good thing for the 
market and tends to extend the dura- 
tion of the rise. I would add now that 


| this correction came at the right time 


and ir. the right 
sector of the mar- 
ket, and has al- 
ready done much 
good. I would like 
to see it go farther 
(say to around the 
support level of 
about 390 in the Dow), but there’s 
only an outside chance that it will. 

Actually, I am much more inter- 
ested in what will happen between 
now and the end of November 1956 
than in what will happen between 
now and the end of June. What hap- 
pens in the economy between now and 
the end of June may be much more 
important than what happens in the 
stock market. If we have the type of 
wage settlements it is logical to ex- 
pect when everything is going well, 
I would look for a fresh round of in- 
flationary developments during the 
next few months at the labor level. 

Business is good. In fact it is ex- 
cellent. Earnings are running from 

% to 25% ahead of a year ago. Divi- 
dends probably will increase this year 
faster than earnings. 

Even the most critical economists 
are not finding many maladjustments 
to deplore. So far as can be seen now, 
there are no major threats to the 
boom. There will be some seasonal 
slackening this summer, yes, but noth- 
ing significant. If a strike should come 
—a big one—it might defer demand 

(CONTINUED ON PAGE 47) 
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Another railroad stock, 
like Denver & Rio Grande, 
with excellent possibilities ? 





Here’s What You Get for $1 


(60-day Trial Subscription) 


_ Selected list of 15 stocks with 

‘ unusual Growth-Profit possibilities 
and attractive current yields. 

2. 8 copies of the “Early Weekly 
Dispatch.” 

3. 8 copies of the “Week-End 
Dispatch.” 

4. 4 copies of the “Fortnightly Dis- 
patch.” 

5. 2 copies of “Monthly Forecast Dis- 


8. Special attractive dividend - paying 

buys for capital gains. a 
Names of 2 outstanding 

. Four Star Stock recommenda- 
tions — one each month. 

10. Personalized analysis of your in- 
vestment portfolio. 

11. Right to consult with us on any 
financial investment problem. 


Let v% 














CHEMICALS MAKING 
NEW HIGHS 


DU PONT —sold at $199—up 95 
points. 

ROHM & HAAS—in 1949 was then 
$36. Now sold record high of $370. 
UNION CARBIDE —1954 sold at 70%. 
Reached new high at 93%. 
MONSANTO—From 1954 $80 low, 
new all time high reached $140. 
Now selling at $130. 

WERCULES POWDER —1954 was 68. 
Now 111%. 

Among these HIGHLIGHTED CHEMI- 
CALS are several possible stock- splits. 
SOUTHERN RAILWAYS—tfrom 2 1954 
low of 39% reached a new high 
of $95. 

REMINGTON RAND—1954 low of 14% 
te 39%. 

BORG-WARNER—24% to 43. 











In January 1954, investors purchased Denver & Rio Grande Western, ar 
attractive Ram. Buy at $56. It is now past $125. A gain of 180% in 16 months, 
Rising earnings and higher dividends indicate that the Bull Market is here. 
The vast majority of stocks in 1954 appreciated in price. Denver & Rio 
Grande increased more than the averages. Selection and timing is the key 
to profitable stock market investments. 


A RAILROAD GIANT 
We now Recommenp the largest American Carrier with excellent earnings and 
growth potentials. This is a semi-investment type stock with a dividend record 
of over 100 years. Earnings show 200% gain over first quarter of 1954, 


INTERESTING SPECULATIVE BUY— EXCELLENT POTENTIALS 


A companion selection selling under $25.— dividend payer — current income 
yield of over 5%. Attractive for both income and market gain. 


BONUS OFFER — (New Subscribers) 


Send $1.00 now for two (2) Dynamic Stocks. A Steel Stock excellent for market 
gain. An exciting Electronic Stock with blue chip potential. 


INTERNATIONAL 
FINANCIAL DISPATCH 


tuncl cea constantly Evaluates—Analyzes and 


Propet Of: por } Projects the probable action of 


to new 
ou hale way 
show Y 


current economic Yactors market- 
wise in basic English—without 
charts, graphs, or complex statis- 
tical summaries and brings our 
clients considered opinions aimed 
at their personal profit and in- 
come. Our forecasting is based 
upon accumulated Wall Street ex- 
perience of more than 30 years. 
That's considerable market know- 
how te buy for just ene dollar! 


Just pin $1 to the coupon below... ¢ 


To cover postage and we will send you our regular $150. yearly 
service for the next sixty (60) days. We want you to prove to 
yourself that our service con make stock profits for you. 


This offer open to new inquirers only 


International Financial Dispatch = 
150 Broadway—New York 38, N. Y. 
Here's my dollar ($1.) — Rush me your first weekly 


dispotch . . . and keep them coming for the next 
sixty (60) days thereofter. 


‘(Please Print) 





SS SS OT 
UNCONDITIONAL money-back guarantee if NOT SATISFIED 
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Are You Holding Any of These’ 





Only 1 Out of 4 of These 
56 Actively Traded Low- 
Priced Stocks Are 
Rated “Buy” 


Alleghany Corp. 
American Bosch 
American Export Lines 
American Motors 

Am. Radiator & Stan. San. 
Armour & Co. 

Ashland Oil & Refining 
Austin Nichols 

Avco Manufacturing 
Baldwin-Lima-Hamilton 
Benguet Consol. Mining 
Braniff Airways 

Budd Company 
Callahan Zinc & Lead 
Case, J. 1. 

Celanese 

Coastal Caribbean Oils 
Colorado Fuel & Iron 
Columbia Gas System 
Cooper-Bessemer 
Continental Motors 
Cudahy Packing 
Curtiss-Wright 

Emerson Radio & Phono 
Erie Railroad 

Fairchild Eng. & Airpl. 
General Public Service 
Heyden Chemical 
Howe Sound 
International Resistance 
Lehigh Valley Coal Corp. 
Mack Trucks 

Merck & Co, 

National Container 
National Distillers Prod. 
New Idria Mining & Chem. 
North Canadian Oils 
Pacific Petroleums Ltd. 
Pan-Am. World Airways 
Penn-Texas Corp. 
Pennsylvania RR 
Pepsi-Cola 

Publicker Industries 
Raytheon Mfg. 
Republic Pictures 

Rexall Drug 

Sapphire Petroleums Ltd. 
Schenley Industries 
Southern Co. 

Speigel Inc. 
Studebaker-Packard 
United Merch'ts & Mfgrs. 
Walworth 

Webb & Knapp 
Western Airlines 


Wilson & Co. 


LOW-PRICED Stocks? 


Virtually every study of stock price trends ever made proves conclusively that 
low-priced stocks aes far greater opportunities for capital gains than high- 
priced stocks. Because they are within the reach of so many more investors, 
a sound $5 stock is THREE times as likely to move to $10 as a $50 stock 
is to move to $100. Furthermore, history proves that in the explosive stage of 
most bull markets, these stocks suddenly come alive and score amazing gains. 


As a result, there is a strong attraction to these low-priced shares. It has been 
our experience that no matter how conservative an investor may be, chances are 
nine in ten that he'll keep one eye on the blue chips and the other on these 
highly volitile stocks—hoping to catch just one at the start of its meteoric climb. 


RECENT SURVEY REVEALS ONLY 1 OUT OF EVERY 4 
LOW-PRICED STOCKS NOW RATED BUY 


Because, ot the current level of the market, more and more investors are turning to these low- 
priced stocks, hoping to make substantial capital gains and thus overcome today’s restrictive 
tox structure, we must warn them that our most recent analysis of every stock selling from $1 to 
$25 on both the New York Stock and the American Exchanges reveals that for every low-priced 
stock of investment quality or of speculative promise, there are THREE of questionable merit. 
For example: Listed to the left are 56 actively traded low-priced stocks. ALL have very 
strong followings! Amd yet, at current prices, only 12 of the 56 are rated “BUY” and are 
listed in the forthcoming 1955 edition of the “FORBES LOW-PRICED STOCK GUIDE”. 


HOW TO AVOID THE WORTHLESS "CATS AND DOGS” 


So thet investors may tread unerringly in what can be the most dynamic of all the investment 
media, our staff of security analysts howe employed the most exacting standards of selection 
in handpicking what they believe ore the 85 most promising low-priced stocks. 

The 1955 “FORBES LOW-PRICED STOCK GUIDE" tells you of each company's past, present, 
and future potential—labels the choracter and the quality of each of the 85 stocks—tells you 
which to buy for big speculative profits, for liberal income, for well-protected dividends, for 
future growth 

It will help you diversify even modest sums—will enable you to buy confidently in 100-share 
lots—will materially increase your opportunities for capital gains by pointing out many stocks 
which combine almost blue-chip quality with low-priced volatility—will help you avoid wasting 
time and money in the disappointing “cats and dogs”. 


WHAT THIS 1955 GUIDE CONTAINS 


You'll find 13 stocks recommended for long-term growth—30 
stocks for generous price-appreciation—17 stocks for unusually 
high yields—I5 “junior blue chips” for stability and income— 
and 10 best investment trusts. 

In addition, you'll find properly diversified “starter” portfolios 
for each of the four main groupings: growth, appreciation, high 
income and stability. As little as $1,500 gets you started on any 
one of these professionally balanced programs which yield up 
to 6%, 

Since it is not economically feasible for us to go back to press 
with a second edition, and since advance orders thus for indicate 
thet our limited supply will be exhausted quickly—we sugaest 
that you order your copy of the 1955 “FORBES LOW-PRICED 
STOCK GUIDE" today. 


SPECIAL PRE-PUBLICATION OFFER SAVES YOU $5.00 


§ INVESTORS ADVISORY INSTITUTE, INC. ; 








8 (Subsidiary of B. C. Forbes & Sons) 





Of the 101 stocks recommended in last 
tome gains—66 appreciated 25%, and 
from 63%, to 173%. See below. 
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tat. Resistance 
American Airl 
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1 80 Fifth Avenue, New York 11, N. Y. 


+ Enclosed is $10. On publication, please rush 
* the 1955 “FORBES LOW-PRICED STOCK GUIDE.” 
‘(On N.Y.C. orders add 3%.) If | am not satis- 
# fied, | may return within 10 days for full refund. 
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MARKET COMMENT 


(CONTINUED FROM PAGE 44) 


here and there, but it would be only 
an interruption. Unless the vast ma- 
jority of economists are much, much 
more wrong than they usually are, 
prosperity is underwritten into 1956. 

What about 1956? A cut in taxes is 
scheduled. It is an election year. The 
party in power will have deep inhibi- 
tions about rocking the boat by ap- 
plying credit and other boom-taming 
restrictions; and if necessary it prob- 
ably will do things to keep the ball 
rolling in the right direction. And the 
way the thing looks now, with the 
opposition having no potent issue, 
there will be a disposition to antici- 
pate four more years of Ike. 

All this might not be tom important 
if there were gross speculative abuses 
in the stock market—but there are 
none. We have developed a happy 
way of correcting incipient excesses 
before they go too far. Margin ac- 
counts are not big in relation to the 
market value of all securities, and 
most people who have margin ac- 
counts have their stocks 50% to 75% 
paid for anyway. The price-earnings 
ratio on the Dow probably is not far 
from 14% times, and yields are around 
442%. Those are “medium” 
tions for stocks rather than “high” 
evaluations. Thus far, little equity 
financing has been done, so there are 
no undigested securities to speak of. 
The stock market, like the business 
situation, is in good shape. 

Now there is no way of knowing 
just how things will look a year from 
today, or a month after next Novem- 
ber’s election. By that time there 
could be (and I suspect there will be) 
real excesses in both business and the 
stock market. But these excesses are 
yet to come, and before they do come, 
stocks should be considerably higher. 

It is my present opinion that we are 
still a year or more away from the top 
of this bull market, and that some real 
excesses eventually will develop. I do 
not want to set any high for the DJ 
Industrials, but I do not think that 
500-plus is any more than a conserva- 
tive expectation. The only trouble with 
such a forecast, to my experienced 
eye, is that it is so obvious one almost 
has to be suspicious of it. The obvious 
things worry me. 

A reader complains that this col- 
umn, and the other columns in this 
magazine, lately have been talking 
about “the same old stocks” and sug- 
gests we get some new ones. When 
we have conviction about other issues, 
we will talk about them, but we are 
not going to suggest new issues just 
for the sake of being “new.” 

Two weeks ago I mentioned that 
Smith, Kline & French (55) is making 





evalua- 
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a new drug used in the treatment of 
mental disease. The drug is called 
thorazine (chlorpromazine  hydra- 
chloride) and has been written up in 
late months in the popular press. It 
is being substituted in many mental 
hospitals for electric shock, except in 
a small minority of cases where it has 
some undesirable side effects. It quiets 
disturbed people, and the discharge 
rate of some institutions has stepped 
up sharply. It also is used extensively 
for mental outpatients and for the 
control of nausea in pregnant women. 
It is expensive, and a high profit- 
margin item. The significance of the 
thing is that it represents a more or 
less initial approach to the chemical 
treatment of a disease the causes of 
which long have baffled medical sci- 
ence, and a disease which is more 
costly in money and anguish than any 
other which afflicts society. Mental 
illness is far from licked, but at last 
something is being done about it by 
Smith, Kline & French. The only pres- 
ent competition, it is understood, is 
from the foreign-owned Ciba Labora- 
tories. Vick Chemical also is under- 
stood to be working on something in 
the line of mental health. 

Sales of Smith, Kline & French for 
the March quarter were $20.7 million 
against $13.7 million in the same quar- 
ter a year ago, sharply reflecting this 
new product. Net profits for the quar- 
ter were 73c a share on the 4,843,770 
shares issued since the three-for-one 
split last year. This compares with 
only 33c a share in the first quarter 
a year ago, figured on the same basis. 
Last year’s profits were $1.94 a share 
against $1.01 a share in 1953. To give 
an idea how this company has grown, 
first-quarter sales were in excess of 
total volume for the year 1944. The 
present dividend rate is 25c quarterly. 
Obviously this issue has speculative 
overtones but its possibilities are def- 
initely challenging. The important 
thing is not its earnings, good as they 
are, but its potentials in a field where 
the company already has done 
than any other 

I continue to like the “atomic sus- 
pects,” especially those connected with 
shipbuilding, better than the aircraft 

Chrysler will have an excellent 
second quarter, probably about as big 
as the first quarter, when $3.96 a share 
was earned. For a pull of six months 
or a year, this stock looks outstanding. 

. This is a good time of year to 
own the air-conditioning shares, espe- 
cially Carrier . For those who are 
willing to be patient, Amerada should 
prove cheap at these prices; its Ca- 
nadian potential is tremendous. 
Advance release of this regular article 
will be airmailed to interested read- 
ers on the day of its writing. Rates on 
request. 
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| You Should Know 40 Things 
BEFORE You Invest! 


All are covered in this NEW book: 
“How To Take A Fortune 


out of Wall Street” 
by J. A. Lempencs 





Just 3 of the Important Features: 


* Whet is Arbitrage? 
* How te Become Completely Confused! 
* Do Charts have Velue? 











BONUS OFFER: As an inducement for your 
prompt action, an important bulletin giving 
“Best Buys” and answering “What Action 
Now?” will be included at no extra cost. For 
your copy of this eye-opening book plus the 
bonus bulletin, send $3 today to 


THE nen BUILDER 


RIVER EDGE NEW JERSEY 








31 RAILROAD STOCKS 
Buy? Sell? Hold? 


Current report ranks pe gene rail stocks in de 
seending order ut prefe rence. For peat 
three weekly BTOC k MARKEE T ANALYSIS reports 
send $1.00 and ask for F158 


AMERICAN INVESTORS SERVICE 
LARCHMONT, N. Y. 

















SOYBEANS 


The “baby” of the GRAIN FAMILY 
—MAKES THE GREATEST 
PROFITS! 


But DON’T trade BLINDLY! Make PROF- 
ITS! NOT losses! Make yourself a NEST 
EGG—NOT a goose egg! 35 YEARS ex- 
perience (since 1919) back EVERY market 
advice WE give! 


sbacribers wv ‘ En 
service rOUR 
ice in the country 
tell us when 
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in my opinion 
to the point 
und how to buy 
ommodity why and 
worth many ch ar ge rHANK 
YOU for y grand letters i the | + 
they tat ight me in trading.”’ We podside f 
Tere , v4 have had many yes ¥- ex 
pe rience jus market services, YOURS 
m is one of the BEST for rOCKS 

TOPS ON COMMODITIES!” 
1054 My husband (who 
ap" 1928, never missed a 
market letter in > years) passed awa last 
! He enjoyed YOUR letters SO MUCH 
He bought stocks—#o did I. I do not want 
tocks without YOUR help.’ (She sent check 


for 1 year’s renewal) Lubbock, Tex Jan 
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you definitel 
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how Your service is 
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CER AID 
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1986 
HOW MI CH can our service be worth to you? 
jot one red cent ‘LESS Yot TAKE ([T' 
Lat’s get acquainted NOW! Our next 5 market 
letters. covers all 5 markets mentioned above 
" STOCKS. WHEAT, COTTON 
TWICE-A-WEEK 


also our latest list of 


letters matied 
(Tuesdays and Fridays) 
7 above-average stocks that should DOUBLE 
present price.ONLY $1.00 for EVERYTHING 
Use order form below-—NOW! 


MARKET ADVISORY BUREAU 


Dest. “F.M.."" 7.0. Box 2106, Atlanta |, Ga. 

Send EVERYTHING mentioned above via 
air mail. Enclosed $1 in full payment 
NAME 


ADDRESS 

















Opportunities in WARRANTS 


Mt You Are Interested In Making Each & 
Do The Work of $100 or $1,000 In 
Rising Market — Then You Should Ps 
Interested in Common Stock WARRANTS 
What are warrants? 

How is it that each dollar wisely invested 
in warrants during a bull market may 
pruea capital appreciation as much as 
% @ more over the same dollar 
invested in common stocks? 
How do some warrants make sensational 
gains; $100 investments in some cases 
appreciating to as much as $50,000 in a 
lew years? 
How do you avoid the equally great 
losses which may tollow unintelligent 
speculation in warrants? 
What warrants are outstanding in to 
day's market and how should they be 
bought and sold? 

For the anewer to all these questions, you 

should not miss the most widely praised and 

only ftulliength study of its kind-.'"THE 
CULATIVE MERITS OF COMMON STOCK 

WARRANTS" by Sidney Fried. For your 

copy of this book detailing the full story of 


warrants, and a current list of 50 warrants 
send $200 to 


ou should know about, 
. KH. MM. Associates, Dept. 
*-48, 220 Fifth Avenue, New 
York 1, M. Y¥., oF send for 
tree descriptive folder 














72 STOCKS UP OVER 1000%! 


A $100 investment, in 1042, in each of the wp six amon 
these T? unileted stocks, is today worth « grand twta! P| 
ywer $270,000) 

OVER. THE -Cot NTER SECURITIES REVIEW fre 
quentiy diveusses such “‘wonder’’ stocks, and presents ae 
tual evidence that the unlisted securities market has 
profit potential enmateched by any other investment market | 

If you send for your subscription to OCBR now, you will 
aleo receive « free reprint of the article on these T?2 ‘‘won 
der” stocks 

Vor just 04.50, you receive (1) One year's subscription 
(12 tesues) to OOCRR, the only magazine exclusively de 
voted to the unlisted securities: market the last 
frontier for profitable investment exploration This 
pocket size monthly contains facts and fAgures on hundreds 
of companies; includes Monthly Review, Corporate (Close 
ups, Company liriefs, Kernings, Dividends, O11 and Gas 
News, Initial (ground-floor) Offerings, Utility Notes and 
Forecasts 
(2) OOCRH's famed Free Literature Service to obtain wp 
noteh broker reports on “especial situations 


Send 64.50 For Year's Subscriprion to: 


OVER-THE-COUNTER 
SECURITIES REVIEW 
Dept. U-1, Jenkintown, Pa 
P86. For another $4.50 reserve your of of 
the 1956 Edition of OVE tHe. counter stcunities 


HANDBOOK, new in preparation. Contains write-ups on 
over 500 untisted corporations. Gave 10% by ordering NOW 





Jan. 18 








WHY NOT THE 


GRAIN 
MARKET? 


Many people are putting some of their 
investment funds into the grain market. 
Get specific buy-sell recommendations 
from the authoritative NATIONAL 
GRAIN TRADER. 


Trial sub includes booklet ‘Profitable 
Grain Trading,” plus four issues of the 
letter and a valuable seasonal trend 
chart for a grain which tends to rise at 
one season 


New Subscribers Only 
Send $1 for Offer CD-25 


NATIONAL GRAIN TRADER 
35 E. WACKER, CHICAGO |, ILL 











STOCK ANALYSIS 


by HEINZ H. BIEL 





Another “Correction”? 


For the third time this year the stock 
market has had a setback 
magnitude 
ous 80 far, 


of some 
It has not been very seri- 
but the feeling of uneasi- 
ness and apprehension seems to be 
getting stronger. Here is the record, 
for the year to date, of the market's 
extreme highs and lows as registered 
by the Dow-Jones industrial stock 
average 


Jan. 3 412.47 


385.65 
Decline 26.82 


March 4.... 
March 14.... 


421.83 
387.50 


34.33 


April 26 
May 17 


432.76 
412.60 


Decline 20.16 

As it stands, this is a comforting 
record of ascending peaks and bot- 
toms, each top and subsequent low 
being higher than the preceding one, 
but at present something seems to be 
in the air that is a little more disturb- 
ing than it was in March or January 
You can’t quite pin it down. Perhaps 
it is more intuitive than factual, but 
there is a listlessness and apathy that 
does not seem quite appropriate in 
the face of the best possible business 
news, earnings statements and divi- 
dend announcements. 

Some commentators ascribe it to the 
lessened political tension between East 
and West, a theory one can accept 
so far as so-called armament stocks 
are concerned. But the prospects of 
a real peace for which we all 
cannot possibly be a 
element 


peace, 
pray “bearish” 

Even if one takes a stupidly 
short-term point of view, it 
should be understood that any reduc- 
tion in armament spending (which is 
economic waste in its purest form) 
will be offset immediately by compen- 
sating cuts in taxation. There might 
be a shift.in the demand for certain 
goods, from tanks to tractors, from 
planes to power plants or highways, 
but it certainly does not have to lead 
to an economic letdown. In that re- 
spect, | am sure, we can trust the 
present Administration, which has 
demonstrated considerable astuteness 
in its handling of economic and fiscal 
matters 

My own opinion, which I have ex- 
pressed in this column for some time, 
is that stock prices have been rising a 
bit too fast, that too much is being 


selfish, 


taken for granted 

and the future dis- 

counted too far 

ahead. Stocks just 

can’t go up 20% to 

40% a year ‘f earn- 

ings and dividends 

increase at a rate of 

“only” 10% a year—and even that is 
a pace which is almost impossible to 
maintain for any length of time. The 
stock market needs a rest, a period to 
consolidate the huge advances of the 
past six years. 

Readers of this column are prob- 
ably aware that I have been some- 
what reluctant to make new “buy” 
recommendations. There are periods, 
sometimes extended periods, when 
just plain cash is the best investment 
So an investor does miss a quarterly 
dividend or two, what does it really 
amount to? How much does it mean to 
an investor to “lose” 24 or 3%, before 
taxes? Isn't it more advantageous to 
buy General Electric at 50 instead of 
55 and miss a couple of quarterly divi- 
dends of 40c each? 

Of course, even though one may feel 
rather lukewarm about the general 
market, there are always certain situ- 
ations which either are more promis- 
ing than others or which seem to have 
special merit almost regardless of gen- 
eral market conditions. Perhaps this 
is too strong an endorsement of indi- 
vidual issues mentioned in this col- 
umn, but everything is relative, in the 
stock market and elsewhere. And 
when some stocks are relatively more 
attractive than others, it is only com- 
mon sense to make a shift. 

I was very much impressed by the 
first-quarter report of Bristol-Myers, 
showing a net income of 96c a share 
vs. 43c for the corresponding 1954 
period. This higher rate of earnings 
is believed not to be just a passing 
phenomenon, but it seems to be the 
result of a major effort to regain its 
former position and prestige in the 
field of toiletries and proprietary and 
ethical drugs. Last year, Bristol- 
Myers spent $3 million, or nearly 5% 
of sales, on research—a rate surpassed 
by only very few of the leading chem- 
ical and pharmaceutical companies in 
this country. Bufferin, a modified as- 
pirin product, apparently is the most 
promising item in the proprietary 
field, while tetracycline, an antibiotic, 
has been and promises to be of great 
importance among the so-called eth- 
ical drugs. 

The stock of Bristol-Myers has not 
missed a dividend since 1900, and it 
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has sold at or above its present price 
of 31 in every one of the past ten 
years except 1953. In 1946, when pen- 
icillin-impelled drug stocks skyrock- as - 
eted the way atomic energy-flavored DIVIDEND CHAMPIONS 
stock did in 1955, Bristol-Myers sold 

as high as 70, a price which doesn’t | 
seem likely to be reached again for a | This new edition of INVESTMENT 
long time to come. At 31, however, OTS .: sli 

the stock has little downside risk and wACTS will Eve as ° nenty wads to 
a better-than-average appreciation the “dividend champions”— 297 com- 
potential. The $1.40 dividend rate mon stocks listed on the New York Stock 
provides a return of 442%. 





Exchange with long unbroken dividend 
As a rule, I am opposed to stocks of 


questionable investment merit, but | 
—" rent return and up-to-date dividend 

when a stock is scraping bottom in | 

face of sharply higher earnings, I am data for each stock. 

inclined towards a kindlier attitude. 

Ashland Oil & Refining reported a net | For your free copy, ask for Circular FB-4 

income of 48c a share for the March 

quarter, a major gain over the 3lc 


shown in the preceding three-month HorNBLOWER a WeEeKs 


period and the March quarter a year | 40 Wall Street, New York 5, N. Y. Di 4-6600 


ago. Selling at only about 3.4 times “Midtown: 400 Madison Ave., at 47th $1. (17) PL 1-1900 
its “eash flow” of $3.81 a share for its | 


past fiscal year, Ashland Oil, at 13, | 
does seem moderately priced. Divi- Members Principal Stock and Commodity Exchanges 
dends, now at a 60c annual rate, have ss Sats Oe CE CD 


PHILADELPHIA PROVIDENCE PORTLAND BANGOR 
been paid regularly for nearly twenty PEORIA ROCKFORD CHARLOTTE OALLAS MEMPHIS 


records. It includes recent prices, cur- 








years. 


A similar situation is Long Bell | 


Lumber Co., ranking second only to 
Weyerhaeuser Timber. It may be 
right to pay a premium for prestige 
and good management, but the fol- 
lowing statistical comparison (pre- 
pared by Shaskan & Co.) tells a con- 
vincing story: 

Long Weyer- 

Bell haeuser 

(per share) 

Present Price (over- 


the-counter....... $22.00 $122.00 | 


Book Value io ee 51.00 
1945/54 reinvested 

cash-flow earnings 44.00 47.00 
1945 /54 average 

annual earnings... 3.75 4.80 
1954 Dividend ...... 1.00 3.00 


Long Bell’s earnings, depressed last 
year on account of an extended strike 
and a generally poor lumber market, 
are coming back strongly this year. 
First-quarter income jumped to 95c a 
share (excluding non-recurring in- 
come) vs. 4lc a year ago with sales 
rising from $20 million to $25 million 
for the period. As the company has 
neither debt nor preferred stock ahead 
of the 1,991,130 shares of common 
stock and enjoys a strong financial 


position with a net working capital | 


equal to nearly $18 a share, the pres- 
ent $1 dividend rate may be liberal- 
ized before long. Long Bell, at 22, ap- 
pears to be a rather conservative 
value among the natural resources 
stocks. 


Advance release of this regular article 


will be airmailed to interested readers on 
the day of its writing. Rates on request. 
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ONE OF AMERICA’S LEADING 
COMMODITY ADVISORY SERVICES 


Everyone agrees that, ‘‘Nothing but the 
Best is good enough’’ This applies even 
more strongly in the field of commodity 
analysis 


CHECK YOUR RECORDS: 


If you sold May Wheat short at 2.28 on 
February 2nd, then you did as well as we 
did. By March 8 you would have found May 
Wheat selling at 2.08 for a profit of 20 pointa 
If you sold July Soy Beans short at 2.87 on 
November 30th, then you also did as well 
as we did. By April 12 you would have found 
July Soy Beans selling at 2.40 for a profit 
of 47 points 


These are just a few examples of profit 
probabilities our clients enjoy 


Deo we hove a magic formula .. . or a crystal 
boll? ABSOLUTELY NO! 


Our analysis uses a time tested, roven 
principle-the scientific measurement of buy- 
ing VS selling 
These measurements are sensitive and accurate 
enough for day-to-day trading or may be used 
by those whe like to ride a trend move 
Professional and individual Commodity traders 
alike have found this valuable tool a sure way 
to keep in balance. By followin buying con- 
trols which are regularly rev to meet the 
needs of the moment you'll find you are al- 
ways right with the trend 
WE ARE SO SURE THAT WE CAN CONVINCE YOU 

that this service will be indispensable 
to you, that we are offering « full four week 
trial of our weekly commodity analysis for 
just $1.00 
ONE DOLLAR will bring you the book, 
“Profits in Commodities’’ ims 68 four week 
trial of Crawley's basic weekly commodity serv- 
ice. Find out for yourself w 
Crawiey's is called One 
America’s Leading Commodity 
Advisory Services 

WRITE 


TODAY! 


MARKET RESEARCH, INC., Dept.FC-4 
INVESTMENT COUNSELLORS 
108 S. LOS ROBLES * PASADENA 1, CALIF. 














Successful Investing 
requires 


LOOKING FORWARD 


and not backward! 


In September, 1953, we published a Spe 
cial Buying List when we recommended 
“Looking Forward” and building up in 
vested positions in equities to 4 maximum 
level. By April 30, the Investment Grade 
Issues on this list had advanced by 95%, 
and the entire list of 30 stocks by 102%, 
as compared with an advance in the Dow 
Jones Industrial Average of 64.5% 

Since we believe a change in market lead 
ership is developing, we have prepared a 
new list of 20 stocks we are recommending 
for purchase and holding during the bal 
ance of the current bull market, and/or 
for long-term investment 

OUR STOCK SELECTION METH. 
ODS HAVE BEEN TESTED IN AC- 
TUAL PRACTICE SINCE 1931— 
AND ARE NOT BASED ON HIND.- 
SICHT. THEY ARE COMBINED 
WITH CYCLE STUDIES SUMMAR. 
IZED IN OUR 22nd ANNUAL FORE- 
CAST PUBLISHED IN JANUARY, 
Copies of these reports are available to all 
subscribers to our BUSINESS & INVEST 
MENT TIMING SERVICE Send $10 
for a 3-monthe’ trial subscription or 
$25 for our weekly and monthly bulletins 
for the balance of this year. (Annual 
Subscription: $60.) 


ANTHONY GAUBIS & CO. 


Investment Counselors 


37 Wall Street New York 5. 
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corm’rpoRem ATION 


A new company specializing in the develop- 
ment and production of aircraft accessories 


and contr tome Manufactures industriol | 


patented self-flaring FLARE-MATIC tube 
fittings. Located at Farmingdale, New York. 


100,000 SHARES 


OFFERING PRICE 
$1.25 per share 


(Per Volue per shere) 


No underwriting contracts or 
commissions involved. 


Stock Purchase Time 
Payment Plan Available 


Make inquiry directly to: 


Century Controls Corp 

Allen Bivd., Farmingdale, New York 
Phone: Farmingdale 2-3423 
Gentlemen: 


Please send a copy of your offering 
circular to: 


Name 
Address: 
City & State: 


9-YEAR CYCLE 
MARKET TOP? 


The market usually stages « summer rally. But the 
re of exception are memorable. In April, May, 
une of 1877 and 1046 the market recovered sharply 

then went down, not up, in the summer. Al approx)- 

mate 0-year intervals (1020, 1997, 1046) a bear market 

has started always when least expected. Bhould you 

7 on « big summer rally this year? Or will 1966 be 
« “summer of the O-year cycle?” 


For 1955-56! Check These Stocks NOW 


Graphic stock analysis reveals at a glance why many 
stocks ought to be sold; why some may be held but 
should not be bought Why a few may be held and 
bought now for ntial big gains in 1066-56 


Am Mach & Fdy Sylvanie FI 
Western Airlines Unit Airerate 
lat Mia & Chem Nat'l Can 
Gea Am lovestors Murray Corp 
Granite City Sd Pean Texas 
Mea Kan Texas Ry Technicolor 
Weotinghouse El Robert Geir 
Guantanamo Sugar Butler Bros 
Olin Mathieson P. Lorillard 


Te sequeint you with our service, you may re- 
ovive « eraphic analysis of the above stocks and many 
others. Por each stock, you will see where to expect 
its top end bottom price during 1955-56. Send $1 
te cover costs for series F-6. Or send $5 for series 
P64 and tour-week Trial Subscription, 


Douglas 
Lockheed 
Boein 

York Corp 
Am Motors 
Rexall 

Am Bosch 
Texas Co 
Chrysler 


Guide rating 425 setive issucs, clue Booklet “A 
New Look /nside the Market.” New inquirers only 


MARKET ACTION, \<. 


P.O. Box 966, G.P.0., Now York 1, N.Y. 
AAAAAAAAAAAAAAAAAAAAAAAAAAA 


The Board of Directors of 
PITTSBURGH 


CONSOLIDATION 
COAL COMPANY 


at @ meeting held today, declared « quar- 
terty dividend of 75 cents per share on the 

Stock of the Company, payable 
on June 10, 1955, to shareholders of 
record at the close of business on May 27, 
1955. Checks will be mailed 

Cuaries E. BRacniey, 

Secretary Treasurer 

May 16, 1955. 


MARKET PERSPECTIVE 


by ELMER M. SHANKLAND 





Another look at growth stocks 


Retirement is a recurring theme in 
many letters to our editors. With 
Forbes readers as investment-minded 
as they are, inquiries are usually 
linked with the problem of how to use 
common stocks in setting up a retire- 
ment program. Naturally, the next 
What stocks are best 
suited for such a purpose” 

At today’s stock-market level, what 
stocks to buy is the dominant consid- 
eration, There is no doubt that the 
stock market now is more fully ap- 
praising the startling growth of the 
national economy in the postwar era 
than ever before. The result has been 
that stecks in general, and the best 
quality stocks in particular, are no 
longer cheaply priced 
prices seem to be discounting corpo- 


question is, 


Some security 


rate expectations for a generation to 
come. Now, in the sixth year of the 
bull market, it is commonplace for 
many growth stocks to sell at 20 times 
earnings, whereas only a year ago 15 
times was considered tops for high- 
grade investment issues 

What is the answer to the problems 
this situation poses? In our consid- 
ered judgment, it is that growth stocks 
will work out better for retirement 
purposes than any other medium of 
investment. In the past, the American 
listed common § stocks 
could expect an average annual re- 
turn of 8% (based on the historical 
5% afforded by industrial 
stocks, plus the historical average 3°, 
annual increase in market 
value of common stocks) 

A check into the record of growth 
stocks that they 


investo: in 


return 


rate of 


shows have out- 


performed this av- 

erage. Let's take 

a recent 10-year 

period, say from 

mid-1944 to mid- 

1954. This span 

includes war 

years, bull and 

bear markets, but excludes the dyna- 
mic stock-market performance in 
the latter half of 1954. The fol- 
lowing figures covering growth stocks 
give the yield at the time of pur- 
chase in 1944, as well as the yield 
on original investment ten years later 
(shown in parentheses): Goodrich, 
3.7% (17.8%); RCA, 2% (12%); Dow, 
25% (10% plus 5 stock dividends). 
In comparison, look at the performance 
of some typical income stocks during 
this same period: General Foods, 4% 
(6.6%); International Shoe, 45% 
(6%); American Tel & Tel., 5.6% 
(5.6% ) 

The ability of the growth company 
to achieve such a record stems from 
several factors. The plowback of earn- 
ings, an outstanding feature of its 
operations, helps build up the stock- 
holders’ equity much faster than in 
the case of a non-growth concern. 
The income of a growth security is 
of course deferred until some future 
date. In view of the current high level 
of personal income taxes, this feature 
takes on added dollars-and-cents 
value for the investor. The price of 
a growth security is usually more re- 
sistant to periods of market decline, 
also bounces back much quicker than 
the average stock. Moreover, as prime 
favorites of the long-term institu- 








including | 
eniqee MARKET X-RAY GRAPHS, plus Stock | 


wo. OF 


| APPROX 
SHARES | 


COMPANY PRict 


ESTABLISHED GROWTH 
100 
100 
100 
100 
100 


Phillips Petroleum 
Texas Gulf Sulphur 
Ohio Oil 

Food Machinery 
American Cyanimid 


INDICATED 
DIVIDEND 


ANNUAL 
INCOME 


PER CENT 


APPROX 
ViELD 


cost 








SUBTOTAL 








GOOD QUALITY—Strong Growth 
100 
100 
100 
100 
100 


International Paper 
Worthington 

U.S. Rubber 

Philco 
Allis-Chalmers 


250 
200 
160 


7,400 400 





SUBTOTAL 
TOTAL 


\$30,900 
} 


|$59,000 


$1,310 


$2,510 











*Excluding brokerage Commissions 


**Pius stock 








tNot adjusted for 2-for-1 stock split to be effected June 8 to stockholders of record May 16. 
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tional buyer, such securities are more 
apt to be held in stronger hands than 
run-of-the-mill stocks. 

Right now the economic climate is 
very favorable for the growth stock. 
Population is growing, the standard 
of living is rising, there is an increas- 
ing amount of personal disposable in- 
come, and an expanding rate of pro- 
duction. In a word, the growth stock 
is in a strategic position to take ad- 
vantage of the dynamic technological 
and economic changes now taking 
place in the national economy. 

So it can be seen that the growth 
stock is a natural building block for 
a retirement program. The growth 
company is easily recognizable. It is 
characterized by an aggressive, re- 
search-minded management, with the 
ability to capitalize upon rapid tech- 
nological change and shifting levels of 
consumption standards. 

The table on page 50 lists spe- 
cific examples of some of the growth 
equities which still appear reasonably 
priced. The list is divided into two 


parts, one giving established growth | 


stocks of investment stature; the other, 
businessmen’s risk-type stocks with 
strong growth trends. 

Phillips Petroleum has displayed an 
excellent growth pattern. Common 
shareholders’ equity has doubled since 
the close of 1945. Eighth largest from 
the standpoint of crude oil reserves, 
Phillips has pioneered in developing 
new <hemicals which use natural gas 
and/or oil as their chief raw material. 
Continued growth in three basic in- 
dustries (oil, natural gas, and petro- 
chemicals) seems virtually assured for 
Phillips over the coming years. 


Texas Gulf Sulphur is the world’s 
leading producer of elemental sulphur 
by the low-cost Frasch method of re- 
covery. The company is actively ex- 
ploring for new sulphur deposits in 
Mexico. Its strong financial position 
should enable it to acquire likely look- 
ing acreage if the opportunity presents 
itself. Sulphur is an indispensable 
processing material in modern indus- 
trial methods—18 pounds is needed to 
manufacture one ton of steel, 65 
pounds to produce a ton of rubber. 

Ohio Oil is a medium-sized, inte- 
grated company whose oil production, 
if fully developed, would be well in 
excess of its present refining capacity. 
Proven reserves of oil and natural gas 
are conservatively valued at $113- 
116 per common share. Besides activ- 
ities in Alberta, Canada, and the US., 
Ohio Oil is exploring concessions in 
Egypt, British Somaliland and Italian 
Somaliland. 

Food Machinery & Chemical, pur- 
suing an aggressive policy of expan- 
sion through the acquisition of other 

(Continvep on Pace 54) 
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MARLOWE CHEMICAL 
CO., INC. 


COMMON STOCK 


$1 Per Share 


Offering Circular may be obtained from 


UNDERWRITER 
80 Wall Street, New York 6, WN. Y. BOwling Green 9-1600 
Please send me Offering Cirevlar on Mariowe Chemical Co., Inc 
Name 
(Please print full name clearly) 


Address __.__. 
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CAPITAL GAINS— 
or DIVIDENDS? 


Dividends on the stocks of long-established companies offer the slow-but- 
almost-sure way of obtaining a return on your investments. BUT risk 
capital—invested in low-priced stocks of a sound, new company whose prod- 
ucts or services fill a real need in a large potential market—offers oppor- 
tunities for capital gains that are far larger in proportion than dividends. 
Remember . every big company was a small one once—and among the 
small companies of today will be found the giants of the future. 


There are such companies today whose stocks are under $2.00 which should 
be of unusual interest as a speculation to capital gains investors. 
For 


mail 


All 


coupon 


details, and 


the 


in 


below. 


~ \ ° 
McGrath Securities 
CORPORATION 
70 Wall Street, N. Y. 5, N. Y. * WH 40175 
Please send me full information on growth stocks 
Name 
Street 


Telephone 


City Zone 


State 
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TWENTIETH CENTURY- 
FOX FILM CORPORATION 


A quarterly cash dividend of $.40 per 
share on the outstanding Common Stock 
of this Corporation has been declared 
peyeble June 28, 1955 to stockholders 
of record at the close of business on 
June 10, 1955. 


DONALD A. HENDERSON, 


Treasurer 


DIVIDEND ON 
COMMON STOCK 


The Directors of Chrysler Corporation 
have declared a dividend of seventy- 
five cents ($.75) per share on the 
outstanding common stock, payable 
june 11, 1955 to stockholders 
of record at the close of busines 
May 16, 1955 


NICHOLAS KELLEY, Jr, 
Secretory 























OPPORTUNITY 
IN THE 


GRAIN MARKET? 


The active commodity field is 
constantly supplying opportuni- 
ties for profit. Right now the 
Commodity Advisor is able to tell 
you about some important devel- 
opments that could mean big 
profits to you. 


Send $1 fer four issues 
Dept. 00-25 


THE COMMODITY ADVISOR 


53 W. Jatksen, Rm. 530 
Chicage 4, Hlinois 








For the Careful Investor 


1 PER ANNUM 
ond 2 (Current Rates) 


on Personel Savings, Trust Funds, 
institutional Funds, Corporate Funds 
rare er 
INSURED SAVINGS 
ASSOCIATIONS 
Any Amount—$600 to $1 MILLION 
We All accounts insured by Federal Agency 
We fully Protected Moll Program 
Ast for our Nation. Wide list— 
Complete information 


NO CHARGE FOR OUR SERVICE 

Insured Investment Assoc. 

1} W. Adams St. © Chicago 3, til. 
Financial 62117 State 2-439 











THE FUNDS 


| HIGHER AND HIGHER 
Mutua. fund assets continue their 
upward climb. At the end of April net 
assets of the 117 funds which belong 
to the National Association of Invest- 
| ment Companies were reported at 
$6.6 billion, compared with $6.5 bil- 
lion at the end of March and $6.1 bil- 
lion at the end of 1954 
During April, 8,195 new investors 
signed up for the regular purchase of 
mutual shares under organized plans. 
In the first four months of the year, 
35,461 accumulation plans were opened. 
New purchases were down—$96 mil- 
lion, compared with $121 million in 
March—but redemptions were down 
too, from $55 million to $36 million 
The four-month excess of purchases 
over redemption was a healthy $305 
million 


ROBOT TO THE RESCUE 
Arter August shareholders in Inves- 
tors Mutual, Inc., Investors Stock 
Fund, Inc. or Investors Selective 

| Funds, Inc. will have no excuse for 

| not knowing how their accounts stand 
Investors Diversified Service, which 
runs the funds, which between them 
have 250,000 shareholders, is install- 
ing an IBM system, to be completed 

| by August, which will automatize their 
entire operations 








T. ROWE PRICE 
GROWTH STOCK FUND, INC. 


OBJECTIVE: Long term growth of principal and income. 
OFFERING PRICE: Net asset value per share without addi- 


tion of any sales load or commission. 


Prospectus on request 


10 Light Street 


Baltimore 2, Md. 








GROWTH 
INDUSTRY 
SHARES, inc. 








A Mutual Fund 


Priced at 103% of net asset value 
Redeemed at 100% of net asset value 


Managed by HARLAND ALLEN ASSOCIATES 


Prospectus available from qualified dealers or direct from Company 


Address: 


6 NORTH MICHIGAN AVENUE 


CHICAGO 2, ILLINOIS 








After the machines start running, 
the funds say, a shareholder will know 
as much as the home office does about 
every transaction relating to his ac 
count, and at about the same time. 

The computers will print fourfold 
identical records of each account, 
which will be distributed simultane- 
ously to the shareholder, the IDS divi- 
sional office, the local sales represen- 
tative and the shareholder's file in the 
home office. They will figure to the 
smallest fraction the number of shares 
he purchases, net asset value of the 
shares, cash dividend payments or re- 
invested dividends, and will segregate 
capital gain and investment income. 
The advantage to the shareholder at 
tax time is considerable, and it will 
be interesting to see how many other 
fund managements adopt the idea. 


WHO CARES? 

Wuen the chairman of a large com- 
pany stands up to open his company’s 
annual meeting, he is liable to be faced 
by at least 500 people, who have come 
either to hear at first hand how things 
are going in the first quarter; to 
heckle; because they want to see what 
manner of men are running their com 
pany and maybe be photographed 
shaking hands with them; or because 
they have nothing else to do. 

The chairman will invariably open 
his remarks with one of those “gratify - 
ing to see so many stockholders here” 
remarks, the secretary will follow up 
with some remarks about 82% of the 
shareholders being represented in 
person or by proxy, and the chairman 
will again say nice things about that. 
Actually the chairman will be only 
98% honest. He may be gratified to see 
so many shareholders, but he would 
be a sight more gratified if about five 
of them had leprosy and had to stay 
home. 

Mutual fund managers, on the 
other hand, when they open their an- 
nual meetings, find themselves con- 
fronted by a totally different situation, 
and it causes some mutual fund man- 
agers some concern. One of them, who 
wishes to be nameless, reports that, 


| of the 60,000 shareholders in the fund 
| he represents, only one living soul 


turned up at this year’s annual meet- 


|; Ing. 


Not that fund managers are more 


| eager to be heckled than anyone else. 


But at the same time, a total lack of 


| attendance is indeed curious. 


Why do investors shun their funds’ 
annual meetings? For one thing, mu- 
tual fund investing these days has 
become a relatively automatic busi- 
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ness. People pay in the same amount 
of money month after month, just as 
they would into a savings bank or a 
payroll savings plan. Their dividends 
are reinvested for them so they never 
actually handle the cash or have to 
make a decision about it. And it would 
be a reasonable bet that many, per- 
haps most, could not state today’s 
price of their fund shares. In fact, 
many probably could not even tell 
how many fund shares they own—but 
they could tell you how many shares 
of General Motors they have and what 
their savings bank balance is. 


CUCKOO IN THE NEST 


Some of the life insurance companies 
have made plans to offer a new kind 
of policy called a “variable annuity,” 
and the mutual fund people like the 
idea not one whit. 

Under the terms of a variable an- 
nuity policy, the insured would in 
effect become part owner of a diversi- 
fied list of common stocks. To state it 
almost too briefly, if the annuity be- 
comes payable in boom times presum- 
ably the income would be high. In a 
depression it would be lower. In any 
case, the idea is to give the policy- 
holder an income that would match 
the economy. Enabling legislation has 
been proposed in five states and is ex- 
pected in at least two more. 

Hot Debate. In New Jersey the mu 
tual funds are not taking this move 
lying down. Last May 13 a delegation 
journeyed down to Trenton to speak 
its piece and it pulled no punches. It 
charged preferential tax treatment, 
avoidance of state and federal invest- 
ment regulations and an “open 
sesame” to monopoly. (There is vir- 
tually no chance of the bill passing). 

The delegation was a good cross 
section of the investment business: 
Hugh W. Long, president of Funda- 
mental Investors, Inc., and other in- 
vestment companies; George E. Rieber 
of the National Association of Secu- 
rities Dealers; Gordon Calvert of 
the Investment Bankers’ Association; 
Joseph Welch, executive vice-presi- 
dent of Wellington Fund, representing 
the National Association of Invest- 
ment Companies; and Arthur Haus- 
serman of Vance Sanders & Co. 

Said Long: “In essence, a variable 
annuity represents, under the guise 
of insurance, an ownership interest 
in common stocks which fluctuate in 
value. The purchaser of a variable an- 
nuity assumes these risks; the insur- 
ance company does not.” 








WATCH LAGGARDS 
AND DEFLATED STOCKS 


FOR INVESTMENT OPPORTUNITIES 


With the Industrial Stock Price Average around all-time high (more than 100 

yints above 1946 peak), many investors assume that ALL stock prices are 
high. You'll be surprised to learn that FINANCIAL WORLD'S latest survey 
shows 125 COMMON STOCKS RECENTLY SELLING #04 TO 84 BELOW 
POST-WAR PRICES. Watch for investment opportunities among these lag- 
gard and deflated issues. Read “NOT ALL STOCKS AT NEW HIGHS”, sent 
Free to new subscribers who order promptly 


$4 VALUE FOR ONLY $3 
Save $1 on New Get-Acquainted Offer 


Return “ad” with $3 for next TEN weekly copies of FINANCIAL WORLD, 
affording good yields, “TEN STOCKS IN SENIOR POSITION", selected from more than 100 
First-Claim-on-Profits Stocks, and also receive ‘‘New Plan to Add $2,600 « Year to Your Regular 
Income” and ‘‘110 Stocks That Never Missed a Dividend in 25 to 102 Years’, and Never Showed 
a Corporate Deficit, in addition to TWO copies of valuable 64-page “INDEPENDENT AP- 
PRAISALS of Listed Stocks’’. Besides Digest of New Reports on 1,970 stocks, this monthly 
pocket stock guide gives our INVESTMENT RATING on EACH STOCK so you can reach wiser 
decisions as to new purchases and whether to dispose of any stocks you now own. 


Or, return “ad” with $20 for yearly subscription ($11 for six months) for 
complete 4-PART Investment Service, including Extras offered above, and forthcoming An- 
nual $5 “STOCK FACTOGRAPH" MANUAL. 1955 (41 et) Edition, now in preparation and to be 
sent soon as published. We really are helping alert investors GET MORE FROM THEIR IN- 
VESTMENT BOLLARS. A trial will convince you. All Your Money Back In W Days if not 


~~ FINANCIAL WORLD 


52 Years of Service to Investors 


86-FB Trinity Place New York 6, N. Y. 








PHOTO CREDITS 


Pace 22: International (1). 
Pace 28: International (1). 
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Public Service Electric 
and Cas Company 


NEWARK, N./ 


Common and 
Preferred Stock Dividends 


The Board of Directors of Safe 
way Stores, Incorporated, on 
May 10, 1955, declared the 
following quarterly dividends 








QUARTERLY DIVIDENDS 


Dividends of $1.02 a share on the 
4.08% Cumulative Preferred Stock, 
$1.04” a share on the 4.18% Cu- 
mulative Preferred Stock, 35 cents 
a share on the $1.40 Dividend 
Preference Common Stock, and 40 
cents a share on the Common Stock, 
have been declared for the quarter 
ending June 30, 1955, all pay- 
able on or before June 30, 1955 
to holders of record at the close of 
business on May 31, 1955. 


F. MILTON LUDLOW 
Secretary 


60¢ per share on the 
$5.00 par value Com- 
mon Stock 


$1.00 per share on the 
4% Preferred Stock 


$1.07'/. per share on 
the 4.40% Convert- 
ible Preferred Stock. 
Common Stock dividends and 
dividends onthe 4% Preferred 
Stock and 4.450% Convertible 
Preferred Stock are payable 
July 1, 1954 to Stockholders 
of record at the close of busi 
ness June 15, 1945 
DRUMMOND WILDE, See 
May 10, 1955 











PUBLIC SERVICE 


CROSSROADS OF THE EAST 
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Dividend Notice 


A quarterly dividend of $.55 per 
share has been declared on the 
Common Stock of the Corporation 
payable June 10, 1955 to share 
owners of record at the close of busi- 
ness May 20, 1955. 


ALLEN D. MARSHALL, 
Secretary 


New Vert, Mew York, Aprit 29, 1966 


GENERAL 
DYNAMICS 


@6@8@ FF @ @ a } 6:8 
445 Pork Avenue, New York 22, New York 








== TOBACCO 
‘dd | COMPANY 


| Mokers of 
Camel, Cavalier and Winston 
cigarettes 


| Prince Albert smoking tobacco 
Preferred Stock Dividends 


Quarterly dividends of 90c per 
share on the Preferred Stock, 
3.60% Series, and of $1.12 
per share on the Preferred Stock, 
4.50%, Series, have been de- 
dared, poyable july 1, 1955 
to stockholders of record at the 
cose of business June 10, 1955. 


W. J, CONRAD, 


Winston-Selem, N. C. Secretary 
May 12, 1955 


Atlas Corporation 


33 Pine Street, New York 5, N.Y. 


Dividend No. 54 
on Common Stock 











A regular quarterly dividend of S0¢ 
per share has been Casters, payelts 
une 20, 1955 to holders record 
at the clase of business on May 25, 
1955 on the Common Stock of Atlas 
Cerporation 

Warren A. Peremson, Treasurer 


May 12, 1955 























MARKET PERSPECTIVE 


(CONTINUED FROM PAGE 51) 
companies, is a highly diversified pro- 
ducer of special machinery and indus- 
trial chemicals. On a long-range basis, 
expansion of its chemical products line 
should broaden sales and earnings 

American Cyanamid is an important 
factor in both chemicals and drugs, 
and produces pharmaceuticals and 
biologicals, a diversified list of chem- 
icals, plastics and resins and pigments 
Company has spent vast sums for re- 
search which should provide the basis 
for future sales expansion Sales 
should benefit from production of 
acrylonitrile, a basic intermediate for 
synthetic rubbers, fibers and plastics 
The common stock is attractive 

International Paper, the world’s 
foremost papermaking organization, 
boasts of one of the highest pretax 
profit margins in the industry. Com- 
pany’s planned capital expenditures of 
$92 million in 1955 should further 
bolster dollar and tonnage sales, which 
are already at all-time highs. Con- 
tinuation of small stock dividends plus 
the intermediate-term possibility of a 
stock split or sizable stock dividend 
adds to the attractiveness 





Worthington Corporation is fast be- 
coming a leader in the growing field 
of industrial air conditioning. In addi- 
tion, it manufactures a broad line of 
machinery used by the road building, 
oil, chemical and natural gas indus- 
tries. Worthington also participates in 
atomic energy projects. Impressive 
overall postwar gains have been made 
and the outlook is promising 

U.S. Rubber, one of the leading rub- 
ber fabricators, produces tires, me- 
chanical rubber goods, foamed rubber 
products, chemicals and plastics. Sales 
of original tire equipment are ex- 
pected to rise substantially in 1955 in 
line with record auto production. 
Earnings are estimated around $6 a 
share; dividends could be increased 
to $2.50 a share, including an extra. 
Earnings growth should continue 

Philco’s top-notch research and ag- 
gressive merchandising techniques 
have made it a leader in the television, 
radio and electronics field. TV sets 
account for 50% of sales. Company 
also engages in the home appliance 
and air-conditioning fields. Earnings 
in 1955 could very well double 1954's 
strike-depressed $1.70 per share. 

Allis-Chalmers, leading producer of 
farm, road-building and general ma- 
chinery as well as electrical equip- 
ment, is striving for further product 
diversification. Research, particularly 
in nuclear physics, is playing an in- 
creasingly important part in this com- 
pany’s activities. The stock affords a 
generous return and possesses above- 
average appreciation prospects. 











Pullman 
Incorporated 


89th Consecutive Year of 
Quarterly Cash Dividends 
paid by Pullman Incorporated 
and predecessor companies 


A regular quarterly dividend of 
seventy-five cents (75¢) per 
share will be paid on June 14, 
1955 to stockholders of record 
May 31, 1955. 


CHAMP CARRY 


President 











=" 


224th 
Consecutive 

Quarterly Dividend 

A dividend of seventy-five cents 
per share on the capital stock of 
this Company has been declared 
payable July 15, 1955, to stock- 
holders of record June 10, 1955 
EMERY N. LEONARD 

Secretary and Treasurer 











S Boston, Mass., May 16, 1955 J 





E.1. DUPONT DE NEMOURS & COMPANY 

















Wilmington, Del., May 16, 1955 


The Boord of Directors has declared this 
day regular quarterly dividends of $1.12'/, 
@ shore on the Preferred Stock — $4.50 
Series and 87,4 ao share on the Pre 
ferred Stock — $3.50 Series, both poy- 
able july 25, 1955, te stockholders of 
record at the close of business on July 
8, 1955; also $1.25 @ share on the 
Common Stock as the second quarterly 
interim dividend for 1955, payable june 
14, 1955, to stockholders of record at 
the close of business on May 23, 1955. 


P. 8. pu PONT, 3p, Secretary 





LOEW'S INCORPORATED 


May 18, 1955 

The Board of Directors has declared 

@ quarterly dividend of 25¢ per 

share on the outstanding Common 

Stock of the Company, payable on 

June 30, 1955, to stockholders of record at 

the close of business on June 14, 1955. Checks 
will be mailed 

CHARLES C. MOSKOWITZ 

Vice Pres. & Treasurer 
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Burroughs | BOOKLETS Cla NK 


Valuable booklets are published by 
222ND many concerns and made available 
free to interested businessmen. The EQUIPMENT 


“ONSECUTIVE CAs JIVIDEN 
Consecutive Cash Divipenp best of these on matters of wide 


A dividend of twenty-five cents interest are listed as a service to * * 
($.25) a share has been declared |  Forses readers. Address your re- Dividend olice 
upon the stock of BurrouGHs quest, by number, to: Subscriber 
Corporation, payable July 20, Service Dept. Fonsss Magazine, The Board of Directors of the Clark 
1955, to shareholders of record at 80 Fifth Avenue, New York 11, N.Y. Equipment Company today declared 
the close of business June 24, ee Riewing Sueeee 
1955. 387. A COMPARATIVE ANALYSIS OF THE Common Steck =A quarterly dividend 
. _ £2 100 Larcest Banxs: America’s banking | of 75 cents per share, payable June 
SUBLDON F. Haut, institutions follow no geographical rules 10, 1955, to shareholders of record at 
aa a when it comes to sound management and the close of business May 27,1995. 
Detrolt, Michigan, profit-making ability. The proof of the | Preferred Stock—The regular quar- 
, pudding is in this booklet, which offers terly dividend of $1.25 per share 
an itemized run-down on 124 U.S. banks payable June 15, 1955, to share 
in 48 cities situated in all twelve Federal holders of record at the close of busi- 
Reserve Districts. Among the data: Dis- nese Say 37, 8998. 
tribution of assets; earnings for 1954; G. E. ARNOLD 
| common shares outstanding; par and book April 29, 1995 Secretary 
value per share and market bid price 
reported on December 31, 1954 (19 , 
AMERICAN SURETY pages). <£ PIONEER 
COMPANY OF NEW YORK » 


The 213th Dividend : 7. pve FUND, 


A quarterly dividend of seventy- LION OIL ' INC. 


five cents (75¢) per share has 
been declared upon the capital COMPANY @ STATE STREET 
stock of this company, payable 
July 1, 1955, to stockholders of 
record at the close of business 
June 10, 1955. The trans- ag Stock of this Company, pay- 109th Consecutive 

fer books will not be lable June 15, 1955, to continalien of Quarterly Dividend 

closed. record ay 31, 1955. The stock transfer 

books w remain open. 
Apert H. Russett, W. ATKINSON, Treasurer ost Inegamans theme paaiie Tom 


gE. 
Vice President & Secy May 10, 1955. 15, 1955 to stockholders of record at 
MANE 
































er quarterly 


The Board of Directors has declared 





CASUALTY « SURETY - AUTOMOBNE - BAO the close of business May 31, 1955. 
WAYNE R. BENZING, Treasurer 




















TEXAS GULF SULPHUR COMPANY 
IBM INTERNATIONAL BUSINESS The Board of Directors has declared a divi- UNITED CARBON COMPANY 
MACHINES CORPORATION dend of 50 cents per share on the 10,020,000 DIVIDEND NOTICE 


TAAOE-MA"® $90 Madison Ave, New York 22 one 6 & Sa dividends 





A quarterly dividend of 45 cents per share 
Me has been declared on the Common Stock of 
The 161st Consecutive payable June 15, 1955, to neers S said Company, payable June 10, 1955, to stock- 
Quarterly Dividend record at the close of business May 26,1955. holders of record at three o'clock P.M. on May 


The Board of Directors of this Corporation has EB. F. VANDERSTUCKEN, JR. 27, 1955 
this day deciared @ dividend of $1.00 per share, Secretary Cc. H. McHENRY, Secretary 
payable June 10, 1955, to stockholders of record 

at the close of business on May 19, 1955. Transfer a és . 

books will not be closed. Checks prepared on 
IBM Electric Punched Card Accounting 
Machines will be mailed 




















A WILLIAMS, 
Executive Vice President & Treasurer 


April 26, 1955 


Johns-Manville 
4 Corporation 
overs DIVIDEND 
The Board of Directors dectared a dividend 
of 75¢ per share on the Common Stock 


Se ae ee encom WARD BAKING COMPANY 


ROGER HACKNEY, Treasurer 














The Board of Directors has declared the following dividends: 
MIAMI COPPER COMPANY PREFERRED DIVIDEND — 


61 Broadway, New York 6, N. Y. The quarterly dividend of $1.37 a share on the Preferred Stock 
May 9, 1965 payable July 1, 1955, to holders of record June 16, 1955. 
A quarterly dividend of fifty (50) 
cents per share has been declared, pay- COMMON DIVIDEND — 
able June 28, 1955, to stockholders of A quarterly dividend of 25 cents a share on the Common Stock 
record at the close of business June 8, payable July 1, 1955, to holders of record June 16, 1955 
1955. 
An extra dividend of fifty (50c) cents 
per share has been declared, payable WARDS “sents 
June 28, 1955, to stockholders of record ‘ 475 Fifth Ave., New York City 'UF 
at the close of business June 8, 1955. BREAD | | CAKES 
JOUN G. GREENBURGH, 7 May 17, 1986 


Treasurer 





L. T. Melly, Vice Chairman and WARDS 
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lf You Have $100 


or More to Invest 


You probably know of people who 
are well off because of wise invest- 
ments. Some started with only a 
few hundred dollars and amassed 
enough money to uire lovely 
homes, put dBden Greet: col- 
lege al saitien all their cherished 
ambitions. This wasn't due to luck. 
These investors studied and studied 
the stock market . . . evaluated 
its risks ... delved into its secrets; 
unlocked much of its mystery .. . 
learned the methods of successful 
investors. Soon they used these 
very same methods themselves . . . 
with excellent results. 

Few folks realize the remarkable 
opportunities that expertly trained 
investors con discern at times in 
the stock market. Not so long ago, 
International Paper common stock 
sold at $4.25. Now it's around $100 
after a two-for-one split. Thus a 
$425 investment grew to $20,000; 
last year paid cash dividends at 
the rate of $600, plus stock divi- 
dend. Those who early invested 
even modest amounts in General 
Motors became so wealthy they 
need never work again. The 
market-educated investor senses 
these opportunities and grasps 
them. The unskilled investor passes 
them by. 


Let Market EXPERTS 


Teach You 
Take the famous FORBES Stock 


Market Course at home, in your 
spare time. It should prove the 
most precious training you ever 
had. It will guide you step-by-step 
in 15 easy lessons = ispoeean 
mastery of the subje 

This Stock Market Course is edited 
by B. C. Forbes, founder of 
FORBES Magazine, and Joseph D. 
Goodman, a member of the New 
York Stock Exchange, and prom- 
inent security analyst. 

Backed by all the fact-finding re- 
sources and research facilities of 
the 38-year-old B. C. Forbes & 
Sons Publishing Company, this 
Stock Market Course reveals 
tested methods that have mode 
money again and agcin—can 


make money for YOU. 
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How To Make Money 








A MINE OF TIME-TESTED INVESTMENT TECHNIQUES 
USED with SUCCESS by FORTUNE BUILDERS of PAST 


Brief Outline of FORBES Stock Market Course 


1. Capital Building Through Stock Treding. Stock Proft vs. Other Profits. Principles fet: 
lowed by Successful investors. How te investment Program. Safe ety Reserve & ‘Second 
Reserve. Outright Ownership vs. Margin pt hw: Principles of Diversification. “Your Financial laveetery 
Guide « copyright form for recording confidential facts on your own financial ition. Exercises: (a) Getting 
Acquainted with Your Financial Page (illustrated samples); (6) Chartia ow-jones industrial & FR. FR 
Averages, U. 6. Steel, ete (graph paper supplied); (‘¢) Learn What Market Did in Past (Wall Chart of 
Business & Security Trends’ supplied) 


2. How Securities Markets Function. tie securities Exchanges. Over-the-Counter Market. The 
Commodity Market. How Securities Exchanges Operate. Your Groker—What He Does. Set-Up of Typical 
Brokerage Firm. Treeing @ Typical Steck ‘Market Transaction. Handling a “‘Limit’’ Order. Other Kinds of 
Stock Orders and How te Use Them. Complete List of (364 Symbols of Stocks reese on WW. Y. Steck Exch 
Exercises: (8) Review of Chart Assignment of Lesson One; (b) Charting — Anaconds, Amer. Can 
Atchison, Consel. Edison (graph pa cunpmes) i (¢) Supplementary —™. "vaterial supplied; ‘The 
Nation + Market Place “Facts You Showld Know About Security & Sacdie xchanges.”’ 


3. Common Stocks—Factors AGecting Their Prices. Factors infuencing investors’ Emo- 
toms. Cycles in Stock Market; Short Term Trends; Immediate Trends; the ae Trend. Outstanding Charac 
terietics of Bull and Gear Markets. Market Trends and the Gusiness Cycle etecting Changes in Business 
Cycle and Stock Cyste Business indicators as Market Signals. Figures te Check Production, Distribution 
General Business inancial, Commodity Prices. Business Barometers Worth Watching. Business “Backlogs 
a Clue to Stock Market ther Factors. Wateh for Danger Signals. Exercises: Practical Problems Based 
on Reading Your Financial Page, Charting Stock Market Trends, Checking Business indicators and Watching 
Typical Politica! and international Developments 


4. Preferred Stocks and Bonds—Their Advantages and Limitations. pron Potentials 
Buying for income, Timi Purchases, Effect of Money Rates. Buying Preferreds for Appreciation. Various 
Types Cumulative we oncumulative; Participating; Convertible; and Senier and junior Preferreds 
Call Features. Buying Preferreds for Dividend Arrears. Five Guide Posts on Buying Preferred Shares. Don't 
Overlook Bonds yee of Bonds—Type of issue; Quality; Maturity; Difference between Debentures, Mortgage 
Bonds. Collateral lsoues devipment » or Bonds and Convertible Bonds, How ‘Aver werage’’ investor or Trader 
Can Utilize Bonds for Capital Building, When to Buy Gends. Using Bond Market as Stock Barometer 
Exercises: Praction! Problems on investing in Preferred Stocks. In Bonds: ‘Charting’ Weekly Bond Prices 
os @ Useful Barometer of Stock Trends (graph paper supplied) 


5. Interpreting the Market Action. wow to “mead” the Market. 4 Technical Market Indi 
caters: (1) Volume of Trading: (2) ‘“Greadth of Market'’—Guiding Principles for interpreting “Breadth 

(3) Action of Majer Steck Groups—Velue of Spotting important “Turning Points’; (4) Action of “New 
leeues Market-—Most Useful in Warning of Coming Trends. How to etect Shift from Gear te Bull 
Market. Unmistakable Signs Which Aanounce important Reversal of Trend. How te Detect Start of a Bull 
Market. Signals te Wate The Return of Market Decline; increasing Resistance te Gad News; Action of 
Barometric’ Stocks; Low Price-farnings Ratios; Large Stock Vields. How te Tell Start of Vigorous Gear 
Cycle from Modest Recovery. Exercises: Specific Problems That Test Your Ability te interpret Market's Action 


é. Protecting Ye Yourself Against Bear Markets. ajternating Market Cycles, Bear Markets 
Start Viclently ig - on Pee Approaching End of ® Bull Market: (1) A Mature Rise Has Already 
Teken Place; (2) Public Participation; (3) ‘Reem’ Atmosphere; (4) New Questionable Security 
Fietations; (5) a Bond Yield; (6) Stock Splits, Steck Dividends; (7) Divergent Growp Action: 


(8) Collapse of Some important Groups; (9) Market Resistance to Good News; (10) Volume Fading on 
Advances 11) Feeble Rallying Power After Decline; (12) Large Frtee. Ratios; (13) Bend Market 
Warnings end (14) Declining “Teps.”’ Exercises: (2) Review of Charts of 0. J pqouswrens, Rell & Key 


industrial Stocks; (b) Test Cases Give You Practice in Technical Stock Worket Analysis 


7. Readin Market Patterns. Current Value of Charts. Charting Methods Vertical bigs vs. Point 
and Figure hat Ascending or Descending “To and “Bottoms’’ Mean. What ‘Sup: ‘“Accumula- 
tien reas Portend. What ‘Resistance’ or * = . : 
Markets What “Greak-eway'’ Gaps Mean-——(iliustrated with graphic, clear-cut Charts). The Dow Theery— 
Adventages and Limitations. Essentials of Dow Theory. Dow Theory nan ee i. Study of Past ‘‘Con- 
frmation” Point (with illustrated chart), Defects of Dow Theory. Exercises: Speci Assignment to 
Test and Determine Your Ability te fi nize Significant Market Patterns: o Checking Up on Charts 
Student Has Been Keeping te Detect Possible Formations 


8. How to Select Stocks for Profit. investing ve. Trading. © Yardeticks for Investing: (1) In 
dustry and Company; (2) ‘Growth’ Potentials; (3) Status of Company; (4) Majer Trends Which May 
Affect Comogey Future—Earning Power Behind Common Stock; (5) Dividend Record; (6) Price-Earnings 
Ratio; (7) Book Value; (8) “Historical” Price Record; (9) Evaluating Management. How a. Use Corpora 
tion's Income Statement and Balance Sheet (netual samples of General Motors, record of jes, net income 
and dividends and d balance sheet). How te Select Stocks Yor ottee Protis Exercises 
(a) Praction! Probleme te Evaluate Specific Stocks for investment for Trading lementary Material — 
Chart of “Leng Term’ Dividend Stocks on WN. Y. Stock Exch. and American Stock — 





9. How to Make Money in Bear Markets. gear markets inevitadic Watch for Bear Market 
Signals. What te De if You Get Caught in the Greak. Wateh for Secondary Rally ‘Special Situations 
Geld Stocks in @ Gear Market. How Short Selling Works hag 


wt the Short "aales. Timing the Short Sate 
Selling Against the Gox—e Safe Method of Short Seilin eeting Objections te Short Selling, Making 
Money in & Declining Market, Selling High and Buying Use of Credit in Shert Selling. Exercises 


Practical Problems in Observation and Ability te Operate at Prem in @ Bear Marke’ 


10. Sources of Investment Information. «investigate, then invest.” Where to obtain infor. 
mation. Principal Seurces. What investment Services Offer ow to Use tnvestment Manuals and Source 
Books. How te Read an Annual Report. Business and Economic Reports. Guide Sheet for Locating Invest- 


ment teformation. Exercises: Gample Financial Service Bulletins providing valuable practice in looking up 
percinent information 


11. Reading the Financial Page. whet tw Look For: (1) The Stock Market; (2) Over-the 
Counter Market: (3) Steck Averages; (4) Greadth of the Markets; (5) Gend Market Data; (6) Commodity 
Prices; (7) Earnings and Dividend Heperts; (6) Business indicators; (9) Financial indicators. Exercises 
Specific information te Cheek in Daily Financial Pages (samples supplied) te Plet Your investment Policy 


12. Dividends and Rights. types of Dividends. Stockholder of Record. Ex-Dividend Data. Cal- 
culating Value of Rights. Gell or exercise? Best time to sell 
13. Dollar-Cost Averaging. How it works, with les, Ad 
tovestment Plan of the New York Steck Exchange 





and dised rT Monthly 


14. The Professional Wisdom of Well Street. Twenty-Six Wall Street Axioms. Nine Golden 
Rules of Wall Street. tnvesters Stock Analysis Guide 


15. Symposium of Stock Market Course Inquiries. 
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Make MORE Money 


Packed with 


Market Pointers 


You Can Soon 
Apply: 


1. The signs that help to 
show which kind of market 
we are now in and how to 
profit, 


2. How to pick stocks in 


eorly and fastest stages of 
growth, 


3. When to get out be- 
cause of warning signals 
by certain basic indicators. 


4. Scientific forecastin 
charting and Seana 
methods now in successful 
use. 


5. The proved techniques 
for operating successfully 
in any type of morket. 


6. How to detect market 
tops and bottoms in ad- 
vance of less well-informed 
investors. 


7. How to make money in 
bear markets; a safe meth- 
od for selling short. 


8. How to use ‘stock 
rights" to boost your in- 
come, “puts & calls” to 
protect profits, save on 
toxes, “dollar averaging” 
to build capital for retire- 
ment. 


9. Three ways to make 
profits in preferreds; how 
to use the bond market as 
a stock barometer. 


10. Nine Golden Rules of 
Successful Trading, Twenty- 
Six Investment Axioms, 
Glossary of Stock Morket 
Terms. 


Finish Quickly Or 
Take Your Time 


To satisfy the wishes of 
a large number of students, 
now, all 15 lessons are sent 
at once, Thus YOU can 
set your own pace. At the 
end of each lesson you will 
find practical assignments 
and specific exercises. These 
develop the practices and 
observations so vital to 
stock market success, You 
test yourself so you may 
judge your progress and 
complete the training with 
final review and quiz. 


What you learn from a 
single lesson and apply to 
your investments may be 
@ turning point im your 
fortunes ... should set ia 
motion a chain of many 
successful transactions. 
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WUNDREDS of PAGES of VALUABLE INVESTMENT TECHNIQUES and TOOLS 


Only 
$1.83 


wa a Per Lesson 
GUIDE POSTS ne ; / 
STATISTICS J 7? 4 a 


Hundreds of purchasers have 

paid the regular price of $100; 

found the lessons well worth 

many times the price. Now, 

so that AVERY investor can 

benefit, the complete 15-see- 

| ’ tion course is bargain priced 

CHARTS | l <i i i at $27.50 (only $1.53 per lew 
r ; j r — son) contains all the same 

GRAPHS “of } | | l basic material! But you must 
l act fast. This offer is subject 

to withdrawal at any time. If 

you move quickly this whole 

$100 course is yours for just 

$27.50-a cool saving of al- 

most 75%. If wot satisfied with 

the course, return it within 10 





dave and your money will be 





THE FORGES CHART OF BUSINESS AMD SECURITY refunded 


TREWOS 
—_— Time and money have bees 
lavished on this course. Noth- 

ing has been stinted. We spent 

> * ; 2 years preparing the course; 
REFERENC t Tit. ’ we tapped Mr Forbes 40 
MATERI Al ’ “ 4 ‘ / years and Mr. Goodman's w 
P P so? years of investment experi 

ence; interviewed outstanding 





successtul investors to five 
you their most profitable in 
vestment methods Yet this 
entire course with ite wealth of 
valuable investment techniques 
and all the supplementary tools 
and material is yours for the 
SUPPLEMENTARY pee piseanee of 3143 in 
' esson i out coupon vet 
READING it in the mail quickly. You 
will receive REE copy af 
15 Mistakes Most investors 
Make That Deprive Them of 
Profits’ for your permanent 
use 


QUIZES 
EXERCISES 


clos® 
al) 


} 
giet* will be 
® 


a). 

com 
ot a e 
cour” 





THOUGHTS 





When we speak of “opportunity” we 
usually think of a combination of cir- 
cumstances and material goods which, 
when seized upon by the individual, 
result in a positive good for that indi- 
vidual. The most important factor, 
however, and the one which is 
frequently not considered or given its 
proper value until it is no longer 
available, is freedom. All the material 
riches of every kind which are to be 
found on or in the earth—even life 
itself infinitely less important 
than freedom. Unless a man is free to 
invent, discover, produce—unless he 
can use to his own advantage the 
fruits of his own efforts—he cannot 
be said to have opportunity. 

—W. J. SHenpan. 


are 


Only as a grand gesture of defeat 
will men creep into the arms of the 
state and seek refuge in its power 
rather than their own courage. 

~Henry M. Wriston. 


It is expedient to have an acquaint- 
ance with those who have looked 
into the world; who know men, under- 
stand business, and can give you good 
intelligence and good advice when 
they are wanted. —B. Horne. 


Of all the young men in America 
only a few hundred can get into 
major league baseball, and of these 
only a handful in a decade can get 
into the Hall of Fame. So it goes in 
all human activity. Talent is screened, 
screened, screened. Some become 
multimillionaires and chairmen of 
the board, and some of us must be 
content to play baseball at company 
picnics or manage a credit union 
without pay. -Wr1aMm FEeartuer. 


The man who waits for things to 
turn up has his eyes fixed on his toes 


<Creswe_t MacLavcuin. 


When the fight begins within him- 
self, a man’s worth something. 


—Rosert Brownine. 


The spectacle of a nation praying is 
more awe-inspiring than the explosion 
of an atomic bomb. The force of 
prayer is greater than any possible 
combination of man-made or man- 
controlled powers because prayer is 
man’s greatest means of tapping the 
infinite resources of God. 


~— J. Epcar Hoover 
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ON THE BUSINESS OF LIFE 


Conductors of great symphony or- 
chestras do not play every musical 
instrument; yet through leadership 
the ultimate production is an expres- 
sive and unified combination of 
tones Tuomas D. BalLey 


Wisdom comes not from experience 
but from meditating on experience 
and assimilating it 


Joy Evtmer Morcan. 


B,C, FORBES: 
The right kind of recreation is 
almost as essential to success as 
the right kind of education. It 
should re-create, rejuvenate 
and re-invigorate the brain cells 
as well as the red corpuscles of 
the blood. Books, walks, music, 
the theater, athletics, travel, au- 
tomobiling, gardening, friends, 
each and all in 
their proper place can supply 
ideal 


conversation 


Recreation 
need not mean, should not mean, 
rusting. It should mean renew- 
ing one’s vital forces, getting a 
fresh outlook and a fresh hold 
of life, imbibing fresh knowl- 
edge, refilling the wellsprings of 
joy. Recreation is the salt which 
gives life its flavor. 


recreation, 








Higher prices are themselves infla- 
tion and not merely the result of it. 
They are accelerated and not stopped 
by taxation. .. . It isn’t high prices that 
persuade the “high cost” and “mar- 
ginal” producer to make the invest- 
ment necessary to bring him into pro- 
duction. It is the premise of profit. 
High prices without profit merely re- 
quires more investment to support 
turnover and inventory. 

~Bernarp Barucu. 


If a nation values anything more 
than freedom, it will lose its freedom; 
and the irony of it is that if it is com- 
fort or money that it values more, it 
will lose that, too. 

Somerset MAvuGHaAM. 


If one would understand older peo- 
ple, one should first forget age. Old- 
ness is not so much passing a certain 
birthday as it is the rearrangement 
of a complicated set of physical, men- 
tal, social and economic circumstances. 
One must not label a man who has 
lived a lot of years as an old person. 
For an individual who has early 
formed good habits of living, picked 
up the important techniques of ad- 
justment and acquired a good attitude 
or philosophy, life continues to be an 
ever-increasing adventure in develop- 
ment. Development can continue at 
sixty, seventy and eighty as surely as 
it did in youth. 

Wituiam B. Teruune. 


The block of granite which was an 
obstacle in the path of the weak, be- 
comes a steppingstone in the path -of 
the strong. CARLYLE. 


In the book of nature, where every 
emotional, mental and spiritual qual- 
ity of humanity may find its corre- 
spondence and illustrations, flowers 
represent good affections. As_ the 
flower precedes the fruit, and gives 
notice of its coming, so good thoughts, 
affections and intentions precede and 
give promise of deeds in love to 
others. —Homer Everett. 


It is not love of self but hatred of 
self which is at the root of the troubles 
that afflict our world.—Eric Horrer. 


Lack of something to feel impor- 
tant about is almost the greatest 
tragedy a man may have. 

—ARTHUR MorcGAn. 


Take the word “family.” Strike 
out the “m” for mother and the “y” 
for youth—and all you have left is 
“fail.” —Rep. Omar Bureson. 


Power is built up only to fall, un- 
less it rests on the one solid basis— 
the basis of the spirit. The continual 
struggle to preserve the moral basis 
of the nation’s strength—through the 
arts, education and thought—is the 
strongest bulwark of national secu- 
rity. —Jarme Torres Boner. 


He who stops being better stops be- 
ing good. —Oxiver CroMweELL. 


The great use of life is to spend it 
for something that outlasts it. 
—WILLiaM JAMES. 
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Sent ix 
deiphia, Pa. Wha 
text \ Forbes book is 


to senders of texts used 


Text... 


* your tavorite 
presented 


Knowest thou not this of old, since man 
was placed upon the earth, that the tri- 
umphing of the wicked is short, and the 
joy of the hypocrite but for a moment? 


—Jos 20:4-5 
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Your best cancer insurance... 


“LIFETIME” POLICY...See your doctor 
every year for a thorough check-up, no matter how 
well you may feel. 

“DAY-TO-DAY” POLICY...See your doctor 
immediately at the first sign of any one of the 
seven danger signals that may mean cancer (1 

Any sore that does not heal A lump or thickening 
in the breast or elsewhere (3) Unusual bleeding or 


discharge (4) Any change in a wart or a mole 


(5) Persistent indigestion or difficulty in swallow- 
ing 6) Persistent hoarsene "7 cough, and j lny 
change in normal bowel habit 

Many cancers can be cured, but only if properly 
treated before they have begun to pread ot 
“eolonize”’ in other parts of the bod 

lor more information, call the American Cancer 
society office nearest you or write to “Cancer” 


in care of your local Post Office. 


American Cancer Society 
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